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TAKE ACTION ON TWISTING 


LETTER TO LIFE COMPANIES 
Life Underwriters’ Association of New 
York Calls Attention to 
the Evil Effects 





The New York Life Underwriters’ 
Association, alarmed at the energetic 
work of the “twisters” in its domain, 
has adopted resolutions and sent them 
and a special letter to all companies 
operating in the state. The resolutions 
are: 


Wuereas, During the past few years the prac- 
tice of twisting policies of life insurance from 
the books of one company to another has be- 
come prevalent in the city of New York, to an 
alarming extent; and 

HEREAS, Such transference of insurance does 
not represent either growth, increase, or added 
protection, but is economically unsound and us- 
ually results in financial loss to the policyholder, 
either immediate or eventual, or both; and is 
always based upon the conclusions and repre- 
sentations of a financially interested agent, which 
are not susceptible of ing correctly analyzed 
by the average layman; and 

Wuenreas, The practice has become so general 
as to represent, in some agencies, as we are in- 
formed and from observation believe, the major 
portion of such agency production, and thus 
evidences not only economic waste, but mis- 
directed ability and energy that would be of im- 
mense value to the public and the world of the 
uninsured, and under-insured, if used in provid- 
ing for their requirements; and 

HEREAS, Such methods serve to foster a lack 
of confidence in life insurance, and a general 
suspicion of life insurance agents and companies 
of standing and high character, resulting in a 
loss of respect and reputation; 

Unqualifiedly Condemns the Practice 

Resolved, That the Life Underwriters Associa- 
tion of New York, being fully aware of the de- 
moralization which follows in the wake of the 
professional twister, be he either “expert” or 
“adviser,” or “‘consulting actuary,” unqualifiedly 
condemns such practices, and deems unworthy 
the measures used to deceive, mislead, and create 
loss to policyholders; and particularly resents 
and repudiates the imputations put upon the old, 
reliable and intelligent fieldmen and the com- 
panies they represent, whose reputations the 
twister would shatter, and whose character he 
blackens. 

Resolved, That a copy of these resolutions be 
sent to the officers of all companies doing busi- 
ness in the state of New York, together with a 
letter calling their attention in greater detail to 
this subject of twisting, requesting their coopera- 
tion, support and aggressive action in stamping 
out this abhorrent evil. 


The letter addressed to the companies 
Says: 
Various Excuses That Are Made 


What is commonly described as “twisting” in 
connection with life insurance consists in in- 
ducing men insured in one company to discon- 
tinue or surrender such insurance and replace it 
in another company on the same or some differ- 
ing plan. Viewing in a broader sense the value 
of the business of life insurance to the people 
at large, it has been well said that a man insured 
in any solvent company so managed as to make 
certain the payment of the claim when the policy 
matures, is well insured. We are aware of the 
various excuses which may be offered for in- 
dulgence in the practice of twisting, such as the 
fact that the agent who sold the original policy 
may not have given the insured the best form, or 
that he may have put the applicant in a company 
which the second agent may not deem to be the 
one in which the insured will procure the largest 
dividends. It is a common excuse of the twister 
that if the agents or companies which handled 
the business originally had done their work ab- 
solutely right the opportunity for change might 
not exist. An excuse, however, is in itself a 
weak thing for either a man or a corporation 
possessing inherent integrity or a high sense of 
honor, and the fact that a practice needs de- 
fense an indication in advance of its question- 
able character. The excuses made for the prac- 
tice of twisting are not even honest in that they 
all go to show a solicitude for the interests of 
the holder of the policy which it is sought to 
twist. This is not of course the controlling 
motive, and no straight-thinking man will be de- 
ceived by such suggestions. Brushing aside the 
words with which men seek to deceive others and 
themselves in an effort to justify twisting, the 
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About June rst, the 


oye 20049 - 
the AEtna Insur® ~™"™ 


VAT 


av aa ranch of 
30 gusset 


~~ located 


on 7th floor, Nauonal Life Building, 159 
La Salle Street, Chicago, Ill. 





Tuos. E. GaLLaGHEr, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. GapspEen, Gen. Agent, Marine Dept. 








As a Continental Agent you are 


selling the most 
ance obtainable. 


secure Fire Insur- 
Its net surplus 





($7,503,591.36) exclusively pro- 
tecting American policyholders 
is larger than that of any other 








company. 











The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 
280 La Salle St., Chicago, Ill. 











D. W. C. SKILTON, President : 


J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 


Surplus to Policy-holders, $3,421 ,837.31 


Total 





Northeast Corner Fourth and Elm Streets 
LGVEJOY & SPEAR, Managers 


JOHN B, KNOX, Secretar 
THOMAS C, TEMPLE, Secretary 


Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 


Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Assets, $7,065,453-74 
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NEW PLANS FOR NORTHWEST 
RATE FUNCTION INDEPENDENT 


President Stafford of Minnesota and 
North Dakota Fire Underwriters 
Explains the Plans Decided on 


President Stafford of the Minnesota 
am North Dakota Fire Underwritess 
is sending a letter to all members and 
companies regarding the new rating 
deal. The Minnesota and North Da- 
kota Fire Underwriters remains intact 
and will have many things to do. The 
good fellowship of the organization 
will carry it on in its splendid work. 
It will undertake to lessen the fire 
waste and promote good practices. It 
expects to give and receive much aid 
from local agents’ organizations. 

President Stafford’s Letter. 

President Stafford says: 


Changes in the situation in the northwest are 
made necessary and I know you will be more 
than pleased to learn that the Minnesota and 
North Dakota Fire Underwriters, an associa- 
tion of which we are justly proud, is not inter- 
fered with in its workings, except that it divorces 
itself from the rate-making power, and that on 
June 1, 1908, will be established in the new 
quarters, 713 New York Life building, Minne- 
apolis. 

I also have to advise you that Walter I. 
Fisher of Minneapolis, secretary of the Minne- 
sota and North Dakota Fire Underwriters, sev- 
ered his connection with that organization on 
May 1, 1908, establishing an independent rating 
bureau for the states of Minnesota, North and 
South Dakota. 

Withdraws from Rate Making 

The Minnesota and North Dakota Fire Un- 
derwriters has withdrawn from rate making. 
The inspectors at Winona, Minneapolis, St. Paul 
and Duluth have been employed by Mr. Fisher 
dating from July 1, next, at which time their 
present quarter terminates. The above inspectors 
will continue rate making in their respective 
districts, acting under the supervision of Mr. 
Fisher. 

All these arrangements have been thoroughly 
explained to the insurance commissioner, who 
expresses himself as entirely satisfied, and we 
believe that all interests will be fully conserved 
and that no possible objection can be found to 
the plan. 

Mr. Fisher’s services will be rendered for a 
minimum charge of $25 per annum and the 
charge will be fixed at multiples of this, accord- 
ing to the value of the services rendered to 
each individual company. He has been prom 
ised very liberal support and we believe that all 
the companies doing business in Minnesota and 
North Dakota should promptly subscribe to such 
service. 

I enclose a copy showing the amended consti- 
tution which has been approved not only by the 
constitution committee, but by the authorities, 
and shall be obliged, if all members of the asso- 
ciation will vote on its adoption, by advising me 
in an early mail to that effect on the enclosed 
slip. 

It is unnecessary for me to congratulate the 
association on the most excellent way the com- 
mittees have handled this matter, for we step 
from one moving train to another without the 
slightest jar or loss of a moment’s time, 





Clutia With the “Prov.-Wash.” 

Carleton E. Clutia, state agent of the 
North America in Kentucky and Ten- 
nessee, has been appointed chief ex- 
aminer in the western department of 
the Providence Washington. He will 
take his new position June 15. Mr. 
Clutia will be the chief clerk and will 
have charge of the office detail. Mr. 
Clutia was formerly in the Ohio field 
traveling for the Norwich Union. He 
is counted a good underwriter. 





John Haverkate, the well-known local agent of 
White Hall, Mich., was reelected mayor and is 
beginning his recond term. During his first 
term he was able to improve the village by ex- 
tending the water mains and putting in a number 
of hydrants, and now he expects to make 
further improvements the coming summer. 
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ENORMOUS IS FIRE WASTE 


—_—_ 


LAST YEAR’S FIGURES $200,000,000 





President Burchell, at National Board 
Meeting, Brings Out Some Inter- 
esting Underwriting Statistics 


President Burchell, at the annual 
meeting of the National Board last 
week, placed the fire loss in this coun- 
try for 1907 at $199,383,300. For the 
five years’ period, ending Dec. 31, 1907, 
the aggregate is $1,257,716,955. 

Continuing, Mr. Burchell said that 
the underwriting profit for 1907 is 
shown to have been 11.14 percent of 
premiums, with a loss of 4.55 percent 
for the 10-year period 1898 to 1907. He 
submitted these figures for 1907: 


Figures for Last Year 


Premiums 


ee rrr eee $121,801,279 


Liabilities incurred..........+6+. 10,333,381 
ERDCRSES occ cccccccccceccccccece 99,457,469 
Premium Gain.v.cccccccccecscccce 29,051,440 

TOE cavecvcdcrvscececeesee $260,243,569 


For 10 years— 
Premiums 
Losses paid.. 
Liability incurred. 
Expenses 
Premium loss....... 


> $1,145,672,208 
121,046,027 
714,906,603 


86,183,971 





i Peers $1,981,624,833 $1,981,624,833 
Appropriation Is Increased 

The executive committee reported the 
resolution increasing the appropriation 
for the Underwriters Laboratories. 
resolution was passed indorsing the 
work of the geological survey and the 
Department of Agriculture during the 
past three years in testing structural 
materials and urging Congress to pass 
the sundry civil appropriation bill, No 
21,260, without reduction in amount so 
far as the tests are concerned. 

D. W. C. Skilton, chairman of the 
committee, presented a tribute to the 
memory of George L. Chase, president 
of the Hartford Fire and ex-president 
of the board. 

Committee on Baws 

The committee on laws reported that 
it had found it necessary during the 
past year to issue many circulars re- 
ferring to bills introduced in various 
state legislatures. The expenses of the 
committee were not incurred in oppos- 
ing inimical legislation, but in testing 
existing acts and for the hearing on 
the tax question before the insurance 
commissioners. 

G. A. Van Allen, chairman of the 

committee on incendiarism and arson, 
reported that only one reward was 
paid last year. It was $250 offered in 
a case of the burning of No. 332 Wal- 
nut street and 523 Austin street, Chi- 
cago, last December. The convicted 
man was one of a gang responsible for 
a number of fires and he received an 
indeterminate sentence of from one 
to fourteen years. 
. George W. Hoyt, chairman of the 
céinmittee on lighting, heating and 
patents, presented the details of the 
work of the following departments: 


Consulting engineers who formulate and sub- 
mit to us rules relative to hazardous devices or 
materials: National Fire Protection Association, 
from which are received rules as to matters of a 
rotective character; Underwriters’ National 

“lectric Association to which is due the credit 
of having developed the National Electric Code; 
Underwriters Laboratories in Chicago, where tests 
are made of devices and materials for all of the 
above-named organizations; and electric inspec- 
tion department of the board having jurisdiction 
in the New York suburban territory. 


Fire Prevention Committee 


The fire prevention committee re- 
ported that conditions in thirty-five 
cities were investigated and reported 


on since the last meeting. The total 
expenses were $60,566.43. The sum of 
$65,000 was asked for next year and 
the report was adopted. 

Charles G. Smith, chairman of the 
committee on construction of buildings, 
reported that more than 10,000 copies 
of the national board building code had 
been circulated during the year, and he 
asked for a resolution authorizing the 


LIFE NEWS FROM NEW YORK 





Coyle Faction Gets Stay of Proceed- 
ings and Ties Up Election in 
Provident Savings 





New York, May 20.—(Special)—The 
temporary stay secured by the Coyle 
faction in the Provident Savings Life 
case has been continued by the court 
until early in June. This action re- 
strains the election of new officers, 
which was to have taken place next 
Monday afternoon. 

When the case against Walter Dec- 
moore, of Portland, general agent of 
the Mutual Benefit Life, charged by 
his associates with rebating, in viola- 
tion of the Maine law, was called on 
Monday, the prosecution signally fail- 
ed to substantiate the charges and the 
suit was promptly dismissed by the 
court. 

Henry P. Wickes has been appointed 
agency inspector for the Home Life, 
with supervision over Missouri. 





Raymond Takes New Company 
Charles L. Raymond of Detroit, who 
has hitherto represented the National 
Surety for southern Michigan, has 
taken the general agency of the Mas- 
sachusetts Bonding for the same field. 





Lighter Insurance to Value 
There is considerable complaint 
among state and special agents in Ohio 
whose headquarters are in Columbus of 
slowness of collections and a disposi- 
tion among business men and manu- 
facturers to cut down their lines of 
insurance. If the reduction of lines 
was due to a reduction of values, they 
say, there would be no cause for com- 
plaint, but this is not generally the 
case. The financial depression is the 
alleged cause for both conditions. The 
assured say they have no money with 
which to pay premiums or to take on 
adequate lines. It has been pointed out 
that, in times like these, if at no other, 
it is incumbent on conservative busi- 
ness men to carry all the protection 
their business and plants are worth, but 
the argument is said to have little 
weight with many relatively large in- 
terests. 





Tuscola Premium Returns 
The following are the premium re- 


turns of four leading Tuscola, IIl, 
agencies: 

A. A. McKEE & SON 
eee eonwee $201 Ins. > of N. A. oo 
Amer, Cent....... 96 Sean, Eng..cccocce 
TRIOGREB 2 cccccccse Me SS 387 
L. & & G..... 118 Royal Exch....... 114 
pO Se ee 268 New Hamp........ 185 

MORN covcccccees 246 Com’l Union...... 251 
hoenix, Eng..... 73 Prov. Wash....... 63 
Westchester ...... 95 

R. J. N. JOHNSON 

Agricultural ...... $206 Hanover ......... $262 

S. BE secccen 212 Springfield ....... 263 
Northern, Eng..... 272 Hartford ......... 267 
BORE cccccccess 307 Royal ....cccecee 334 
Mie We & Me cccscse 252 Milwaukee ....... 167 
Fire Assn......... 285 American ........ 194 
Be VY. UAReccccee 281 

as. B. MADISON 
Germania ........ $208 No. River.......0- $133 
Security .cccccccs 282 Mechanics 
J. W. KAGEY 

Connecticut ...... — a, Union....... $210 
Firemens ......... 220 N. Und....... 305 
a eee 370 N. W. Nat’l...... 65 
Farm, & Merch.... 160 Security ......... 80 
Milw. Mechs...... 105 Spring Garden..... 190 





The twenty-fifth anniversary of the Middle 
Department Association was held and celebrated 
by a banquet at Philadelphia on Tuesday. 
Among those who addressed the entheria wee 
Henry W Eaton, of the L. L. & Wy: 
Kremer, German American; Edw. Millgie, Phew: 
nix of Hartford; Col. J. L. Cunningham, Glens 
Falls; E. C. Irvin, Fire Association, and J. 
Montgomery Hare. R. M. Wilson, special agent 
of the Hanover and historian of the association, 
gave an address, 


The annual meeting of the New Jersey State 
Association of Fire Underwriters was held in 
Trenton last week. A_ resolution was _ intro- 
duced, which places the association on record as 
being opposed to all overhead writing and also 
the appointment of dual agents in the cities of 
the state. The election of officers resulted as 
follows: John H. Ward, Jersey City, president; 
Crawford Miller, Camden, vice-president; s. 
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lG4e WESTERN RESERVE | 


INSURANCE COMPANY 
of CLEVELAND, OHIO 


MARS B. WAGAR, President R. B. GOOCH, Secretary 
STATEMENT JAN. 3, 1908 ’ 


ITAL - - - - 200,000. 
UNPAID LOSSES - - ~ - $ e208 
REINSURANCE RESERVE 7 - - 145,455.08 
NET SURPLUS - - - - - 443,254.99 

ASSETS - = + + + $470,530.35 
SPECIAL AGENTS 
A. P. ROSS. 505 » Cleveland, 0.—Ohio Rontaiee, West West vengtate 
A. R. R, 7 St., Chicago—Michigan and 


PORTE 
R. H. cayice, ptr Wabash St., Terre ———en and tiinots 
GEORGE H. STRATTON, 701 Locust St.. St. Louis Mo.—Missouri and Minnesota 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to + | eae $260,192.74 
Gross Assets $751,012.56 


M.DONNELLY,Pres. J.H.LEIDING, Vice-Pres 


F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 115 Years, $135,408,617.31 


Established in 1864 
J. F. Downinc, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 


Western Department, Erie, Pa. 














CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4, 421,815.47 


New York Office, 45 William St. Nestwastesn Departmert: 
3. M. DE CAMP, General Agen’ 205 La Salle Stre HICAGO 
Ohio, Indiana, Kentucky, Tennessee, _- WILLIAM S. WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 














MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 


ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 





ABBONS .ccg cccces cosecccccccscee ove - $2,146,618.12 
Liabilities, except Capital - oses 1,440,931.94 
Policyholders’ Surplus .......--....+-- “9h! 686.18 


F. M. GUND, Manages Western Department 


FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 

















OHIO — INSURANCE COMPANY 
LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 1, 1908 


Reserve for Reinsurance................ $1,432,742. 53 
oe he eae 25 291. 
Reserve for Contingencies. veceee-s  125,€00,00 
BOON SRO REE ccc conces ccccccsctccese 600,476.83 
Be IIR cect cccnins 0000 esse $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 








Merchant Meeker, Elizabeth, secretary and treas- 
urer. 





Losses Paid More Than $13,000,000.00 
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NEW COMPANY SOON TO START 





People’s National of Philadelphia Ex- 
pects to Be Ready for Business 
in July—Amonson at Head 





L. S. Amonson, president of the Peo- 
ple’s National Fire of Philadelphia, now 
organizing, says: 

We have just elected our officers and directors. 
The remarkable success we have had, under the 
most adverse conditions, in raising over $800,000, 
for this proposition, will make the Peoples Na- 
tional Fire a noteworthy addition to the list of 
large underwriting institutions. 

We still continue to increase our capital, and 
will do so until the entire $2,000,000 has been 
paid in, which will make the Peoples National 
Fire the second largest company in Philadelphia, 
as to capital, being exceeded only by the North 
America and its $3,000,000 capital. New capital 
is pouring into our treasury at the rate of over 
$100,000 per month. By July 1 we will pass 
$1,000,000 and by Jan. 1, 1909, the entire amount 
will be raised. We will not enter for business 
until $1,000,000 has been subscribed, which will 
probably be in July. 

The officers are: 
President—L. S. Amonson, 
president Union of Pennsylvania. 

Vice-President—H. M. Van Court, president 
Central Trust & Savings Company, Philadelphia. 

Secretary—William L. Rice, vice-president T. 
B. Rice & Sons Box Company, Philadelphia. 

Treasurer—J. F. Hallowell, B. S. Janney, Jr., 
& Co., wholesale grocers, Philadelphia. 

Chairman of the Board—E. C. Stokes, ex- 

overnor of New Jersey, president Mechanics 
ational Bank. Trenton. 

Board of Directors—Thomas Devlin, president 
Thomas Devlin & Co., manufacturers of iron and 
steel; Fred T. Chandler, of Chandler Brothers 
& Co., bankers; Samuel S. Fels, of Fels & Co., 
manufacturers of “Fels Naptha Soap”; J. A. 

cKee, vice-president and treasurer Merchant 
& Evans company; Elmer E. Brown, of E. E. 
Brown & Co., foundry operators; D. M. Barr, of 

. M. Barr textile manufacturing company; Col. 
James B. Coryell, president Cambria Coal Minin 
company; George B ells, manufacturer an 
dealer in hats; Amos H. Christ, of Huey & 
Christ, wholesale liquors; George Oldham, of 
Geo. Oldham & Sons, manufacturers pneumatic 
tools; Amos H. Hall, manufacturer of cedar vats 
and tanks; H. K. Mulford, of H. K. Mulford 
Chemical Company; Thos. K. Ober, Jr., general 
manager Kitson Hydro-Carbon Heating & Light- 
ing Company; Jacob Singer, of Furth & Singer, 
attorneys; ,. . Moyer, wholesale produce; G. 
A. Smith, wholesale leather; Dr. John B. Mayer, 
operative builder; Isaac Ferris, Jr., manufac- 
turer of shoes, Camden, N. J.; Wm. J. Cooper, 
lumber mill work and coal, Camden, N. J.; Cy. 
Adams, capitalist, Atlantic City, N. J.; James 
H. Mason, insurance and real estate; I. Jer- 
sey, contractor and builder, Brooklyn, N. Y.; 
E. J. = =! insurance and real estate, Spokane, 
Wash.; Durbin Horne, of Jos. Horne & Co., 
Pittsburg, Pa.; J. Hector McNeal, of DeKinder 
& McNeal, attorneys, Philadelphia. 


formerly vice- 





Scottish Union Makes Appointments 


Assistant Agency Superintendent B. 
M. Culver, of the Scottish Union & 
National, has been in the northwest 
closing arrangements for the field va- 
cancy which was opened when Mr. Cul- 
ver was promoted to his position at 
the home office. 

For the Wisconsin field, H. E. G. 
Kemp, of Oshkosh, Wis., has been 
chosen as special agent. For four years 
he has been special agent for the Gor- 
ham-Braden Company general agency 
of Minneapolis. He has a good ac- 
quaintance through the state and en- 
joys the confidence of the local agents. 

Earl F. Briggs, who has been special 
agent of the St. Paul F. & M., in North 
Dakota under State Agent Cooper for 
a year and a half, is to become special 
agent of the Scottish in Minnesota. 
While his experience has been brief in 
the field, he has the material in him to 
make an excellent record, 

It will be the aim of the Scottish to 
develop the small town business in both 
States more than it has before. 





Dodd to Go Into Field 
George Dodd, who has been in the 
western department of the Commercial 
nion for a number of years, will be- 
come special agent of the Liverpool & 
ondon & Globe in Missouri to assist 

State. Agent Shepherd, June 1. 





Good Record Has Been Made 
The German-American saved 108 
agents of the Indianapolis Fire which 
it reinsured. Many were appointed for 
the German Alliance. The company 
has already transferred to its own 
ooks over 55 percent of the Indian- 
apolis Fire’ premiums. 








UN INSURANCE OFFICE 

















POUNDED A. D. 1710 





UNITED STATES BRANCH 
54 Pine Street, New York 
J. 3. Guile A. M. Thorburn 

















H. N. KELSEY, Manager 





MANAGER SECRETARY 






WESTERN DEPARTMENT 
171 LA SALLE 8T., CHICACO 


©fF London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company. 


Sansome é Sacramento Sts., San Francisco 









in the World 


PACIFIC COAST DEPARTMENT 


C. A. Heary € Co, General Agents 














P. T. KELSEY, Ass’t Maaager 





JUNE CONTENTS OF MIDLAND 





Current Issue Contains Much of Vital 
Interest to the Middle West- 
ern Reader 





Mivtanp, published by THe WeEst- 
ERN UNDERWRITER COMPANY, costs only 
$1 a year. The June issue is indicative 


of the spirit and purpose of the pub- 
lishers. 


The table of contents for MuinLAnp 
1S: 

Floridian Sonnets—W. H. Venable. 

John Sterne-Master—Serial story of western 
business life by Geo. Randolph Chester. 

Comment and Opinion—Charles Frederic Goss. 

Mayor Tom Johnson of Cleveland—Brand 
Whitlock. 

Kentucky Tobacco War—Prof. O. F. Long. 

A Plea for Remembrance—Dr. F. W. Gun- 


saulus. 
The Sea Coast of Bohemia—Alice W. Broth- 


erton. 

The Yale of the Early West—Miami Univers- 
ity—Prof. Alfred Upham. 

About Interesting People. 

Chicago to Cincinnati by Water—F. H. Wil- 
liams. 

Harmony the Hospitable—A. C. Pound. 

Proportion—Louise A. Garnett. 

The Chautauqua Movement—Helen L. Coffin. 

Annual Fire Waste—A National Peril—H. J. 
Furber, Jr. 

Bird’s Eye Views—Ernest McGaffey. 





Travelers Agency Conventions 

The agency conventions of the Trav- 
elers are announced as follows: 

Eastern convention at the Griswold, 
Eastern Point, New London, Conn., on 
Sept. 10, 11 and 12. ; 

The Central convention at the Pont- 
chartrain Hotel, Detroit, Sept. 17, 18 
and 19. 

The Western convention will be held 
at one of the attractive resorts of Cal- 
ifornia, on Nov. 12, 13 and 14. 

A separate convention of the south- 
ern delegates will not be held as orig- 
inally planned. The successful agents 
and brokers in that section will be in- 
vited to attend either the eastern or 
central convention, as may be most 
convenient. The life and accident dele- 
gates from Colorado and Utah will be 
invited to the western convention, and 
the liability delegates to the central 
convention at Detroit. 





Want Copies of Contract 

Insurance departments seem to take 
more cognizance of reinsurance deals 
than formerly. After a recent western 
company reinsured, four or five de- 
partments asked for a copy of the con- 
tract, in order that all inquiries might 
be properly answered. The reinsuring 
company, however, secured the con- 
sent of the departments to eliminate 
the price paid. 


AS VIEWED FROM CHICAGO 


UNIFORMITY ASSOCIATION 

The annual meeting of the Fire Un- 
derwriters Uniformity Association will 
be held May 29, in the assembly room 
of the board of underwriters, Chicago. 
The morning session will be called to 
order at 10 o'clock. 
Roll call. 
President’s address. , 
Report of the executive committee. 
Report of the secretary and treasurer. 
Appointment of nominating committee. 
. Automobile sprinkler grading schedule. 
Committee report, Gorham Dana, chairman. 

7. Uniform town reports. Committee report, 
Edward R. Townsend, chairman. ; 

8. Plans and notations. Committee report, 
F. E. MacKnight, chairman. 
9. New business. : 

10. Report of nominating committee. 
11. Election of officers. 
Adjournment. p 
Representatives of each insurance company in- 
terested in the subject matters will be welcome 
at the meeting. 








Soe e Tee 


* * * 
MAY REPEAL COINSURANCE RULE 

The coinsurance requirement on elec- 
tric light and power plants has pro- 
duced considerable argument of late, 
and the traction committee of the 
union is endeavoring to bring about 
unanimous action for a change in the 
rule. At the Augusta meeting the gov- 
erning committee recommended that 
the union form for electric light and 
power plants, which makes mandatory 
the 80 percent coinsurance clause on 
buildings and machinery be repealed. 
This recommendation failed of approval 
and the matter was referred to the 
traction committee for consideration 
and recommendation. This committee 
now expresses the opinion that the 
failure of this proposed action to re- 
ceive approval was due to a misunder- 
standing of its true purpose, and that 
it would have passed had the matter 
been fully interpreted by all members 
of the union. At present there are some 
thirty or mote schedules covering a 
large number of different hazards, in 
all of which the coinsurance feature is 
optional with the companies and the 
assured. There seems to be no ground, 
therefore, for continuing to discrimi- 
nate against electric light and power 
plants in this respect and the commit- 
tee feels that the assured should have 
the privilege of accepting coinsurance 
or of declining it at a higher rate, and 
that the companies should be permitted 
to write such risks rather than drive 
them into nonunion companies. The 
credit for this clause in the: electric 
light and power schedule is 40 percent, 
which is thought sufficient to induce 
an assured to accept it in a vast ma- 
i jority of cases; but, where for one rea- 











son or another he may wish to decline 
the clause, the committee thinks he 
should have that privilege, especially 
when he pays a very much higher rate. 
Outside of the coinsurance agreement 
the mandatory form is of little value 
and might well be dispensed with, as 
the other features are all taken care of 
in other union rules. The committee, 
fully believing that such risks should 
be placed on the same footing with 
others as regards this requirement, and 
that the best interests of companies de- 
mand that this feature be made option- 
al, as it now is under the schedule, has 
recommended the repeal of the rule, 
which, it is believed, will be favorably 
voted upon. 
. - 

COMMISSIONS ON SOCIETY HALLS 

The arbitration committee of the 
Western Union, having been asked for 
a decision regarding the rate of com- 
mission allowable on brick veneered or 
frame buildings owned and (or) exclu- 
sively occupied by masonic or other 
secret orders, holds that under union 
rules as they now exist the risks in 
question are not subject to a commis- 
sion in excess of 15 percent, for they 
are not among the classes enumerated 
in paragraphs c and e, rule 51, known 
as the commission rule, where 25 per- 
cent and 20 percent are allowed, re- 
spectively. The committee has held in 
its previous rulings on risks of a sim- 
ilar character that it had no power to 
add to the various classes definitely 
stated in the graded commission rule, 
and to this decision the committee still 
adheres. The paragraphs referred to 
read as follows: 

(c) Twenty-five percent commission on dwelling 
houses and their contents, and on private barns 
and their contents when insured in connection 
with dwellings, and on farm property; and on 
churches, schoolhouses, courthouses and other 
public buildings and their contents, excepting 
penitentiaries, workhouses, county poorhouses 
and insane asylums. 

(e) ‘‘wenty-five percent on brick or stone mer- 
cantile buildings (not contents) occupied ex- 
clusively for mercantile, office, public hall with- 
out stage or scenery. and dwelling purposes. 

* + * 
ONLY 15 PER CENT ALLOWED 

As some of the companies have be- 
come lax in the matter of commissions 
on boarding houses, either through 
misunderstanding or otherwise, the 
governing committee has been com- 
pelled to remind companies of the rule 
requiring 15 percent only on the class. 
It is pointed out that it is sometimes 
difficult to determine where a dwelling 
house ends and a boarding house be- 
gins, yet when a policy defines a risk 
as a boarding house, or where specific- 
ally rated as such, or where the usual 
hazard of the dwelling is sensibly in- 
creased by the number or character of 
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the boarders, whether transient or per- 
manent, 15 percent only is allowable. 
* 4 * 
OPEN POLICIES ON LIVE STOCK 

The governing committee of the 
union is calling the attention of com- 
panies to the manner of issuing open 
policies covering live stock. It is said 
that in certain stock yards the attach- 
ment of the 80 percent reduced rate 
clause requires the assured to main- 
tain insurance largely in excess of the 
average value, and that to get around 
this difficulty some companies have is- 
sued an open policy contract calling 
for premium to be based on the value 
of the actual daily receipts, similar to 
the plan of the per bale cotton form. 
In order to properly consider the mat- 
ter the governing committee is asking 
such companies as have issued such 
policies to furnish a copy of same. 


* * * 

The four o’clock week-day closing of general 
insurance offices is now in full swing, atlhough 
a few still hold out for the winter hours of nine 
to five. One of the large companies, heretofore 
one of the first to adopt the summer schedule, 
it is reported, is not yet in line, much to the 
chagrin of the employes who, it is said, are 
themselves seapensinte for the existing condi- 
tions. The propensity of these employes to slee 
late in the mornings, and come down to one: 
after the bell taps, has aroused the ire of the 
management and no early closing will be in 
evidence, it is said, until a clean morning arrival 
score is shown up. 





Tried to Reinsure 


The Walla Walla Fire was going 
over the books of the Inland Fire of 
Spokane at the time it failed, to see if 
it was worth reinsuring. It was found 
not to have sufficient funds on hand 
to reinsure. The assets and liabilities 
are given by the receiver of the Inland 
as: 

Resources—Cash, $50; premiums in 
course of collection, $14,698; notes re- 
ceivable, $2,071; fixtures and furniture, 
$1,971; personal accounts, $464; reserve 
with state (notes), $15,000, questionable 
asset; total, $34,254. 

Liabilities—Unpaid losses, $6,897; 
notes payable, $3,175; due other com- 
panies, $3,500; accounts, $1,810; un- 
earned premiums, $19,360; total, $34,- 
742. 





Benjamin H. Tellman, a local agent, was 
elected city recorder of Muskegon for the term 
beginning May 1. 





SHOWS HAZARD OF CRUDE OIL 





Company Points Out the Fact That It 
Is Greater Than That of Fuel 
Oil 





One of the companies has recently 
called attention to the fact that no dif- 
ferential in rates is made where crude 
petroleum is used as fuel instead of 
regular fuel oil. It says: 


A recent inquiry made by this office as to the 
relative fire hazard and fuel oils for heat under 
boilers and furnaces, developed the fact that in 
some localities crude oil is being used for fuel 
and no distinction is being made either by insur- 
ance companies or the assured as to the fire 
hazard of fuel oil proper. There is really a 
great difference as regards the fire hazard, and 
this is greater in some sections of the country 
than in others, according to volatile percent in 
the crude product; both grades of oil may be 
marketed under the same gravity, at the same 
time the unrefined crude oil contains a marked 
percent of volatile and vapor producing properties 
that render it hazardous for use under boilers 
and furnaces. The regular fuel oil supposedly 
contains no volatile parts, and where used under 
an approved installation a minimum hazard from 
this nature of fuel exists. On the other hand, 
we understand manufacturers are using regular 
unrefined crude oil, and in such instances it is no 
doubt being used without the manufacturer 
realizing the extent of the danger. The fact that 
in certain localities crude oil is being used for 
fuel purposes, it would seem that in granting per- 
mits for the use of oil for fuel, it would be ad- 
visable to ascertain fully whether the oil is fuel 
or crude, and if the latter, it would appear that 
the hazard is materially greater and some dis- 
tinction should be made for permitting crude oil 
as compared with the use of fuel oil. We believe 
this question is worthy of close investigation. 





Sprinkler Cap Patented 

An emergency sprinkler cap design- 
ed to close a leaking sprinkler head 
without shutting off the floor valve and 
impairing the system has been patent- 
ed by Capt. John Casey of Salvage 
Corps No. 1 of St. Louis. The device 
was given a test Friday at the Grand- 
Leader building, which was witnessed 
by Chief Henley of the Fire Preven- 
tion Bureau and a party of underwrit- 
ers, who said it worked to perfection. 
The device consists of a metal cap with 
clasps mounted on a pole. It was tried 
on four different types of heads and 
shut them off in two to five seconds’ 
time under a pressure of 175 pounds. 





“Insurance economy as often practiced is 
buying a 30 cent kind for 49 cents when the 
price of the best is 50.” 





$1.00 Systemizes Your Work 





BY THE 








CARD INDEX SYSTEM 





Using Cards specially compiled and 
printed for your business. 








Cheapest and Mest Complete System 


consisting of oak tray, 8x5x9. Months, Dates 
and Alphabetical Guides and 200 memo- 
randum cards. 


$1.00 


Providing remittance accompanies the erder. 
If prepaid add 25c for expressage. 


THE BROOME MFG. CO. 


Manufacturers of Filing Devices and Office Supplies 
PERU, INDIANA 








MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, 83. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 


Fire Protection Engineers. Contractors. Agents. 

Raters. Builders. Solicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers. 
Company Officers. Local Board Officials. Technical $8 
Brokers. Adjusters. — 


Insurance Clerks. 


Property Owners. 


General Agents. 


And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
PUBLISHED BY 


Property. 


THE INSURANCE FIELD, 


P. O. Box 617, Louisville, Ev 





CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 
LIABILITIES 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 


FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CoO. COLUMBIA INSURANCE CO. 
of San Francisco, of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Ltd. 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 


ISSUES THE BEST CONTRACTS COVERING 


TOURIST FLOATER........ .... 
AGENTS WANTED 


(Domestic and Foreign) 

SALESMEN’S SAMPLES............+see0e 

CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 
Cc. K. HOLLOWAY, Prest. 











MERCHANDISE IN TRANSIT 


ee 
(Export and Import) 

















O. P. CONAWAY, Sec’y. 


Yalla Ubi 


FIRE INSURANCE 
COMPANY 

WALLA WALLA, WASHINGTON 

CAPITAL, $200,000.00 

FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiama, Michigan, Ohio, Missouri, Nebraska, 
H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 
H. E. CORNELL, Supervising Spl. Agt. 


O. G. PARKER, Treas. 


ASSETS 
$476,638.11 


SURPLUS 


TO POLICYHOLDERS 


$843,484.54 








Do You 


Fire Insurance Company? 


The Metropolitan Fire Insurance Ge. 


of Chicago is seeking reliable agemts in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able te write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MIESSION arrangements te desirable agents. 

Address all communicatiens to 


Metropolitan Fire Insurance Co. John Naghten & Co. 
Capital, $200,000 ore a 1868 


Need a 


Ta 


iS 
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ESTABLISHED 1825 


Aachen & Munich 


FIRE INSURANCE COMPANY 








LOSSES PAID OVER . 


UNITED STATES BRANCH, 84 WILLIAM STREET, NEW YORK 





of Aachen, Germany a 
- «+  . $70,000,000 


J. A. KELSEY, Manager 





Branch Statement—December 31, 1907 


Assets . ° ° 
Liabilities . 
Surplus to Policy-heldese . 


To Ohio Agents: 





The above company has deposited with the Superintendent of Insurance of Ohio, $100,000 of City of 
Cleveland bonds, and has been regularly admitted to transact business in the State. 
are desired in all of the leading cities and towns. 








Manager, 84 William St., New York, or to H. W, Murray, General Agent, 153 La Salle St., Chicago. 


$1,778,257.92 
935,593.41 
842,664.51 


Address applications to J. A. Kelsey, 


Agents 











OHIO AND WEST VIRGINIA 


CONDITIONS IN OHIO TOWNS 











Most of Them Report Slowness in Col- 
lections, and There Are Some 
Rate Troubles 





Agents in Van Wert report business 
rather quiet of late, due to bad weath- 
er. Manufacturing industries there are 
running a little short, as in other places, 
but they are not large enough to make 
any great difference, as the county is 
mostly agricultural. Collections have 
been somewhat slow, but the rule re- 
quires all premiums be paid within sixty 
days, and this is being adhered to as 
closely as possible. 

Several union companies, it is said, 
have cut the tariff rates in Van Wert 
in order to take business away from 
the mutuals. In some cases they have 
succeeded, but generally the mutuals 
have held their business. One agent 
representing union companies has de- 
clined to maintain the Sellers rate as 
long as the mutual companies are writ- 
ing business. This portion of the state 
is strong in mutuals, the Central Manu- 
facturers’ being located at Van Wert 
and the Purmort Agency representing 
most of the state mutuals. 


— 


A well-known agent at Troy states 
that everything is seemingly in good 
shape in his city, and that the insur- 
ance business is going along in about 
the usual way. The only exception 
to this is that the assured, in some 
cases, are offering notes in payment 
of premiums in order to secure addi- 
tional time. 


Conditions at Wauseon are reported 
very good as regards new business to 
be written. Collections are not as good 
as might be expected, but when money 








matters become a little more settled 
agents believe there will be little trouble 
in getting what is due them. 

For some time past rates have been 
in bad condition in this place and at 
present there is little indication of an 
improvement. While some of the 
agencies are anxious to get matters 
straightened out, others are not partic- 
ular as to what price they get for their 
protection. 


— 


Agents at Urbana are working in 
harmony with each other, and there 
are no disturbances of any moment. 
In cases of complaints in regard to 
rates an attempt is always made to se- 
cure such improved conditions that the 
figures may be adjusted in a manner 
satisfactory to the customer. 

Agents in the various towns of San- 
dusky county state that the mutuals 
have succeeded in securing the big end 
of the preferred business, while the 
stock companies were forced to carry 
the special hazards. The insurance 
business is quiet and collections are 
normal. That territory is exceptionally 
free from rate cutting and rebating, 
although the anxiety of the companies 
for additional business may have some 
tendency toward that evil, if contin- 
ued. Agents are standing in line well, 
however. 





Denied Motion for Rehearing 

The supreme court of Ohio has de- 
nied a motion for a rehearing of the 
appeal of the Semler Milling Company 
of Hamilton against the Ohio Grain 
Dealers Mutual Fire. This probably is 
the last of a case that has been in 
the Ohio courts since December of 
1903. The Semler Milling Company 
sued in the Butler county common 
pleas court for $2,000. The insurance 
company resisted on the ground that 
stock claimed was not carried, and dur- 
ing the progress of the case developed 
the fact that the policy had been as- 





signed, and that therefore the plain- 
tiff was not the one to sue. It won 
its case successively in common pleas, 
circuit and supreme courts and now has 
won on the motion for a rehearing. 


Aachen & Munich Enters Ohio 

The Aachen & Munich has just been 
admitted to Ohio and General Agent 
H. W. Murray is now in the state ap- 
pointing agents. It is his intention to 
place the company in about twenty-five 
of the larger cities at present and de- 
velop the smaller points later. It is 
some time since a union company of 
the size of the Aachen & Munich has 
entered Ohio. 








Thomas Agency Incorporated 
The Fred P. Thomas Company, Cleve- 
land, has been incorporated with a 
capital stock of $30,000 by F. P. 
Thomas, F. B. Ayre, Edward O. Sal- 

berg, J. G. Russell and J. C. Pitra. 





Transferred to Pennsylvania 
Henry R. Bright, special agent of the 
City of New York in Kentucky, West 
Virginia and Ohio, has been transferred 
to Pennsylvania. 


-_— 


Ohio A Agency . Appointments 
Amer. Cent. Cowde Geneva. 
Allemannia—John Heckle & Sons, Cincinnati. 
Buffalo Com’l—Harry Brownless, Akron. 
Continental—G. J. Munger, Perrysburg; G. J. 

Stacker, Upper Sandusky. 
Connecticut—S._ R. 
Micajah Hutt, Waverly. 
4 Commonwealth, Ta. Delinel & Delinel, San- 
us! 
Capital—Mrs. H. H. Hunter, Piqua. 
Calumet—A. H. Straman, Ottawa; Noble & 
Fieger, Tiffin. 
om’l Union, N. Y.—Wassman & Milligan, 
Bellaire. 
Dubuque—Harry Brownless, Akron. 
Fidelity—Barton & Loomis, Bowling Green; 
E. E, McCoppin, Ada, 


Young, Jeffersonville; 


—— . J. Magley & Son, Columbus. 
Ger. N. Y.—C. W. Stivers, Cherry 
Fork; “Tt “Sherrick, Elida; W. H. Carl, Jerome- 


ville; D. D. White, Castalia; F. Phipps, 
Pleasantville; O. M, Cook, Brice; W. E. Paul- 
son, Harrisburg; W. C. Pohlman, Hillard; S, B 
Moffett, Alger; Geo. Barnes, Glenmont; O. C 





ilford, Avon; J. F. Wottring, Green 
Camp; E. “4 Moore, Ft. covery; W. Adams, 
Mandale; D, F, Ritchie, Lexington; A. J. Gibbs, 
Erlin; L, K. Stork, Anna; J Cah ill, Be bree 
Frank Wilson, Harveysburg; J. W. Swickard, 
Tontogany. 
Hawkeye—J. W. Scott, Newark. 
Humboldt—C, D. Rice, Celina. 
North America—P. C. Fullerton, saa 


Leiter, er H. J. Anderson, Howard; 
Ses. ee Ad 
e 


Imperial—H, F. a Defiance; W. Ma- 
goon, Sandusky; W. ores Findlay, H. S. 
Campbell, Napoleon; C. . Way, North Balti- 
more. 


Lumbermens—Harry Brownless, Akron. 

Milwaukee—J. J. Yerian, London; Price, La 
Croix & em Akron; Brumfield & Kelley, 
Mansfield; J. True, Fostoria. 

Menontaints Wan McComb, Lima; G. D. 
Rowland, Martins Ferry; C. A. Castle, Galion; 
Malgele & Warnke, Huron; A. A. Eoff, Findlay; 
A. M. Collett, Ironton; H. T. McColley, Marion; 
Brumfield & Kelley, Mansfield; S. ohnson, 
Portsmouth; A, H. Allen, Cuyahoga Falls. 

Milw. German—Wm G. Gannon, Delaware; D. 
S. Seeley & Son, Columbus; Jeston Warner, 
Findlay; Heister, Huntington & Co., Cincinnati; 
Brumfield & Kelley, Mansfield; T. P. Johnston, 
Fostoria; — & Hunter, Tiffin. 

N. B. & ng.—A. H. Kirkland, Barberton. 

N. W. Nat’ os a F. Gerke, Defiance; Consoli- 
dated Realty Co., Alliance; J. W. Scott, Newark; 
Jos. H. Elright, Martins Ferry. 

Norwich Union—H. B. Pearce, Cambridge. 

Nassau—D. S. Koontz, Mansfield. 

Old Colony—R. K. Carson, Bucyrus. 


Phenix— N. Bailey, Rock "Creches J. W. 
Cecil, Amesville; C. E. Sellars, Glouster; Jno. 
Cowan, Ottawa. 


Palatine—Wassman & Milligan, Bellaire. 

Prov., Wash.—V. P. ie y, Wyoming: E. K 
Terwilliger, fatwores G,. Sibert, eston. 

Phila. Und.—D. SR, Ashland, 

Queen City—T. J. Butts, Sandusky; F. W. 
Torner, Marietta; C. F. Manship, Van Wert; 
Will J. Welsh, Mt. Vernon, 

Royal—Jno. E. Patterson, Beaver Dam. 

Springfield F M.—J. C. Kridler, Wapako- 
neta; Minnie B, Vaughn, Jackson; L. R. Y Yeager, 
Medina; Bell & Drennan, Plymouth; G. 
Stevens, Fremont. 

Sun, La.—J. A. Purcell & Co., Lorain. 

Scot. U. & N.—McConnell & Karr, Coshocton. 

St. Louis—McKolvey & Nichols, Findlay; 
Wood Co. Ins. Agency, Bowling Green. 

Sun., Eng.—Alvin J, Clark and John Pulver, 
Cleveland. 

Security, Ct. a | Brownless, Akron. 

Southern—Jno. R. Gow, Bellaire, 





Used Name Without Authority 

Secretary Gordon of the Middlewest 
Fire of North Dakota, formerly the 
Northwestern National, with home of- 
fices in Valley City, writes: 


In your issue of May 7 I saw a notice that 
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the Ohio insurance department has sent out warn- 
ing as to certain wnlicensed insurance com- 
panies attempting to do business in the state of 
Ohio and among the list we are quoted as bein 
represented by the United Insurance Agency 0 
Cincinnati. It may be of interest to you to know 
that we have this day written the insurance 
department that the concern is not authorized to 
represent us in any manner and that we have 
written no risks, nor do we intend to write any 


risks in the state of Ohio until we are regularly 
admitted. 


Complain of Middleport Agent 

Agents in Gallipolis are complaining 
that J. F. Downing of Middleport, 
Meigs county, has been offering to 
write dwelling houses in Gallia county 
for a term of five years at 1 percent. 
They state that they have remonstrated 
with him on this point and have asked 
cooperation of the special agents in in- 
ducing this agent to cease doing this 
kind of business. Mr. Downing is con- 
sidered by the Gallipolis agents to be 
out of his territory in Gallia county and 
they feel that he should confine his 
operations to his own county. Other 
than this, conditions about Gallipolis 
are considered very good. 


OHIO NOTES 

McDonnall & Decker have bought the Pepple 
& Co agency at Toledo. 

Hadly & House of Bellefontaine, O., have been 
appointed agents of the Georgia Home. 

A committee of the Dayton city council has 
recommended the immediate appointment of a 
building commission and the enactment of a 
building code. 

Agents at 977 are urging the building 
of an engine house in the South End and the 
improvement of streets, lest the city be dropped 
from class 3% to a lower grade. 


MISCELLANEOUS NOTES 

Vice-President Yates of the Washington Fire 
of Seattle is visiting agents in the central west. 

John F. Rice, for some years assistant man- 
ager of the Prussian National Insurance Com- 
pany at Chicago, and recently connected with 
the general agency of Whiton & Merges, New 
York, has been appointed manager of the Mary- 
land department of the General Adjustment 
Bureau. 

The Bertheau-Watson Company of San Fran- 
cisco has been appointed pom | agents for the 
Union of Philadelphia, which has applied for 
admission to California. This firm recently was 
appointed to represent the State of Pennsylvania 
for the same territory. 

The Atlas of London has invited its depart- 
ment managers all over the world to visit the 
home office in June to attend the centennial of 
the company, which will be observed June 24, 
J. M euburger, the western manager, accom- 
panied by his wife and dawghter, will leave 
Chicago May 28 for London and will be gone 
about two months, 


WANTED 


BROKERAGE, We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 


159 La Salle Street, Chicago 


Feb ® SUNSCIIDETS 


Add To Your Income 
by securing the agency of a 
LIVE STOCK BURGLARY 
AUTOMOBILE = LIABILITYor 
PLATE GLASS BONDING 

COMPANY 


We will put you in communication with 
companies writing any of the above lines 
if you will write us. 

They are all good money makers 


AGENTS WANTING A FIRE COMPANY 


of any kind can get im touch with a number of good 
ones by writing us. 

Large city agents that have a placeintheiragency 
for one more company will do well to advise us 
what they are prepared to offer a company in the 
way of business. e will put them on our waitiog 

e 




















list and advise them of the first opportunity. 
are usually in toueh with any new companies enter- 
State and a great many times with companies 


ing a 
wishing to change their agency in the larger cities. 


THE WESTERN UNDERWRITER COMPANY 


145 LA SALLE STREET CHICAGO, ILL. 





MICHIGAN AND INDIANA 


WORKING UP RESORT LINES 











Agents Now Beginning to Stir Up 
Business at the Summer Vaca- 
tion Points 





Local agents of Michigan in the sum- 
mer resort territory are beginning to 
work up business. There is no small 
amount of premiums on hotels, cot- 
tages, club houses, boat houses, board- 
ing houses, yachts, boats and the like. 
Some agents open branch offices during 
the summer season at the resorts. Thus 
the office keeps in touch with the in- 
sured property. Considerable tornado 
insurance is written, and agents are 
also pushing for burglary insurance. 
Some offices find they can pull out ac- 
cident premiums while pleasure seek- 
ers are on the ground. Some injury 
may occur which brings the desirabil- 
ity of accident insurance closer to the 
people. 

While resorters are at their cottages, 
much of the insurance is arranged for. 





SOMETHING WILL DROP SOON 


Either Detroit Will be Radically Im- 
proved or Rates Will Go to 
Pieces in Near Future 





Detroit, May 18.—(Special Corre- 
spondence)—There is an earnest effort 
being made by some of the agents in 
Detroit to have the present unsatisfac- 
tory conditions of the insurance busi- 
ness settled. It is recognized that 
some sacrifices must be made and, of 
course, some agencies will suffer. The 
ones that will suffer most are the ones 
willing to make the sacrifice. It seems 
a hard matter to handle. It is evident 
that the strained conditions at present 
prevailing cannot last much longer; so, 
if the willing workers now employed in 
an honest effort to better conditions 
are not successful, there will be a bad 
break. I predict within a very short 
period Detroit will have a _ general 
break in rates or the present conditions 
materially. change for the better. Busi- 
ness is getting dull and agents are get- 
ing anxious. 

Charles L. Raymond, of Raymond & 
Raymond, was the principal speaker at 
a meeting of the Incorporated Ac- 
countants of Michigan, held last week. 
Mr. Raymond’s subject was insurance. 
He referred to fire insurance as a le- 
gitimate tax with the companies col- 
lecting a small private tax and distrib- 
uting relief to those who suffer loss. 
Mr. Raymond is well versed in the 
subject of insurance and is a very 
earnest speaker, always provided with 
arguments that are convincing. He be- 
lieves his goods are worth the price 
asked for them and always insists on 
getting it. 

The Michigan Stove Company, whose 
plant burned last year, costing them 
something in the neighborhood of 
$200,000, has equipped the plant with 
standard sprinklers. The line amounts 
to about $800,000; one-half is written in 
the mutuals and the other half is con- 
trolled by the Michigan Fire & Ma- 
rine. 


The burning of the Goldberg store, 
on Woodward avenue, last week was 
one of the most expensive fires Detroit 
has had for some time. There was 
$45,000 insurance on the building, loss 
amounting to $25,000. The amount 
carried on the stock was $86,500 and 
on the furniture and fixtures $6,500. 
The stock was underinsured and will 
probably be a total loss so far as insur- 
ance is concerned. The cause of the 
fire is unknown, supposed to be from 
spontaneous combustion. The fire de- 





Fire Insurance at Cost 


Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


J. H. LEIDING, Secretary 
NET SURPLUS, $1,340.61 


Agents Wanted in Ohio. 
J. H. LEIDING, General Insurance 


HOME OFFICE: 1309 First National Bank Bldg. - ~- 


CINCINNATI, OHIO 








COOPE 


Fire Insurance Co. 





of Dayton, O. 
DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


THE CINCINNATI 
UNDERWRITERS 
COMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 
STATEMENT JAN. 1, 1908 





ree 
Reservefor Reinsurance..........+..++++ 222,284.22 
Other Liabilities............seccsseceesss 20,200.11 
Wet BU PEES 0 00c coves cocces hbeaeeaenniel 212,074.59 

TOTAL ASSETS...........0ee00+ ++ --$100,158.93 
PF. A. ROTHIER, Prest. ADAM BENUS, Sec’y. 





THE SPRINGFIELD UNDERWRITERS 


MuTUAL Fire INSURANCE 


COMPANY 
SPRINGFIELD, OHIO 


AGENTS WANTED AT ALL D 


ORGANIZED 1902 


N. H. FAIRBANKS, pacer. 
M,L. MILLIGAN, racas. 
E. C. PRICE, avoivon « Vv. Paesr. 


JOHN G. WETZEL, exert. 
ESIRABLE POINTS IN OHIO 


CORRESPONDENCE SOLICITED 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY) 
Of Cincinnati, Ohio 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


207-209 E. Madison St. 
Telephone Fain 278 CHICAGO 





G.W.POHLMAN - - - 
EDW.A. WINTER - - Secretary . 
G. W. POHLMAN, Jr. - Agency Manager | 


President 


SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LOUIS 


1. F. Small, Superintendent 
Bell Telephone 3081 





AGENTS WANTED 


THE FARMERS & CITIZENS 
LIVE STOCK INSURANCE 
COMPANY 
OF LIMA, OHIO 


Capital Stock $100,000 OO 














Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 





ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 
Cash Capital $200,006.00 Net Surplus $222,604.02 
WM. F. LE ig meer 
F, RIEST Secretary 
S. W. RICE, Supt. of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 
Ohio, Indiana and Michigan 





WET oatkex» PA PKR 


We will allow you more 


than any one else can 


0. ADAMS MFG. CO. PAPER MILL 





104 MICHIGAN ST. 


PHONE 675 MAIN. 


CHICAGO 





INCORPORATED 1349 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


' 
{ 


FIRE AND TORNADO 





CAPITAL - - = = + = 300,000.00 
SURPLUS TO POLICY HOLDERS . 496,030.32 
ASSBTSce- - - - - = 852,469.75 
LOS6BS PAID TO BATE - - 4,186,250.00 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Cash Capital, - - 
Assets, ° + - 
Net Surplus, - - § 949,260 99 


HEAD OFFICE: 
Cor. William and Cedar Streets. 











: <a Ta SEN 


























a cota Ps 








May 21, 1908. 


THE WESTERN 


UNDERWRITER. 7 








partment did good work, keeping the 
fire within the building. 


Fred Guenther and W. A. Eldridge 
are due at Freemont, June 24, to ad- 
dress the Ohio Association of Fire In- 
surance Agents. The program calls for 
an address from either the Hon. W. A. 
Eldridge or the Hon. Fred Guenther. 
Guenther says it is up to Eldridge, as 
his name appears first on the list. 

S. W. Rice, superintendent of agen- 
cies of the German of Wheeling, with 
Special Agent Latimer, has been in De- 
troit trying to place the company. They 
want to get in a good office where they 
can get rates. 

Op DEertROITER. 





Hotel Vincent the Host 


The insurance men of Saginaw and 
Bay City and field men from all over 
the state of Michigan were guests of 
the Hotel Vincent at Saginaw Tues- 
day evening of last week at a banquet 
in the Dutch room. Messrs. Auber 
& Wilbur were the hosts. M. H. N. 
Raymond of the Royal Exchange made 
an excellent toastmaster. Mayor Baum 
of Saginaw handed over the keys of 
the city in a punch bowl in lieu of a 
silver platter. His honor told how fierce 
competition for insurance is in Sagi- 
naw, saying he arose at 3 a. m. one 
day and found a couple of men exca- 
vating for a cellar, as he thought. He 
saw Leo Weadock and J. D. Draper 
climbing over a fence in the middle 
foreground. They made a bee line for 
the men to secure the builder’s risk, 
only to find when they got there that 
they were not excavating for a build- 
ing, but digging for worms to go fish- 
ing. 

George W. Ames of Bay City gave a 
most interesting talk, winding up with 
a story about going five miles to hear 
the echoes from Echo mountain with 

. J. Bryan, who tried the resonanc 
of the hills with the query, “Am I in 
it?” and the echo answered “Nit.” 

_ Gustav Schememann of the Connec- 
ticut rendered a very touching ballad 
in German, entitled, 

Why should a German girl 

Her “Merry Widow” trim 

With frankfurters and sauerkraut, 

All around the brim? 

The village choir rendered several 
classical songs such as “I Am Afraid 
to Go Home in the Dark,” “The Ice 
Water That I Longed for Came at 
Last,” and, as a tribute to the Hotel 
Vincent, they closed a very pleasant 
evening by singing “Home Was Never 
Like This.” 





Indiana Agency Appointments 

Agricultural—Loogootee Realty Company, Loo- 
gootee. 

Boston—E. G. Osborne, Valparaiso. 

Citizens—G. M. McRoberts, Gary. 

Franklin—R. T. Brooks & Co., New Albany. 

Germania—The Graham Insurance Agency, 
Decatur. 

North America—L. W. Little, Darlington. 

State of Pa.—N. P. Claybaugh, Frankfort. 

Jefferson—Edwin Wade, Mt. Vernon. 

London—A. E. Clay, Frankfort. 

Mech, .& Traders—Ammon & Tolley, Marion; 
cam Side Trust & Savings Company, Misha- 

Mich. Com’I—E. L. Gardner, Monticello. 

Milw. Mech.—F, E. Campbell, New Richmond, 

National, Ct.—A, K. Peterson, —— 

N. B. & M.—N. C. Claybaugh, Frankfort; N. 
G. Harlow, Covington. 





Norwich Union—A. A. Hess, Dana. 

Ohio Farmers—The Graham Insurance Agency, 
Decatur. 

Western, Pa.—H. W. Alexander, Vincennes. 





intments 


Michigan A A 
~ 4 M ee rstange, Kalama- 


Aachen —Miller & 
zoo. 
. Cent.—Appleby-Smart Company, Sagi- 
naw; E. Hemenway, uth Haven; Robt. G. 
Tetro, Stephenson. 

Calumet—M. S. Lattin, Pentwater. 

Dubuque—E. A. Waterfall, Detroit. 

Cinti. Und.—G, F. Baker, Detroit. 

Fire Assn.—Eber Ward & Co., Detroit. 

State of Ill—R. G. Carney, Bay City; C. G. 
Brater and L. G. Nerriter, Saginaw. 

Lon. & Lan.—L, F. Lane, Grand Rapids; 
Miller & Corstange, Kalamazoo. 


MICHIGAN NOTES 


The common council of Port Huron has voted 
to build a fire house at South Park, at an ex- 
pense of $2,000. 

Otto C. Phillips who bought the Geo. A. Allen 
Agency at Bay City some time ago is a new man 
in the business, but he is gathering in the plums 
early and late. 


Four large manufacturing concerns located in 
the nimeteenth ward, Saginaw, have asked the 
city council to provide a full crew of men for 
the new fire station located in that ward. 


The village of Baldwin, in Lake county, Mich., 
has adopted an ordinance establishing fire limits. 
A provision is included that all buildings within 
the village must be provided with brick chim- 
neys. 

Francis Murphy, one of the oldest insurance 
men in Wyandotte, Mich., who has been in the 
insurance business there for the last thirty years, 
died last week. His son-in-law, Hubert Amiot, 
will carry on the business. 


Miss Josephine J. Ruttle of Bay City has 
started on a four months’ tour of Europe. Her 
itinerary includes all the principal points of 
interest. Miss Ruttle is one of the partners in 
the well-known firm of Birchard & Ruttle. 


Fire losses at Jackson during the fiscal year 
amounted o $34,643. In his annual report Chief 
King states that if people would use the fire- 
alarm boxes more, instead of telephones, in re- 
porting fires, much valuable time would be 
saved. 

The council of Howard City, Mich., has voted 
to lay a six-inch water main from the corner of 
Pine and Walnut streets to Lisk’s rink, in place 
of the four-inch main now in use. larger 
main will be laid practically the whole length 
of town and will give a much better pressure. 

The village of Houghton, Mich., in the copper 
country, has passed an ordinance establishing 
new fire limits. These limits include all of 
central Houghton north of Montezuma street 
and between Dakotah and Franklin streets, and 
all north of Sheldon street west, as far west as 
Sixth street. 





INDIANA NOTES 


Harry Meyer has taken a second agency at 
Indianapolis of the Commerce Fire. 


Richmond, Ind., is going to try to lessen 
dangers of fires by a rigid inspection of the 
buildings of the city. 

The second fire in the furniture district of 
Evansville occurred May 16, when a $40,000 
loss was caused by the burning of the Hohen- 
stein-Hartmetz factory. The fire is charged to 
incendiarism. Boys had been breaking the win- 
cage cae the company had several of them ar- 
rested. 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 


In business continuously under the same 
management since 1 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 


184 La Salle Street Chicago 





SEABOARD F. & M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres, 


J. H. LANGBERN, Sec’y. 


Cc. C. BOWEN, Ass’t Sec’y. 


De aeUrSe* og7 | ASSETS; $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants Exchange, San Francisco. 


F. A, CHAPUIS, General Agent 

















GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL LLOYDS OF CHICAGO 
COLUMBIA INS. CO. OF JERSEY CITY 


ACTIVE AGENTS WANTED = 
Address, E. S. KELLEY ™stsger Motor Bost St. Joseph, Michigan 








MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


Total Assets - - - $1,041,817.24 
Surplus to Policy Holders 410,392.88 





F. A. Hooker, President 


B. L. Hewett, Asst. Secy. 
Rospert HENKEL, Vice Pres. 


Ratpo Raw ines, Asst, Secy. 
A. D. Baxgr, Secretary D. W. Anprews, Supt. of Agencies, 


MICHICAN OHIO KENTUCKY WISCONSIN MINNESOTA 


BIERCE & SAGE 


General Agts., Detroit, Mioh. 





COMPANIES SPECIAL AGENTS 
Concordia efferson ¥. M. SAGE and F. A. MARSHALL 
Milwaukee Philadelphia Detroit 
North River Nassau J. T. KIREWOOD 
New York New York Garfield Building, Cleveland 
German Dixie GEO. B. SEDGWICK 
Pittsburg Greensbore 61a Pabst Building, Milwaukee 
Ben Franklin F. C. SAMMIS 
Allegheny N. Y. Life Bidg., Minneapolis 


We write a general class of bu<iness and desire representation in every Town, Village and City in 
the above States. We have the lar est Non-Union Agency in the United States, and any agent rep- 
resenting one or more of our companies is entitied to the full capacity of our Office. 


JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 PORT STREET, WEST, DETROIT, MICH. 











General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52, 


Michigan seems in need of a live Company write us, We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 


Solicited on desirable Michigan business forthe GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 

Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office. 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 




















Union Trust Bldg. :: Detroit, Michigan 
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IN ILLINOIS AND WISCONSIN 


AGENTS’ SIDE BEEN LEARNED 











Field Men Visit Belleville and Find the 
Locals Are Not Wholly 
at Fault 





A number of field men have visited 
Belleville, Ill., recently and the opinion 
prevails that there are two’sides to the 
question. The field men say that the 
local agents are not wholly to blame 
for protesting against some of the 
rates. The schedules were applied lit- 
erally and on some manufacturing 
risks the rates were sharply advanced. 
It is thought more diplomacy should 
have been shown and the rates grad- 
ually advanced. The new rates caused 
the assured to be rebellious. 

The local agents now agree to adopt 
the new rates after revised schedules 
be applied, provided they will not be 
disciplined for writing business at less 
than the new tariff up to this time. It 
is thought that this compromise will 
be agreed on. 





Dean Rates in Quincy 
Raters are now at work applying the 
Dean schedule at Quincy, Ill. It is 
thought the work will be completed in 
a month and the new rates will likely 
be promulgated in August. 





Milwaukee Agency Changes 

Quite a number of agency changes 
have taken place in Milwaukee re- 
cently. The one causing the most 
comment is the Home’s change of pol- 
icy in placing an agency with Walter 
Schroeder, as the Home maintained a 
sole agency with W. T. Durand for 
many years, and received the largest 
premium of any company from a sin- 
gle agency. 

In furthering the new policy of plac- 
ing the Western and British America 
agencies in different offices, the British 
America is now represented by Loyal 


Durand, transferring from August 
Rebhan & Co. who retain’ the 
Western. 


Greene Bros. & Hansen get the local 
agency of the German Union, which re- 
cently entered Wisconsin, and is han- 
dled by Fish & Schullkamp of Madi- 
son as general agents. 

The Dixie, which has been on a sole 
agency basis, has appointed F. W. Suel- 
flow & Son second agents. A number 
of other transfers are soon to be made. 





Wisconsin Agency Appointments 
Aetna—Gregory Dorschel, Chilton. 
Agricultural—D. W. Lawler, Appleton; Martin 

& Terrell, Darlington; H. H. Smith, Hartford. 
Allemannia—W. F. Schempp, Brodhead. 
American—Edward Ruplinger, Mondovi; J. M. 

O’Meara, West Bend. 

Amer. Cent.—J. R. Reid, Ladysmith. 

Ben Franklin—Frank Damkoehler, Milwaukee. 

Buffalo Com’I—N. J. Schafer, Sheboygan. 

Capital—Simeon Herdegen, Milwaukee. 
Commonwealth, Ia.—Con. W. - Ashland; 


F,. R. Crumpton, Superior; J. McGillis, 


Marinette; W. M. Willinger, Manitowoc; Walter 
Schroeder, Milwaukee. y 
Connecicut—Holzhauer & Weber, Milwaukee; 
Naze, Welcome. 
Continental—C. B. Minch, Belleville. 
Cooper—Joseph Willott, Jr., Manitowoc. 
Firemans Fund—T, E. Barrett, Kennan. 
German Union—Edward F. Lutze & Sons Com- 
any, Sheboygan; C. H. Paulus, Manitowoc; 
ears Bass, Oshkosh; W. M. Langdon, Oshkosh; 
J. W. Scott, Janesville. ' 
Fire Assn.—Theodore & Henry Kersten, Chil- 
ton; Edward Harroun, Princeton. 
Glens Falls—W. G. Phoenix, Elroy. 
Hartford—F. W. Reinhold, Kenosha; Griff 
Thomas, Hurley; H. J. Pomeroy, Gays Mills; H. 
A. Henkel, Oshkosh; R. E. Gierhart, Argyle; 
Edgar Patterson, Monroe; A. B. Arvidson, Owen; 
William Hauser, Rubicon; Fred _ Stauffacher, 
Monroe; F. E. Peschel, Waterloo; H. L. Moses, 
Lancaster; P. H. Hammer, Catawba. 
ome Farmers Mut.—J. H. Thoma, Rich- 


Home, N. Y.—W. J. Thielke, Suring. 

North America—Jacob Lusk, Auburndale; F. 
H. Worden, Endeavor; Edward Harroun, Prince- 
ton; W. A. Foster, Waukesha; E. C. Stratton, 
Adell; Henry Siebelink. Oostburg; G. C. Phillips, 
Stockbridge; Peter DeMaster, Cedar Grove. 

Mich. Com’l—A. F, Schmidt, Dorchester; J. F. 
Henderson, Whitewater. 

Mich, F. & M.—A. E. Gooder, Burlington. 

Nat’l Union—W. F. Rollins, Montfort. 

New Hampshire—E, D. Loomis, La Crosse. 

Northern, N. Y.—George H. Buchanan, Ash- 
land; Loveland & Doscher, Platteville; Skinner & 
Skinner, Brodhead; Martin & Terrell, Darling- 


fie 


ton; M. E. Baltzer, Monroe; Gustav Buchheit, 
Watertown; W. J. Riedner, Columbus; F. T. 
Coon, Milton. 

Northwestern F. & M.—Elmer Grimmer, 
Marinette. 


North River—E. R. Burke, La Crosse. 

Old Colony—Christian Johnson, Racine; R. D. 
Hogan, Tomahawk. 

Ohio German—Walter Schroeder, Milwaukee; 
H. B. Hobbins, Madison; J. E. Pritchard, Racine. 


Phenix—H. Johnson, Black River Falls; M. 
M. Anderson, Fond du Lac; R Gorham, 
Monroe; Ole B, Olson, Beechwood; E. R. 


Schutte, Fenwood. 
Royal—C,. B. Minch, Belleville. 
Spring Garden—J. M. Gage, Babcock; A. H. 
Eckhardt, Menomonee Falls. 
Western, Pa.—James Millar, Kenosha. 
Western, Ont.—O. F, Crary, Jr., Oshkosh. 








To Discuss New Association 


The matter of organizing the Illinois 
Fire Prevention Association will be 
taken up at the annual meetings of the 
two field organizations. If the project 
is ratified, which it is thought will be 
done, a joint banquet will be held, at 
which the new association can be 
launched. There is much sentiment in 
favor of it. 





Visit of Committees 
Committees visited Abingdon and 
Knoxville last week to investigate 
charges of some agents against others. 
At Plymouth only two members of the 
joint committee responded, so nothing 
was done. 





Miller Enters the Field 
Sumner Miller, an examiner in the 
western department of the Security of 
Connecticut, becomes special agent of 
the company in Illinois to succeed W. 
M, Frink, who takes the Kentucky 
state agency of the Connecticut Fire. 





To Decide on Meeting Time. 
The executive committee of the IIli- 
nois Field Club will meet next week to 
| decide on the time of the annual meet- 
| ing at Lake Geneva. Some of the 








TORNADO LITERATURE 


If you will consult with us, we shall probably be in a position 
to get you up something special in TORNADO LIT- 
ERATURE that will be original. Get in touch 
with the undersigned and we believe the 
problem of good advertising matter 
for this line can be solved 
satisfactorily. Address 











GEORGE BANTA PUBLISHING COMPANY 
MENASHA, WISCONSIN 


W. A. Morin, Vice President 





C. W. Ransom, President John H. Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 





Gross Assets (January 1, 1908)...........cceececceee cece + +$208,248.87 
DUTRONS CPGCPMGIEEES) .ccccccccccs cacccccecesosessececs MES 





in aveenenendeteneesasenaseueesestéess: SE 
si: ccncsnecatene ee gent eapaebeacemannees. ~ Me 
Increase in Net Surplus......sseeseseceseceeccceccccecees 4,829.78 
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PERMITTED Without Extra Charge 


By all Leading Insurance Companies In Twenty-three States and Territories in the United States. 








‘‘F-P’’ GASOLINE GAS MACHINE. 
FIRE PROOF MODEL C FOOL PROOF 


1st.—A seamless copper tank without a screw or soldered joint. 

2nd—A seamless generator without a soldered or a screw joint. 

eine in ility to create a pressure in the tank of more than one-fifth of what it 
will stand. 

4th—The impossibility of liquid gasoline squirting from any valve under any condition. 

5th—The impossibilities of spilling gasoline while filling the tank. . 

6th—The automatic governing of the pressure. 

7th—No liquid gasoline conveyed through the building of hollow wires. 

8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, 419-418-420-422-424-420 East Peart st. 


> CINCINNATI, OHIO, U.S.A. WRITE FOR CATALOGUE. 




















American 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


Chartered in 1846 


Cash Assets - $7,230,738 17 
Liabilities - - 4,879,123 38 
Capital and Surplus - 2,351,614 79 


CHAS, E. SHELDON 
Manager Western Department 
Rockford, Ill. 


of Newark 


Jas. H. Worden, Seo’y. 





























NADESHDA 
1844 
MPANY 


{PANY 


r. MARSHALL 


& COQO., 








Office Expiration Register, 250 expira- Customers’ Expiration Books, 40 cents 





tions per month, $2.50, express prepaid. and 55 cents by mail 
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b fer t t July 2-3, th FIRE INSURANCE 

sioulee de portant (oreaais cree |THE WEST AND NORTHWEST| TONwano «6 EL EL. NIX comeany 
the 4th. As July 4 comes on Saturday, es 


it will give the members a four days’ 
outing if they desire to stay, 

Illinois Agency Appointments - 
Aetna—Daniel cgi uth Deerin 

Agricultural—Anna Lewis and Fred. L Brown, 


Amer. Cent.—W. L, Foren Gillespie; E. S. 
Mitchell, hy Gib’ ibbs, Princeton. 
American—C. "8 * Milford; E. C, Van- 


de rten Sovdinhons 2 Naughton Ohio; 
y McEachram, Rockford; Jos. F Och hsner, 
Yauvoo; Chas. H, Thornton, Argyle; ‘’s. C. Fu 
gate, Viola. 
Amer, Natl.—J. N. Go, Lena; James R. 
Clark, Bloomington; Eck & Hall, Aurora. 
Atlas—J. W. Webster. Danville. 
British America—F. L. Jenks, Austin. 
Calumet—Albert and Ervin L. doples, Arcola; 
H. C. Dexter, Chenoa. 
Citizens—E. N. Carter, Sa may A. E. Lee, 


Rossville; T. J. Aurand 
Coml. Uniod, En and F. Gehrke, Maywood. 
t. Y¥.—Callender & Co., 


Commonwealth, 
Peoria; C. J. Le Messurui, Pontiac; E. D. 
G & 


Smith, Winchester. 
Continental—Perry Keek, Fairbury; 
Blanchard, Mendota; C. C. Randolph, Decatur; 


Clara K. Dwyer, Pinckneyville; K. J. Lindholm, 
Englewood; C, E. Colbert, Moweaqua; Wm. 
Newell, Keithsburg. 

Daime ee D. Sheahan, Chicago. 

Dubuque—C Shabbona. 

E uitable F 


De Koch, W. D. Everhart, Paul J. Paulenske 
and Boholdt Sorenson, Chicago; E. Free- 
hafer, ark. 
Federal, nN J.—Childs, Young & Wood and 
Ww. Donovan, y—?< 

Frankie Tt A. Burt, Urbana. 

r. Amer., Md.—M. E. Sweeney and Ida M. 
Blankenburg, Rock Island; F. Persons, 
Streator, 

Germania—L. H. Alvord, Bement; G, C. Dan- 

er, Mt. Pulaski; Edward Jonathan, Berwyn. 

wy * Union—Ida M. Blankenburg, Rock 
Island; Andrew Olson, Moline; G. ~. Anderson 
and David L. Gardner, Aurora; F. M. Franke- 
berger, mooie: Geddes & Smith, ‘Danville; 
Cc. L. and C. H Walrath, East St. Louis; cA 
Golden, Kankakee; H. F. Velde, Peoria; A, J. 
Monroe, Springfie 1d. 

Guardian—C. F. and E, G. Herb, Alton; J. 
C. Bowman, Champaign: 

Humboldt—F. C. Hamlin, East St. Louis. 

Ill. Bankers—Rufus Grant, Mt. Vernon; H. F. 
Hollowell, Charleston; O. P, Reynolds, Carroll- 
ton; C. W. Wiedemann, Equality; White & 
Steward, Hillsboro; J. E. Pitzer, Tower Hill; 
W. A. Clark, Uoger Alton, 

Illinois Natl. R. Dexheimer, Taylorville; 
G. M. Danley, Decatur; L. A. McFarland, De- 


catur. 

State of Ill.—Peter Paulson, Rockford; Carl 
Bloomberg, Austin; McShane & McDonald, Chi- 
cago; L, F. Gehrke, Maywood; Wm. Newell, 
Keithsburg; C. - Dunnington, Washington: 
Voleker & Wolf, East St. Louis; Grace Pearl, 
Franklin Grove; W. S. Goembel, yo W. H. 
Swern, Robinson; c. Ferriman, Oln 

State of Pa.—De Roode, Franklin & Ettelson, 
Chicago. 

Jefferson—H. F. Hallowell, Charleston; Jas. 
P. Beckett & Co., Paris. 

London—Miller & Walker, Macomb. 

Mich, F. & M.—E, E. Mull, Pana; Homer 
Brents, Taylorville; J. W. Pauil, Bushnell; O. 
G. Springer, Carthage; L. A. Taylor, Cambridge: 
M. M. Hoose, Atlanta; W. A. Kane, Minonk; 
H. G. Gibbs, Princeton. 


Milwaukee—W. C. Graves, Pontiac. 


e * M_ Nick Paul J. Henry D. 


Milw. Mech.—R. H. Price, Toulon; Russell 
Tuthill, —,. 
N. B. & M.—yJ. P. Darst, Eureka H. 


Burke, Batavia; Oscar R. Hillstrom, ‘ediceame 
J. M. Shepherd, Lovington. 
a W. Webster, Danville. 

W. Natl—Parker & Argo, Clinton; s. 
me Iroquois; H. B. Ruge, Beecher; J. S 
Edwards, Collinsville; S. B. Prescott, Arlington; 
I, R. Titus, Steward; Gove Sauer, Sublette; 
L. P. McMillan, La Moil le; H. D. Fitzkee, 
Annawan, 

Norwich Union. —Wilfred Mackler, Mary A. 
Fanning and Joseph F. ~— Chicago. 

Old Colony—Ho ~ os & Brown, Danville. 

Pennsylvania— — Paris; Chas. 
Wallace, Charleston; Chas. M. Rogers, Jr., Chas. 

mnerson and. Fred Anderson, Chicago; 

Benj. Parker, Marva; A. L. Hamilton, Waverly; 
S. A. Zielger, Albion. 

Phoenix, Eng. 7h Struck, Peoria, 

Phoenix, Ct.—J. R. Pearce, Harrisburg; F, H. 
Burke, Batavia. 





Will Not Have an Assistant 
The Citizens will not appoint a suc- 
cessor to J. A. Struck, who assisted 
Special Agent H. B. Fargo in Illinois, 
at least for the present. C. W. Mont- 
gomery of Decatur is doing per diem 


work for the company, giving about 
half his time. 





ILLINOIS NOTES 
The Illinois department is examining the Mill- 
ers Mutual Fire of Alton. 
. S. L. Payne, former inspector at Decatur, IIL, 
as joined forces with the © Ge Cem Agency. 


WISCONSIN NOTES 
J. S. Ellis gets the Newark Fire at Ashland, 
Wis., “and Wildner & Cook at Superior. 


The Mill Owners Mutual Fire of Des Moines 


ine applied to the Wisconsin department for a 
icense. 








HEAVY FARM LOSSES IN IOWA 





Winds and Electrical Storms in Rural 
Districts Very Destructive in 
Past Few Days 





Des Moines, May 20.—(Special)— 
Losses of local fire companies have 
been heavier the last week than at any 
previous time during the year. The 
table of losses met shows a very dis- 
couraging total. The money went 
mostly to farmers whose property was 
damaged by the high winds, tornadoes 
and electrical storms which have been 
very frequent. Losses to barns and other 
farm property from lightning have been 
unusually heavy, and the weather de- 
partment can furnish no hope for the 
cessation of the storms which are oc- 
curring in Iowa almost daily. 





Revokes Town Mutual’s License 

Superintendent Vandiver of Missouri 
last week revoked the license of the 
Mercantile Town Mutual of St. Louis. 
This action was taken, Mr. Vandiver’s 
order shows, because of the existence 
of unsatisfied judgments against the 
company sixty days after executions 
had been issued thereon. Mr. Vandiver 
states that the losses amount to ap- 
proximately $30,000, about half of which 
is in judgments returned against the 
company. J. W. Daugherty is secre- 
tary and manager of the company. 





Omaha Packing Loss 

The loss on the Omaha Packing 
Company’s plant at South Omaha calls 
attention to the fact that one company 
cancelled a $50,000 line it carried just 
a few months ago after a report from 
its inspector. The plant was not in 
active service, but it was used as a 
storage warehouse. It is said some 
companies stored enough product there 
to enable the Omaha company to get 
insurance. It was the general opinion 
that its days were over as an active 
packing concern so far as the old house 
was concerned. Rollins & Burdick of 
Chicago cancelled all their companies 
off last month. 





Companies Not Anxious for It 

Liability has begun to come in on 
grain in the new Peavey elevator, at 
Duluth, Minn. As the rate on grain, 
with the 90 percent coinsurance clause, 
is on the basis of 15 cents per annum, 
the companies are not clamoring for 
the risk, and some are declining the 
business entirely on account of the 
small volume of premium as to the 
heavy liability involved. 





GENERAL WESTERN NOTES 


The gross premiums of stock companies and 
foreign mutuals in the state of Washington last 
year were $6,026,982, losses $1,489,076. 

H. K. Lange, formerly in the employ of W. 
M. Bryne & Co., has opened a fire insurance 
office in the Pierce building, St. Louis, under the 
firm name of H. K. Lange & Co. 

Attorney-General Hadley of Missouri has given 
an opinion to the effect that under the laws of 
that state stock fire companies may issue insur- 
ance against damages by natural gas explosions. 

Governor Haskell of Oklahoma has vetoed the 
antitrust bill passed by the legislature on the 
ground that it will drive needed business out of 
the state. It included a drastic insurance sec- 
tion. 


At the meeting of the St. Paul Credit Men’s 
Association last week an address -, delivered 
by Percy Parker, of Parker, Weed & Co., on 
“The Origin of Insurance Classes Indemnity, 
Application of Percentage and Average Clauses, 
Settlements in Case of Loss.” The address was 
a highly interesting and instructive one, and was 
very favorably received. 





Dahms & Wheeler Company of Spokane has 
been appointed general agents for the Illinois 
National of Springfield, Ill., for the entire 
Pacific coast, succeeding Arthur Wolf of San 
Francisco, who goes to New York to represent 
the company for New York, New Jersey and 
Pennsylvania. L. M. Fairbanks, secretary of the 
Illinois National, has been appointed general 
agent for the Western Empire for Illinois, in- 
cluding the central department. This company 
was organized recently at Spokane and is now 
seeking surplus lines outside its own state. 








OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 


J. H. LENEHAN, General Agent CHAS. R. STREET, Ass’t General Agent 


The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. Wma. D. Denngy, Secretary. 











Capital $200,000.00. Vedder Underwriter Co. 9% Azt; for tie alten Syates 





H. G. Buswell, Cook County Manager, Chicago F. C. Sammis, State Agent, Minneapolis 
W. S. Wolverton & Son, State Agents, Oklahoma City 





ORGANIZED 1870 | 


tk Concordia Fire 
Insurance Company 


LANCASHIRE 





of Milwaukee, Wis. ~ rf WE 
CashCapital - - - $300,000.00 
Reinsurance - = 820,989.64 
Reserve for all other Liabilities 134,251.72 
NetSurplus - - - - $90,639.59 
Total Assets - = - 3,445,820.95 


GEORGE BRUMDER, President Of Liverpool, England 
GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 


W. C. HUGHES, Supt. of Agencies 


CHARLES E. DOX, Manager 





a & SAGE, General Agents for Michigan 





and Ohio, Whitney Opera House Block, 

treit, Michigan. Western Department 
SPECIAL AGENTS: -} T. Kirxwoop, Cleve- 

and; FRANK M. SA 


 B., Sionien Uhdiese” — >i La Salle St., Chicago, Ill. 


Gorham-Braden Company, General Agents 
40 South Fourth St., Minneapolis, Minn. 


Camden Fire Ins. Assn. of Comte. N. J. County Fire Ins. Co. of Pepledes pia, Pe. 
Hawkeye Ins. Co. of Des Moi: New Brunswick Fire Ins. Co. of runswick, BJ 
New Amsterdam Casualty Co. not ot Nae York, N. ¥. Ilineis Surety Company of Chicago, Ill. 


Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE AGENTS 
INSURANCE COMPANY 








Why not give better service to your cus- 
OF RICHMOND tomers besides making for yourself a liberal 


Geo. L. Christian, President commission for introducing a device that 


Robert Lecky, Jr., V. Pres. and Sec'y | aa a whet 
Assets $891,463.32 


Surplus to ‘Policyholders 309,880.08 
Agents Wanted in Illinois 


SHIPMAN & WAYNE | 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO | 


SURPLUS_ LINES 
Be ee ee ks Ge tk Stan et 
agents and a ex in the Sta’ 


te 
of IHineis and New York. wri insurance 
covering against fire theft anywhere im the United States, Burepe or Canada. Commission, 10%. 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTBRESTS. 


MARSH & McLENNAN 


New York Office: 
54 WELLIAM STREET 


J. L. L. McCORMACK 


537 to 539 Perry Street 
CHICAGO, ILL. 





; You have no bother. 1 assist you and this isa 
source of constant revenue to you. 





Chicago Office: 
8 123 BISHOPSOATE STREET 





Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 
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BANK EMBEZZLEMENTS 

THE numerous instances of bank em- 
bezzlements of late demonstrate forci- 
bly the need of banks carrying fidelity 
bonds on every officer and employe 
who in the slightest way has access to 
funds or can become a party to wrong 
doing. The banks not only owe this 
to their stockholders, but to their de- 
positors and the public as well. Some 
banks hold their employes above sus- 
picion, yet every defaulter is considered 
honest until his peculations are dis- 
covered. ; 

Fidelity bonds should be urged by 
agents on the banks of their com- 
munity. 


LIABILITY SPECIALISTS 


In the agency bulletin of the TRAVELERS 
attention is called to the special knowl- 
edge required of liability insurance agents 
due to the rapid development of the busi- 
ness and the conditions surrounding it. 
The obligations on employers are becom- 
ing more and more onerous. Juries are 
giving larger verdicts and shyster lawyers 
are more active. 

The tendency of the times is to place 
the responsibility for every accident on 
the employer. This sentiment is gradu- 
ally being crystallized into laws. 

President RoosEvELT in his messages 
has advocated the placing of full re- 
sponsibility on employers. 

The liability agent, therefore, with this 
growing public sentiment and the new 
conditions forced on the business, needs 
to be a greater specialist than heretofore. 
The Traveters shows the necessity of the 
agent studying and working up each in- 
dividual case. His information must be 
up to date and he must keep in intimate 


touch with his clients. The TRraverers 
says: 


“For men who take their business thus 
seriously the liability field offers one of 
the greatest fields for development and 
compensation that now exists, a business 
that is rather on the threshold than in 
the midst of development. The prizes 
are large already. It needs no prophet 
to foretell that they will never be less, 
but they will not be won by haphazard 
work, but by intelligent study, attention 
and appreciation of all the various phases 
of a business seplete with individual 
differences. 

“Keep yourself up-to-date in all these 
matters, canvass with persistent energy, 
and the results will satisfy you.” 














LAWS NEED AMENDMENT 

Tue growth of corporate suretyship 
has resulted in inconsistencies on the 
laws of some of the states which should 
be corrected. Years ago, when personal 
surety was the only kind known, the 
laws very properly conferred upon cer- 
tain courts and public official powers to 
approve bonds. When many of these laws 
came into being there was not even in 





contemplation a corporate bondsman, ap- 
proved by the commissioners of insur- 
ance because of its compliance with the 
requirements of the state law. When 
the state laid down the requirements for 
surety companies and authorized the com- 
missioner to license them on their com- 
pliance, it would appear that it ought to 
have provided that those officials, who, 
under the law, have the approving of 
bonds, should be required to accept the 
bonds of authorized surety companies. 

Such action, however, does not appear 
to have been taken, at any rate not in all 
cases. A year or so ago a judge in 
Indiana refused to accept the bond of 
any surety company from outside of the 
state, because some person had had 
trouble in collecting from one of them. 
In New York certain courts require their 
own examination of surety companies be- 
fore accepting their bonds. Recently in 
one of the cities of Michigan a municipal 
officer refused to accept a contract bond 
issued by one of the most reputable surety 
companies because the city was having a 
controversy with the company over some 
other bond. 

Laws which permit such conditions are 
wrong somewhere. If the state’s require- 
ments concerning the admission of surety 
companies are such as to protect the 
interests of its citizens properlv, they are 
sufficient also to protect the interests of 
the wards of courts and the rights of 
municipalities. If the surrogate’s court 
of New York county, for example, con- 
siders it necessary to make a special ex- 
amination of surety companies before 
accepting their bonds, it is evident that 
the court does not regard the state’s re- 
quirements and the administration of the 
insurance department sufficient. If the 
court is right, the state should bring its 
standard up to that set by the court. 

It is scarcely in keeping with the dig- 
nity of a state nor fair to the companies 
to which it gives approval through its 
insurance commissioner, to permit other 
representatives of authority, be they 
judges or state, county or municipal offi- 
cers, to question the sufficiency of the 
state’s requirements nor the acts of the 
officer appointed to see that they are 
complied with. 





USE OF SCHEDULES 


THE analytical system of fire rating 
opens new possibilities for special 
agents of fire companies. The field 
man who masters the schedules and is 
able to apply them intelligently, thus 
being in a position to give valuable aid 
to local agents in showing an assured 
how to get credits by improvements, 
will hold a commanding position. 

This is a service that will mean dol- 
lars to a local agent and the company 
whose field men are equipped to an- 
alyze a risk and see the possibilities for 
securing credits, will be favored. 

This is a perfectly legitimate line of 
endeavor. A special agent who knows 
the schedules and can put them to prac- 
tical use will be cordially welcomed at 
the local office. 

We know of one state agent who 
looks up with his assistants a few of 
the various risks in towns on their 
weekly route list before starting out 
and ascertain if they can get any re- 
duction in rate and perhaps swing the 
lines to their agents. This is work that 


counts and it will soon be a distinct 
part of the successful field man’s duties. 





Personal Side of the 
Insurance Business 


R. G. McCullough, special agent of 
the Franklin of Philadelphia, in Illin- 
ois and Indiana, is ill with pleurisy at 
his hotel in Indianapolis. 





Capt. A. W. Masters, United States 
manager of the London Guarantee, was 
at his office for a few hours last Friday 
for the first time in over a year. His 
health is such yet, however, that he 
will have to make his work as light as 
possible. 


Hon. Henry Bohl of Columbus, Ohio, 
the former well known life insurance 
man, who for some years was agency 
supervisor of the Prudential in Ohio 
and Indiana and later was superintend- 
ent of agents of the Western & South- 
ern Life, has been reappointed as a 
member of the board of review in his 
city for five years. Mr. Bohl has 
served his state and city with distinc- 
tion in a number of ways. He still re- 
tains his interest in the events in life 
insurance and clings to the associations 
he formed while in the field. 


J. H. Grey of Indianapolis, former 
special agent for Indiana of the North 
British, has moved to Columbus with 
his family to succeed George H. Bell 
of Dayton as Ohio state agent for that 
company. His headquarters will be at 
35%4 North High street. 


Dr. B. T. Wise, one of the old guard 
of field men, who retired from the serv- 
ice some years ago, died in Indianap- 
olis last week and was buried at Fort 
Madison, Iowa, Tuesday. He was 73 
years of age. Dr. Wise was Illinois 
state agent of the Phenix for twenty- 
seven years. He called the first meet- 
ing of field men to organize the IIli- 
nois State Board, and was at one time 
its president. He was one of the field 
leaders in every respect and made the 
agents his friends. 

During the Civil war Dr. Wise was 
surgeon of the Fifth Iowa Cavalry. His 
three sons all took up field work. Fred 
T. Wise is Illinois state agent of the 
Home. Gus M. Wise is Indiana spe- 
cial of the Agricultural. P. Wise, 
until his health failed, was in Kansas 
and Nebraska for the Agricultural. 

Dr. Wise entered the business with 
the old National of Hannibal, Mo. He 
was born Nov. 16, 1874, at Beloit, Ma- 
honing county, Ohio. A number of II- 
linois field men attended the funeral. 

Friends’ of Insurance Commissioner 
James V. Barry of Michigan have 
launched a gubernatorial boom for 
him. Petitions for the placing of his 
name on the republican ticket at the 
primaries already are in circulation in 
Detroit and Lansing, and it is stated 
are to be circulated elsewhere. Friends 
of Mr. Barry declare that all things 
considered he is the logical man to 
name as a candidate acceptable to 
everybody. This is not the first time 
Mr. Barry has been proposed as a can- 
didate for governor, although it is the 
first time that steps have been taken to 
put him in the race. 


The United States Fidelity & Guaranty 
says as to its agents at Galesburg, III: 

Bartlett & Robbins are our agents at Gales- 
burg, Il. : 

Both members of the firm are directors of 
financial and other institutions, and enjoy the 
respect and esteem of a wide circle of friends. 

rank S. Bartlett, the senior member, has rep- 
resented us since 1896, and is one of the best- 
posted and most intelligent agents in the state. 
He is a native of Knox county, Ill, and has 
lived there all his life. His business training 
was secured as a clerk in the service of the 
Chicago, Burlington & Quincy Railroad, and 
when he left, its service in 1892 to embark in 
the insurance business was at the head of his 
department. 

Villiam A. Robbins, the other member of the 
firm, is also a native of Illinois. For thirty- 
three years he was engaged in the grocery busi- 
ness at Galesburg, but about two years ago en- 
tered into partnership with Mr. Bartlett. 

In 1907 our premium receipts from Galesbur 
were the third largest in Illinois, outside o 
Chicago. The order of rank was Peoria, Spring- 











Some New York Life 
Tontine Results 





The following are the actual results 
of nonforfeiting tontine and accumu- 
lation policies of the New York Life 


maturing in 1908, the face value being 
$1,000: 





Ord. Life 15-Pay. Life 
15-Yr. Accum. 15-Yr. Accum. 
Prem. Div. Prem. iv. 
$96.96 $30.80 $143.26 
97.56 31.3 144.14 
98.18 31.90 145.12 
98.84 32.50 146.21 
99.59 33.10 147.38 
100.42 33.80 148.68 
101.32 34.40 150.06 
102.26 35.10 151.50 
103.25 35.90 153.05 
104.29 36.60 154.76 
105.35 37.40 156.60 
106.58 38.30 168.61 
107.87 39.10 160.88 
109.33 40.00 163.36 
111.01 41.00 166.04 
112.94 42.00 168.89 
115.15 43.00 171.89 
\y 117.69 44.10 174.97 
. 120.53 45.30 178.08 
. 123.73 46.50 181.29 
. 127.25 47.70 184.86 
Ls 181.11 49.00 188.91 
b 135.35 50.40 193.66 
, 140.01 51.90 199.24 
. 145.18 53.40 205.65 
\ 151.00 55.10 212.91 
. 157.62 56.80 221.05 
d 165.20 58.60 230.10 
\ 173.83 60.50 240.17 
le 183.54 62.50 251.28 
Sl. ccccces 50.80 194.40 64.60 263.42 
GB. wccccce 53.30 206.53 66.90 276.56 
BB.ccceces 55.90 220.07 69.20 290.71 
Bh. wccccce 58.70 235.23 71.80 305.95 
BB. ccccces 61.60 252.21 74.40 . 
15-Yr. End. Ord. Life 
15-Yr. Accum. 20-Yr. Free Tont. 
A Pre Div. Prem. Div. 
Bh. ccccces $66.90 $242.98 ..... ° e 
Biccccdes 67.0 243.48 ..ses oe 
BB. cccccce 67.10 SEBR.0T os accce = coe 
Bh. wccccce 67.20 244.47 cecce —_ cvvcs 
BB. ccccece 67.40 244.96 $20.50 $164.37 
BB. cccces 67.50 245.53 21.0 165.65 
BT. ccccese 67.60 246.08 21.50 167.16 
BB. wccccce 67.80 246.67 22.10 168.91 
29. wcccces 68.00 247.27 22.70 171.10 
80. .ccccce 68.20 247.88 23.30 173.77 
Bl. ccccce 68.30 248.50 24.00 176.75 
0 249.17 24.70 189.35 
. 249.87 25.50 184.43 
y 250.62 26.30 189.18 
. 251.38 27.10 194.52 
Wy 252.20 28.00 200.49 
. 253.10 29.00 207.09 
fk 254.14 30.00 214.43 
¥ 255.38 31.10 222.54 
. 256.87 32.20 231.55 
J 258.71 33.40 240.87 
a 260.97 34.70 251.20 
u 263.73 36.10 ad 
; 267.04 37.50 276.25 
J 270.95 39.10 291.17 
" 275.50 40.70 307.98 
' 280.75 42.50 326.80 
4 286.81 44.40 347.78 
4D ccccece 77.30 293.78 46.40 ” 
BO. cccccce 78.40 301.74 48.50 ” 
SLi cccccce 79.70 SIOBO cosee =. ea wvre 
BB. cccccce 81.00 SBL0G 8 cscce = ewe we 
G8. cccccee 82.50 - £ °#4€@00¢ | e060 
Gh. ccccces 84.10 SO6.45 30s cetce 8 —=— | Oe 
BB. cccccce 85.90 SE0.90 <cecve = aoe ve 
20-Pay. Life. 20-Yr. End. 
20-Yr. Free Tont. 20-Yr. Free Tont. 
Age. Prem. Div. Prem. ‘iv. 
BWoeccccee $28.10 $194.85 $48.70 $330.38 
BB. cccccce 28.60 196.61 48.90 331.46 
BT cccccce 29.20 198.67 49.00 332.78 
BE. cccccece 29.80 200.94 49.20 334.09 
BO. cccccce 30.50 203.66 49.40 335.53 
BO. .ccccce 31.10 206.73 49.60 337.15 
Sl. ccccses 31.80 210.33 49.80 338.90 
SB. ccccose 32.60 214.35 50.10 340.84 
BB. wccccce 33.30 218.92 50.30 343.07 
84. .ccccee 34.10 224.03 50.60 345.53 
85. ccccece 35.00 229.68 50.90 348.36 
86. ccccee 35.80 235.63 51.30 351.50 
- 36.80 214.95 51.70 355.35 
37.70 248.45 52.10 359.73 
38.80 255.40 52.50 365.21 
--- 39.80 262.64 53.00 id 
«+. 41.00 270.80 53.60 379.05 
eos 42.20 280.33 54.20 387.11 
e+ 48.50 291.72 54.80 " 
«+. 44.80 304.88 55.60 406.53 
eee 46.20 319.94 56.40 418.16 
. 47.80 336.40 57.30 431.56 
49.40 354.88 58.30 447.44 
51.10 ™ 49.40 . 
52.90 397.46 60.70 # 
. sd 62.00 - 


*No policies maturing at this age. 





field and Galesburg, nothwithstanding the last- 
named city has a smaller population than twelve 
other cities in the state which did not equal it 
in volume of business written. 


William Warren Barcus, a local 
agent of Muskegon, Mich., taking ad- 
vantage of a famous name, has the 
billboards of the city placarded with 
large posters, bearing the legend: 
“*Barcus is willin’ to sell you a home 
and then insure same.” 
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SAYS RATES ARE TOO LOW 


__. 


FIGURES SUSTAIN JOYCE’S VIEW 





Comparison of Condition of Companies 
Four Years Ago and Decem- 
ber 31 Shows Poor Results 





President William B. Joyce of the 
National Surety, who was in Chicago 
last week, thinks that the surety busi- 
ness as a whole is showing signs of im- 
provement, although he regards rates 
as yet in a deplorable condition, while 
losses for the past four months have 
been very heavy. The continued finan- 
cial depression has made it impossible 
for contractors to get enough money 
in many instances and has compelled 
them to default on their contracts and 
throw them back on the surety com- 
panies. 

Fidelity losses also have been heavier 
than usual. Employers have been exer- 
cising more care than in the days of 
abundant prosperity, letting out some 
men and checking up others, with the 
result that a more than ordinary num- 
ber of shortages have been discovered. 
The losses on railroads and express 
companies also have been heavy. 

Results of Surplus Comparison 

Mr. Joyce suggested that if anybody 
was in doubt as to the general in- 
adequacy of rates he should compare 
the aggregate surplus of the surety 


business, as most of the companies now 
do other lines also. It is a pretty safe 
guess that the other lines, especially 
burglary, have helped to keep the re- 
sults from being worse than they are. 

It will be noted that nearly all the 
older companies, and a few of the 
younger ones, show some gains for the 
four years, while the losses are shown 
almost entirely by companies which 
were undergoing the expense of getting 
an agency plant established. However, 
this will not explain all the losses by 
any means. 

Rates Are Not Adequate 


Taking the total results, they show 
that with almost twenty million dollars 
invested for four years, the companies 
have made an aggregate gain of less 
than $1,600,000, or less than 2 percent 
a year on their investment. If the two 
big companies were eliminated from the 
tabulation, the other eighteen, taken 
together, would show a slight loss. Al- 
together the figures show that the 
surety business for the past four years 
has not been a brilliant success as a 
money-maker and furnish quite con- 
clusive evidence that rates are not ade- 
quate. 





Hereafter the Hartford Steam Boiler will have 
a law department of its own. E. Sidney Berry 
of New York has been appointed to the new po- 
sition of counsel. 





AMONG CASUALTY AGENTS 


EMPIRE STATE’S NEW POLICIES 











Adds Several Casualty Lines and Re- 
vises Its Contracts on Others 
to Some Extent 





When the Empire State Surety gets 
from the printers its various new policy 
forms, it will have one of the most 
complete lines of contracts offered by 
any company in the country. 

It has again taken up the writing of 
sprinkler leakage insurance, which it 
discontinued some time ago and has 
added to its former lines, physicians’ 
and druggists’ defense, automobile lia- 
bility and teams theft. It will write 
automobile insurance in its entire field, 
except the metropolitan districts of 
Boston, New York and Chicago. The 
teams theft policy covers theft of 
horses, harness and vehicles, whether 
on the street or in the stable, and 
whether in charge of the owner or of 
his employe. 

Except the accident, health and dis- 
ability policies, which have already been 
revised and put on the market, prac- 
tically all the company’s casualty forms 
are undergoing change. The liability 





Some Showings on Surety Business 


policies have been simplified and are 
so printed that all necessary endorse- 
ments are in the body of the policy 
in blank, ready to be made effective 
by filling in and signing by the agent. 
The steam boiler policy has been 
changed to correspond with the liabil- 
ity policy in the features covering lia- 
bility for accident. Under the new form 
the company agrees to carry suits 
through and pay costs of trial, instead 
of merely paying the limit of the policy 
and leaving the assured to conduct his 
own defense. It is also changed to 
cover steam pipes to the throttle, in- 
stead of to the first valve from the 
boiler, as formerly. 





Bond Limits are Placed 

The U. S. treasury department has is- 
sued a list of twenty-four bonding com- 
panies accepted as sole sureties on fed- 
eral bonds, together with the limit on a 
10 per cent basis, for which they may 
be accepted on any one bond. The 
following is the list: 


Aetna Indemnity, $59,358.97; American Bond- 
ing, $75,308.99; American Fidelity, $31,335.67; 
American Surety, $475,376.32; Bankers Surety, 
57,064.94; Citizens Trust & Guaranty, Parkers- 
urg, W. Va., $44,346.27; Commerce Trust, 
Kansas City, $105,411.57; Empire State Surety, 
$74,922.66; Federal Union Surety, $33,492.57; 
Fidelity & Casualty, $230,515.35; — & | 
posit, $439,302.25; Guaranty Trust & Banking, 
El Paso, Texas, $32,442.27; Illinois Surety, $31,- 
840.60; Massachusetts Bonding, $73,072.56; Met- 
ropolitan Surety, $30,078.26; ational Surety, 
$103,027.69; Pacific —_ California, $37,167.- 
45; Pennsylvania Surety, Harrisburg, $31,382.45; 
People’s Surety, $39,901.04; Southern Surety, 
Oklahoma City, $44,110; Title Guaranty & Sure- 














: Policy Poli ty, $181,119.08; ee a. jg | & — 
companies four years aga and now. holders’ Paidin by Drawn out holders? omty, $391,000.16; — 
This has Bee “~—<~ in the accom- Company— porvins ‘Stock. by Stock- Surplus Gain. hoon $51,400.14; United Surety, $61,366.08. 
panying tabulation, but in a way some- - 31, jolders olders ec. 31, 
3 1903. 903-1907. -1907. i i 
what different from that suggested by | Aetna Indemnity ........ $ 785,802 a$ 815,000 nnn § 800435... $ sciccr| Farmer Becomes Special Agent 
Mr. Joyce. Amerieta Bonding even a4 ewenbes $ 90,000 WOOD: -_sasceses 840,577 Henry J. Farmer of Portsmouth, 
. ’ - BECKY cccccce rere 7,500 A ' reece : j i 

The petcrbolders oorpins of a yor American Surety ........ 4,499,300 ........ esuo0o | 4,bessse * i Bip precent Ohio, has been appointed special agent 
pany shows what the stockholders real-| Bankers Surety ......... 616,200 ........ 15,000 TEED. ‘accansce 43,790 | of the Philadelphia Casualty in the 
ly own. This item was taken for Dec. ne seem Se + poe Ee 84,000 434,411 80,288 =... 0+ | west under Assistant Superintendent of 

; ; ire State Surety...... 70; . 

31, 1903, and it is found that at that | pmprs oo Sri’res ei tes yo poe **seees 178,470 | Agencies J. L. Paul. He formerly con- 
date the stockholders had $18,125,189 | Fidelity & Deposit.. ©... 4,797,287 sees 1,120,000 4,321,292 644,065 ........ | ducted a general insurance agency at 
invested. Between that date and Dec. nt, Ce, A - Amer.... 607,033 ee aes 708,901 101,868 ........ | Portsmouth, but sold the fire business 
31, 1907, stockholders paid in, either | yyino's ourcty ------+-+- seeeeees pany ot 12,500 panne 14,500 ‘a0 joi | to, E. E. Knox and specialized on cas- 
in the organization of new companies | Metropolitan Surety ..... bSsaeeertale £650,000 40,000 277,624 ........ 332/376 | ualty and surety business. Now he has 
or to strengthen those already in op- peationel OO — ae ee ree 40,000 1,043,023 Oe ere | sold that business to Mr. Knox also. 
eration, $4,131,440. During the same et on Ae seeatenees 337,439 ‘ie a. on 92,425 oe | Mr. Paul now has three special 
period they drew out in dividends $3,-| Title Guar. & Sur........ 1,047,671 68,200 172,451 1,276,264 392,844 ..... .. | agents, the others being O. J. Stephen- 
205,951 and on Dec. 31, 1907, they had | U. S, Fid. & Guar........ SE és ndseae 416,500 —‘:1,902,296 $22,858 ........ | son, formerly resident manager at Mf- 
invested $20,606,707, a net gain of $1,- Sosa | erences ces 209,373 oes bo 60,000 Sohane 115,539 oneutens i waukee, and Louis Meyers, who at one 
556,029. Twelve companies show gains eee eee eee ee ee Pil)! VOU —_ nwt eee ’ | time was with the company, and more 
aggregating $3,062,761, while eight show UE scien tinantiiies + -$18,125,189 $4,131,440 $3,205,951 $20,606,707 $3,062,761 $1,506,732 | Tecently was with the Standard Acci- 
losses aggregating $1,506,732. WOGRRTIOR, GOR 60 6.00 600000800 0sssersescesetecsctsssaccceccess 1,556,029 


dent in New England. 
What the Results Show 


Several points must be taken into con- 
sideration in connection with these fig- 
ures. The general results would appear 
much better but for the shrinkage in 
assets just previous to the time of mak- 
ing the last statement, which seriously 
affected surpluses of nearly all com- 
panies. The results shown are not 
strictly those of the surety and fidelity 


i 

| 

_a Aetna Indemnity—Increase in capital, 1904, $36,764; premium on same, $3,676; increase in 
capital, 1905, $125,068; premium on same, $150,082 | 
! 





Getting-Rich-Quick 

The Fidelity & Casualty started suit 
| at Des Moines against J. A. Eddy, its 
former lowa manager, for a small sum 
of money, and when the case went to 

trial Eddy won and was awarded a 
1904, $8,750; 1905, | judgment of 41 cents. The company 
| claimed Eddy owed it $19.32 and Eddy 
| came back in an answer and counter- 


b Empire State Surety—Increase in capital, 1905, $250,000; increase in capital, 1906, $250,000; 
premium on same, $125,000. 

c Federal Union Surety—Increase in capital, 1906, $50,000. 

d Illinois Surety—Organized 1905, capital $250,000, surplus $50,000. 

e Massachusetts Bonding—Organized 1907, capital $500,000 surplus $250,000. 

g Metropolitan Surety—Organized 1905, capital $500,000, surplus $150,000. 

h Peoples Surety—Organized 1905, capital $500,000, surplus $125,000. 

k Title Guaranty & Surety—Increases in capital and surplus as follows: 
$42,450; 1906, $4,750; 1007, $12,250. 

n United Surety—Organized 1906, capital $500,000, surplus $82,500, additional paid in during 
first year $165,100. 











—— 


both in the field and in the various departments at the Home Office. 
@ In the same measure that the spirit of progress has been with us in 
the past, it will continue with us---we are a young company and our 
Future is all ahead of us. What we have done is like sowing by hand 
and reaping with a sickle, compared with what we are planning to do. 
@ We are looking for men---good men---men who can measure up 
to the possibilities which will be given them. 

@ Right now we have several good openings which, to the right 
man, will prove not only a source of immediate profit but the gate- 
way to a permanent and lucrative connection with a company that 
seeks to co-operate in every possible manner with each agent. 

@ We would like to hear from you if you are in a position to con- 
sider an Al proposition. 


THE PENNSYLVANIA CASUALTY COMPANY 











E. present herewith a picture of our new home office building. 
@ We are just comfortably settled. Besides being a hand- 


some building and a comfortable home, it is fitted with every ° 
modern convenience for the rapid and systematic handling of business. 
@ Ik is typical of the energetic, forceful methods which have enabled 
us to build up a splendid agency organization of business-getters. It is 
indicative of the progressive spirit which has distinguished our efforts 


VICE PRES. 


694 LINDEN STREET SCRANTON, PA. 
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claim and averred even if he did owe 
the company that sum he still had 
something coming, for it owed him 
$19.73. The court decided in favor of 
the defendant. 


STANDARD HAS MADE CHANGES 








Revises Its Industrial Disability Policy 
—Description of the New Form 
Given 





The Standard Accident has gotten 
out a new monthly payment policy 
which is something of an improvement 
over the old forms, as new features 
are introduced. The company says as 
to this contract: 


The first mark of improvement is shown in the 
elimination of the policy fee—that bug-bear of 
the industrial business—yet considered necessary, 
as from it was derived the agent’s remuneration, 
A small vestige of the policy fee is left in the 
slightly increased first month’s premium. Nat- 
urally some objection is anticipated from the 
field man to what may be considered a ruthless 
removal of this principal source of income, When 
it is considered, however, that the more substan- 
tial renewal commissions give to the agent an 
opportunity to build up a better income for the 
future, this objection will be without foundation. 

It cannot be denied that in a great many cases 
the protection afforded by a dollar-per- month 

olicy is entirely inadequate to the needs of the 
insured person. The popularity of this policy has 
led agents to follow the line of least resistance 
without attempting to talk the advantage of more 
complete protection. The convenience of pay- 
ing monthly and the moderate cost have led thou- 
sands to carry small indemnities away below their 
needs when otherwise the broader protection of 
the annual premium forms would have been pre- 
ferred. The new policy meets all the require- 
ments in this respect. 

Health insurance has always been one of the 
most prolific sources of trouble and more than any 
other one feature has prevented the upbuilding of 
a universal confidence in insurance against dis- 
ability. Contracts have been more or less re- 
stricted and in many instances noteworthy for 
what they did not provide. Chief among the ob- 
jections has been the provision of a period after 
the issuance of the policy during which the health 
insurance was not in force. The “Complete Se- 
curity” policy is entirely free from those restric- 
tions heretofore considered imperative and 
inp hed indemnifies the insured for every 
egitimate sickness originating after fifteen days 
from the date of issue. 

An entirely new insurable condition is now 
contemplated in that degree of disability fol- 
lowing loss of limbs or sight, and in addition to 
the specified sums to which payment has been re- 
stricted heretofore, makes generous provision for 
monthly indemnity up to a limit of five years. 

Another condition of disability—that pitiable 
helplessness resulting from natural blindness or 
paralysis—is amply provided for. 

An additional safeguard for the insured is in 
the provision for his care should misfortune 
overtake him when away from home and render 
him incapable of communicating with friends. 


The Standard will continue its old 
dollar a month policy with the policy 
fee. The new policy is introduced to 
meet the demands of those who were 
not satisfied with the old forms. 

The premium the first month on the 
new policy for all classes is $2.50 ex- 
cept the “extra medium” such as the 
hazardous railway employes, when $2.75 
is charged, or “special hazardous,” 
$3.75. The succeeding premiums are 
$1.50 except in classes named, which 
are $1.75 and $2.75. Benefits are graded 
according to class. If larger benefits 
are desired, more premium can be paid. 

Women employed other than house- 
wives or domestics are insured at a 50 
percent premium increase. 





Hennes Takes Philadelphia Casualty 

Leo K. Hennes, one of the well- 
known fire agents of Detroit, has taken 
the general agency of the Philadelphia 
Casualty for Wayne county. His 
brother will handle the details of the 
casualty business for him. 





Another Cleveland Bank Closes 

Several of the surety companies are 
very much interested in the assignment 
of the Reserve Trust Company of 
Cleveland, which took place the other 
day. It was the depository of a large 
amount of public money. The National 
Surety, the Title Guaranty & Surety 
and three other companies are surety 
on a $300,000 depository bond covering 
a deposit of $296,000. Both the Na- 
tional and the Title followed their 
usual custom of demanding collateral 
security in this case, so they and the 
other companies which are on through 





reinsurance of part of their lines ex- 
pect to suffer the loss. It is reported 
that the United States Fidelity & 
Guaranty is on another bond for $60,- 
000 and the Fidelity & Casualty on 
one for $50,000 without collateral. An- 
other report from Cleveland, however, 
states that all the companies had col- 
lateral. 

The Fidelity & Deposit has paid into 
the Cleveland city treasury $45,915.32, 
the amount covering the city’s deposit 
in the Euclid Avenue Savings & Trust 
Company’s bank, while the American 
Bonding paid $8, "718.11 and the United 
Surety $5,812. The Aetna Indemnity 
has referred the question of paying the 
claim against it, $29,060.30, to its at- 
torneys to take proper action. 


INDIANA LICENSE IS REFUSED 








Auditor Billheimer Puts American 
Health & Accident Out of State 
—After Others Also 





The Indiana department declines to 
renew the license of the American 
Health & Accident of Michigan, after 
discovering that the company con- 
tinued writing policies in the state after 
March 1, when its license had expired, 
The auditor has notified the Indiana 
representative that anyone writing pol- 
icies of the company in the state will 
be prosecuted. The auditor says that 
those who took out policies since 
March 1 are without protection by the 
state. 

It is probable some other foreign ac- 
cident companies and associations will 
hear from him. He has been for sev- 
eral months investigating complaints 
about refusals to pay claims, so as to 
get at the merits of the various cases. 
He has come to the conclusion that 
some of these concerns are not play- 
ing fair with policyholders, that their 
endeavors to get out of paying claims 
are questionable. One method is to 
fail to send blanks for proofs of loss, 
without which collection of claims can- 
not be made nor suit instituted. 

The break between the Indiana de- 
partment and the American Health & 
Accident came when the association 
failed to send its yearly statement by 
March 1. In answer to an inquiry as 
to the reason for the omission the com- 
pany wrote that it had consolidated 
with the United States Accident Asso- 
ciation of Michigan. The department 
then wrote for a copy of the reinsur- 
ance contract and did not receive it. 
The company entered Indiana in 1900. 





Change Detroit Agents 

Wood & Beach, who have repre- 
sented the Empire State Surety for 
casualty lines at Detroit, have been 
made general agents of the company 
for southern Michigan for all lines, 
succeeding Wynn & Kinsella in the 
surety lines. Mr. Wood formerly 
represented the Maryland Casualty. Mr. 
Beach is from Flint, Mich. 





Harmony Now Prevails 

At the meeting of the Burglary Un- 
derwriters Association in New York 
last week the differences between the 
companies were patched up and har- 
mony prevails. The Empire State Sur- 
ety withdrew its resignation. The com- 
panies will continue to issue the form 
of policy adopted a few weeks ago. An 
effort will be made to get all outside 
companies to join. 





States Accident Starts 

The States Accident of Chicago has 
been licensed in Illinois. Offices have 
been opened in the Hartford building. 
The company applies the methods suc- 
cessfully used in the traveling men’s 
accident associations to, all preferred 
business risks. The company starts 
with 600 policies. The officers are: 
President, Griffin H. Reeves, president 
G. H. Reeves Lumber Company; vice- 
president, Jesse V. Van Doozer, for- 
merly with the State Mutual Life of 
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AMERICAN FIDELITY GOMPANY ‘vssowr 


Liability, Burglary, Personal Accident and Health; Fidelity and Surety Bonds; 
the most liberal Automobile Liability Policy issued 
Special Inducements to Agents and Brokers. 


HUTCHINSON ¢ COOLEY, SnersiAdentetor | CHRIS. SCHROEDER & SON, “mera! Agents for 
159 La Salle Street, CHICAGO 83-85 Michigan Street, MILWAUKEB 


National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 


PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Aosidens a Health policies can 


written, we 
Good Contracts tracts in Good Territory to Good M 
Producers address ” 


H. G. B. ALEXANDER 


Address President and General Manager 
MAJESTIC: BLDG., - DETROIT, MICH. | :209 michigan Ave. Chiesgo. Il, 


FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $370,975.48 








Liberal Policies, a Herel a, OUR Liberal Territor » Liberal oun So Bazote i in Illinois, Ohio, Ken 
klahom ssouri nneeote, Michigan 
ai Bester astern = MON Y PL HEALTH AND PO POLICIES 


OUR PROGRESS NEVER seuanan. er ws GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 


Woodmen’s Casualty Company «STRICTLY FIREPROOF 


(Stock Company) 'N E W BREVOORT 


HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 
Address W. A. NORTHCOTT, President The Patronage of Insurance Men 








Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- i 
tracts toproducers. :: :: : j 








SPRINGFIELD, ILLINOIS. Is Solicited. 
eyo — EE AND ACCIDENT C0.,Ltd., PNGLAND.” 
CONKLING, PRICE & WEBB 
CHICAGO sos ha toile Sect, Chtngp 
A.W. MASTERS —, 
Liability, Accident, Health "—- a a 
and Credit 





Majestic Bldg., Detroit 


i enki ania ae: 6.5005 Se 
Surplus and Capital..... ............ 404,716 
Income 1907...... iadcameaen 969,031 








NORTH 
\MERIE AN 
ACCIDES 





Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


INSURANCE €O 
CHICAGO 


(= 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 








Lhe 


of New Yorn 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
200-292 Broadway, New Yort 


™ FRANKFORT ™ 42%... Ins. Co. 


Of Frankfort-on-the-Main, Germany -» Established 1865 
United States Department - - - 100 William St, New York, N. Y. 


Em rs and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, hep Burglary, Individual Accident and Health 


with teurance $600.000.00 


it. 
Deposited with Insurance Departments in the 
United States for protection of Policyholders 
Branch, National Life Bidg., Chi til. 
S, Resident Sec’y Ohio, New England Bldg., Cleveland, Ohio 


M. J. GROGAN, Resident Ooty Sok Coun 
THOS, M. ROB 
Agents Wanted For Unoccubied Territory 
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Massachusetts; secretary-treasurer, Dee 
A. Stoker, formerly with the Pacific 


Mutual. The three officers and M. R. 
Myers, secretary Allbaugh-Dover Com- 
pany, and A. V. Konsberg, purchasing 


agent for Dolese & Shepard, consti- 
tute the directors. 


IN CHICAGO SURETY OFFICES 








Title Will Open a Branch Office— 
McCurdy Still in Charge of the 
Chicago Agency 





As soon as the Title Guaranty & 
Surety can make suitable arrangements, 
it will open a branch office in Chicago. 
There will be no change in the status 
of the general agency of Marsh & Mc- 
Lennan except that it may report to 
the branch office instead of to the 
home office. The arrangement is per- 
fectly satisfactory to the general agents. 

hey are not specializing on bond- 
ing, and, as their business is mostly 
that which comes in or is secured by 
those regularly attached to the office, the 
Title can enter the field and bid for the 
brokers’ business without any interfer- 
ence with them. The branch office, 
however, will be established primarily 
for the purpose of handling the business 
of a considerable field tributary to Chi- 
cago to better advantage. 


William S. McCurdy of St. Paul, who 
is vice-president of Joyce & Co., the 
incorporated general agent of the Na- 
tional Surety at Chicago, is now in 
charge of the Chicago office of the com- 
pany considerable of the time. He is 
introducing there the office system in 
vogue in the St. Paul office, which will 
result in the handling of business more 
satisfactorily. Apparently no move has 
yet been made to appoint a successor 
to the late Charles S. Crain. It is re- 
ported that some of the other surety 
offices are securing certain of the brok- 
ers that were in Mr. Crain’s personal 
following. 

David R. Forgan, president of the Na- 
tional City Bank, becomes a member 
of the local Chicago directorate of the 
National Surety, succeeding S. M. Fel- 
ton. 





Will Push Fidelity Business 

The Fidelity & Casualty is now giv- 
ing more attention to pushing its fidel- 
ity business than at any previous time 
for a number of years past. This is 
the first line the company wrote, but in 
the development of the various casual- 
ty lines, some of them, especially lia- 
bility, have overshadowed the fidelity 
line in many agencies and caused it to 
be somewhat neglected. The company 
is now urging its managers to give the 
fidelity business more attention and at 
some important points it is appointing 
managers especially for that depart- 
ment. 

O. P. Alford has recently been ap- 
pointed resident manager of the fidelity 
department at Chicago. He formerly 
held a similar position at the Pittsburg 
Office, after training at the home office 
and in the field. For some time past 
E. C. Collins has been resident manager 
of the fidelity, burglary and plate glass 
departments at Chicago, but the burg- 
lary and plate glass business are so 
large as to require all his attention. 





Decision on Stabbing Case 

In a case in which the Phoenix Acci- 
dent & Sick Benefit Association was in- 
terested the Indiana appellate court 
has decided that a policy of insurance 
“against bodily injury caused solely and 
exclusively by external, violent and ac- 
cidental means” covers an injury by a 
stab wound inflicted by an insane man 
without provocation given by or fault 
of the insured, and entirely unexpected 
and unforeseen by him. (2) An insur- 
ance company that has prompt notice 
of a loss and fails to supply blanks on 
which to make final proof of loss there- 
by waives a stipulation that final proof 





of loss must be made within two months 
on blanks to be furnished by the com- 
pany. (3) Even if the insured had just 
committed a slight assault on said in- 
sane man when the unexpected and un- 
foreseen stabbing occurred, that fact 
would not be sufficient to overthrow a 
verdict holding the insurance company 
liable. The basis of the suit and the 
decision was an incident that happened 
in Muncie. Henry Stiver met an in- 
sane man, John Lowenstein, annoying 
a woman and pushed him off her prem- 
ises. The latter drew a knife, stabbed 
and killed Stiver. 





Business in Maryland 
The following are the premiums and 
losses on Maryland business by the 
home companies in 1907: 





Premiums Losses 

Received Paid 
American Bonding...... $ 51,419.81 $ 17,459,53 
Fidelity and Deposit.... 109,494.00 30,803.19 
ae ee Casualty...... 164,701.72 $2,535.02 
U. S, Fidelity & Guaranty 118,082.20 67,899.63 
United Surety.......... 20,102.28 $2,645.58 
BOE, serrcccnceses $463,800.01 $170,842.95 


Companies of other states report on 
casualty and surety for 1907, $550,211 
premiums and $204,075 losses. 





Business in Washington State 


The following are gross premiums 
and losses in the state of Washington 
last year: 


Premiums 





late GlasS........+eeeeeeees 27,923 12,803 
PS OS a ae 1,418 48. 
Steam Boiler.............00 23,564 8,335 
Fidelity & Surety............ 245,943 46,777 


CASUALTY NOTES 


The United States Health & Accident has been 
admitted to Tennessee. 


M. F. Laughlin, formerly of Chicago, has been 
appointed special agent of the American Fidelity 
in Wisconsin under Chris. Schroeder & Son, 
general agents at Milwaukee. 


William Hansmann, formerly with Conkling, 
Price & Webb, has been appointed assistant to 
» Thompson, resident assistant secretary of 
the United States Fidelity & Guaranty at the 
Chicago branch office. 


The Chicago branch office of the United States 
Fidelity & Guaranty is now domiciled in its per- 
manent quarters, suite 600, Corn Exchange 
Bank building. It is one of the finest surety 
offices in the city. 


During a recent windstorm in Indianapolis, 
two large plate glass windows were blown out of 
the cloak store of O. J. Conrad. The windows 
cost $240. They were blown outward. The 
wind got in through two open transoms. 


W. A. Brown, who for some years has traveled 
Ohio and Michigan as special agent of the Fidel- 
ity & Casualty, has now been relieved of road 
work at his own request and placed in charge 
of the office which the company recently opened 
in the Michigan Trust building at Grand Rapids. 


Harry A. Glasgow has been appointed general 
agent and adjuster of the Ocean’s accident and 
health department at Cleveland. He has been 
for a number of years with the Pacific Mutual 
Life, part of the time as cashier at Columbus 
and later as manager of the accident department 
at Cleveland. 


The jury in the suit of the state against the 
United States Fidelity & Guwaranty of Kansas 
to recover $172,000, the loss sustained by the 
state as the result of the failure of the First 
National Bank, of which the defendant company 
was surety, brought in a verdict in favor of the 
state and holding the company responsible for 
the loss. 

Cc. G. Price, of Little Rock, has been ap- 
pointed Arkansas receiver for the Mississippi 
Home Fire, which failed a few weeks ago. The 
company was bonded for $20,000 under the 
Arkansas law by the Federal Union Surety, 
but the bond will not be sufficient to cover the 
claims for losses and return premiums, as the 
company had a large business in Arkansas and 
a large number of unpaid losses. 


Liability underwriters are much interested in 
a recent decision of the federal courts at Tren- 
ton, N. d” holding a company liable for damage 
sustained by a girl, although the latter when 
injured was trespassing upon the defendant’s 
property. As a rule liability has not been held 
to attach in cases of injury to trespassers, and if 
the decision should be sustained on appeal a 
material addition will be made to the liability 
of property owners and of liability companies. 





“THB OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds. 
Chartered Under Ohio Laws, 


€200,000 Doposited with Insurance Commissione? 


Edmund F. Green, President THE 
Joha ©. Coleman, Vice-Pres. Ant, Borel & Oo,, Treas. 


Frankia A.2ane,sevy Frank P. Deering, Oommeet | Metropolitan Casualty 


Unlimited Liability of Stockholders Insurance Co. of New York 
Assets over One-half-Million Dollars HOME OFFICE - - 47 CEDAR STREET 


Pacific Coast Casualty (0, Cuanrerep 187% 


PLATE GLASS S ae 
PERSONAL ACCIDENT Policies 
OF SAN FRANCISCO of the Most Approved Forms 


AND HEALTH 
EUGENE H. WINSLOW, President 
DANIEL D, WHITNEY, Vice-President 
S. Wm. Burton, Sec’y 
Atonzo G. Brooks, Ass't Sec’y 


Reliable and Energetic Agents Wanted 
THE 


EMPIRE STATE SURETY COMPANY 


OF NEW YORK 


SURETY AND CASUALTY INSURANCE 
Capital $500,000 


Chicago 





Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 

H. S. WARNER, Gen’! Agent 
CHICAGO, ILL. 








Central Department 
American Trust Building 


James W. Redmond 
and Walter Faraday 


Managers Northern Illinois and Southern Wisconsin. 
Agents wanted in every city and town in this field. 


UNITED SURETY COMPANY 


BALTIMORE, MD. 





JOHN MCGILLEN 4 CO., 
GENERAL AGENTS FOR ILLINOIS, 
BORLAND BLDG., 181 LASALLE ST., CHICAGO, ILL. 
TELEPHONE CENTRAL 4287. 


THE FLETCHER Co., THE ELDRED AGENCY, 


GENERAL Accents, 
10 MITCHELL Bive, 
MiLwaukee, Wis. 


N. W. Manacens, 
Bank of Commerce Bioda., 
MINNEAPOLIS, MINN. 











PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President, 


LIABILITY 
PLATE GLASS 
CREDIT BOND 
INSURANCE 


ACCIDENT 
HEALTH 


WE WANT LIVE AGENTS. 














AGENTS WANTED Identities tion Insurance Servic 


erfect “IDENTIFYING CREDENTIAL” (Patent No 467,460), 
which is inserteé in a handsome leather pocketbook, has been 
indorsed and is accepted by Banks, Hotels, etc,, enabling the 
bearer to cash money orders and checks everywhere. 
Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 


Each holder is also furnished a special combination 


$2,000 Accident and Health 


Insurance Policy 
$15.00 Weekly Indemnity for Accident (limited to 5 weeks, 28 Hazards). 
$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expease 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Policies issued and Losses Paid Directly by the 
North American Accident Insurance Gompany,Chiocago, Ill. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $352,422.65. 
identification Pocketbook, Insurance } 
Policy, Registered Metal Key-Check $5.00 Per Yoar 
If ki dignified method of i i - 
important. inde, elke tee questo petieg, etc. «ted panty — mabetr 
handling a quick-selling $5.00 contract than a slow-selling $25.00 policy. We pay the 
highest rate of commission, including renewal contract and exclusive territory. 
IDENTIFICATION COMPANY OF AMERICA (inc. 1902) 
Western Department 










HOME OFFICE Eastern Department 
16 Geary Street 26 W. 424 New York 
Sen Francisco, $34 LA SALLE STREET, GHIGAGO, ILL. 66 Fine 61, Kew York 





Office Expiration Register, 250 expira- 
tions per month, $2.50, express prepaid. 


Customers’ Expiration Books, 40 cents 
and 55 cents by mail 
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IN LIFE INSURANCE CIRCLES 


MOIR WINS IN THE LIFE CASE 











Coyle Crowd Loses in the Effort to 
Seat a Director in the Provi- 
dent Savings 





Jvstice Dowling of the supreme court 
of New York county has rendered his 
decision in the case of Henry Moir, 
actuary of the Provident Savings Life, 
to prevent James B. O’Keefe or his 
successor from acting as a director of 
the company, succeeding William T. 
Gilbert. The decision is in favor of 
Mr. Moir. 

It will be recalled that at the time 
the Coyle people purchased control of 
the Provident Savings Life from the 
Thomases, Mr. Gilbert, who for sev- 
eral years had been general counsel of 
the company and also a director, ten- 
dered his resignation. The Coyle peo- 
ple, desirous of retaining his services 
were loath to accept it, and Mr. Gilbert 
subsequently withdrew his resignation. 
Some six months afterwards, realizing 
that the elimination of Mr. Gilbert, 
who in the meantime was classed as 
belonging to the faction opposing the 
Coyle interests, and the election of a 
successor favoring the Coyles, would 
give the latter a stronger hold upon 
the company, his old resignation was 
resurrected and, at what was deemed 
to be an illegal meeting, accepted, and 
James B. O’Keefe elected his suc- 
cessor. 

By the decision of Justice Dowling, 
O’Keefe or anyone elected to succeed 
him by the Coyle people is prevented 
from acting as a director and the legal- 
ity of William T. Gilbert’s position as 
a director is sustained. 

A meeting of the directors has been 
called, at which it is expected to elect 
officers of the society for the ensuing 
year. Mr. Taylor of the Bowling Green 
Trust Company is scheduled for the 
presidency of the society, and Henry 
Moir has been talked of for the vice- 
presidency. 

In the meantime, the Coyle crowd 
has secured an order in the appellate 
division to show cause why there 
should not be a stay in the proceedings. 





Hearing on Expense Bill 

Though a large delegation of officials 
of New York and other state life in- 
surance a ea attended the public 
hearing given by Governor Hughes of 
New York at Albany on Friday of last 
week, for the purpose of considering 
the committee bill amending section 
97 of the Armstrong law, there was no 
opposition of any kind; in fact all who 
spoke on the bill were in favor of it. 
As the governor is on record as stat- 
ing that his action as regards signing 
the bill would depend largely upon 
what took place at the public hearing 
inentioned it is assumed that he will 
sometime before the 23d affix his sig- 
nature thereto, thus making it a law. 





Travelers Announces Changes 
The following are recent promotions 
and appointments in the life and ac- 
cident departments of the Travelers: 


Frederic S. Hoffer, special agent, 
Hartford, Conn., promoted to man- 
ager; Albert E.' Hutson, appointed 
supervisor of agents at Cincinnati, 
Ohio; William M. Mulheron, special 
agent, Burlington, Vt., promoted to 


supervising special agent at Worcester, 
Mass.; D. W. Benjamin, special agent, 
Hartford, Conn., transferred as spe- 
cial agent to Albany, N. Y.; Roscoe W. 
Cook, special agent, Hartford, Conn.; 


WANTED 


Live agents all over Ohio to take hold 
of one of the best Life Insurance Agency 
propositions ever in the market. Open 
for limited time. 


ADDRESS T-9 








transferred as aa agent to Read- 
ing, Pa.; John G. Little, special agent, 
St. Louis, Mo., transferred as special 
agent to Des Moines, Iowa.; James F 
Woodhouse, appointed special agent at 
Hartford, Conn.; Horace S. Frost, spe- 
cial agent, in training school; Fletcher 
H. Birch, appointed special agent, Pitts- 
burg, Pa. 





Returns to Old Rate 

During the stringent money period 
last winter, the Equitable Life of New 
York advanced its rate of interest on 
policy loans in cases where the policy 
contained no loan stipulation to 6 per- 
cent. It has now reduced the rate to 5 
percent, and made the reduction retro- 
active. The difference of 1 percent will 
be returned at once to all who have 
paid it. More than half of the Equita- 
ble’s policy loans were made volun- 
tarily on policies which contain no 
loan agreement. 





Bankers Preferred Life 

The Bankers Preferred Life Associa- 
tion of Cleveland has been incorpor- 
ated by H. P. Angel, C. H. Olds, W. S. 
Ray, E. H. Hoak and H. E. King. The 
company will operate on about the 
same lines as the Bankers of Des 
Moines, and all premiums after the 
first will be paid through banks, a 
small percentage being allowed for 
collection. 

H. P. Angel, well known as one of 
the organizers of a life insurance at 
Columbus is the active spirit in the 
new company. C. H. Olds is an attor- 
ney. A number of other prominent 
business and professional men are in- 
terested in it. 





Writ of Mandamus Denied. 

The Missouri supreme court has de- 
nied the writ of mandamus sought by 
the Knights of Pythias Insurance De- 
partment to compel the superintendent 
of insurance to issue a license to that 
organization in Missouri. A year ago 
the Missourj department refused to re- 
new the license of the Knights of 
Pythias on the ground that the asso- 
ciation issued limited pay and extended 
insurance contracts. The question was 
submitted to the attorney general and 
he sustained Mr. Vandiver. Thereupon 
the Knights of Pythias brought man- 
damus proceedings to compel issuance 
of license. 

This decision of the Missouri su- 
preme court is of far reaching import- 
ance, as the Missouri fraternal law is 
similar to that of most other states. 
The court held that to obtain license in 
Missouri the Knights of Pythias must 
amend its by-laws to comply with the 
Missouri law. 





Spencer Goes to Cincinnati 
Franklin A. Spencer, who has made 
a good record as district agent of the 
Mutual Life of New York, at Peoria, 
Ill., has been promoted to the ‘position 
of manager of the Cincinnati office of 
the company. 





Culkins Becomes Manager 
William C. Culkins, former city au- 
ditor of Cincinnati, O., has been elected 
general manager of the Columbia Life. 
Mr. Culkins is expected to relieve Dr. 
Felix G, Cross, the president, of some 
of the administrative work. 





Seek to Get Funds Restored 

The findings of the master in 
chancery in the suit of some policy- 
holders of the Western Life Indemnity 
of Chicago are the basis of a legal 
battle in the United States court in 
Chicago. When W. H. Gray was man- 
ager he gave up his contract for $125,- 
000. E. I. Rosenfeld was chosen in 
his place. He transferred to the com- 
pany the Life Insurance Company of 
Pennsylvania, and for the transfer 
$200,000 was paid. The master in 
chancery has recommended that these 
men be forced to restore these amounts 
and the fight is now on the adoption of 








EVERY POLICY A SQUARE DEAL 


= 


Michigan State Life Insurance 


Company 


Home office, 633-37 Majestic bldg. 
DETROIT, MICH. 





CG. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company to organize under the new and stringent laws of 
Michigan. 

‘The Company for the agent because its policies are exceedingly liberal, 
eeadily understood and easily sold. 

If you have a clean record and are contemplating a change, we can 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 





COMBINATION OFFER 

















EARNEST WORKERS — = 

n To AGENTS WANTED IN mer the fet Fe 
National Life Annuity Company GOOD TERRITORY | Zadeh ibe 
Mutual Health and Accident Associatio.: PLAIN PoLicies | {77lis4, fhe 
OF AMERICA olicies recently 








cha 
ply with revised laws. Everything up to the times. 


Union Mutual Life Tusurance Zo. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt.. 84 Adams St., Chicago. Ill. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 


FRED. H. ROWE, President, Jacksonville, Ill, 
Endowment Life, Accident 
And Health Insurance 

Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Acteary 




















THE WoORLD’'S RECORD. 


Reserve and all Admitted 
Insurance in Force Admitted Assets. other Liabilities. Surplus. 
es $3 1 5,868 
1899.20... isso gainer Beare, fan, 
1901....... $33,615,656 $1,015,072 $699,418 $815,654 
1902...... $80,541,688 $1,527,036 $1,176,249 $850,786 


$2,205,636 
= ,160,083 $2,615,498 $544,585 

$4,126,682 $3,521, 731 $605, 317 
1906 “$81, 047, 860 $5,353,744 Sa. 74,118 $679,626 
YEAR. The Company bas 0 oun in exces 'T FOUR MILLIONS EIGHT HUNDRED and 
THOUSAND DO pn Bey with the State of Indiana er governments under the 
pulsory Legal Reserve Law of Indiana, to protect 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating os non- icipatin: Li id és th deposit of Yr 4 
ull value in approved securities with yo of I hey res a & be A certibeste fom & 
State Auditor with ev policy. 


@ Rate of interest carn 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


tepresentatives wanted. 
J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


Opportunity is at Your Door 


if you are a “‘business getter,’ to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


$1,815,059 $390,577 
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the master’s report. The action is 
over an old transaction and does not 
affect the present status of the com- 
pany. 





FEDERAL COURT HAS CHARGE 





Receiver for Great Western Agency 
Company Will Reorganize Great 
Western Life 





Judge Pollock of the United States 
circuit court at Kansas City has ap- 
pointed C., S. Jobes, vice-president of 
the Pioneer Trust Company of Kan- 
sas City, receiver for the Great West- 
ern Agency Company. Under agree- 
ment of all parties concerned the Colo- 
rado receiver and the receiver appoint- 
ed by the Missouri circuit court at 
Kansas City are set aside and Mr. 
Jobes given entire jurisdiction. Judge 
Pollock’s instructions were drawn with 
the purpose of saving the Great West- 
ern Life Insurance Company. The re- 
ceiver of agency company is given 
charge of all property of the life insur- 
ance company, but ordered immediately 
to call a meeting of the stockholders of 
the life insurance company for the pur- 
pose of electing new directors and of- 
ficers. As the agency company owns 
991 shares of the 1,000 shares of the 
capital stock of the life company, it 
will be seen that the receiver can re- 
organize the life company to suit his 
purposes. Judge Pollock has further 
ordered that an accounting be made of 
the affairs of the agency company and 
the life company. The proper relations 
of the annuity certificates issued by the 
Great Western Life for promotion 
money will be ascertained and the ques- 
tion as to whether a reserve should be 
catfried against these certificates in the 
life company’s statement will be deter- 
mined. The court intimated that if 
found necessary he would retire the 
annuity certificates in order to save the 
life company and the interests of its 
policyholders. It is evident that the 
rights of these annuity certificates 
come before the rights of the stock- 
holders of the life insurance company. 

The Great Western Life has over 
$25,000,000 insurance upon its books, 
and the first renewal premiums are now 
being collected, the company being a 
little over one year old. 

An amusing incident in the proceed- 





ing was the fact that Judge Pollock ad- 
mitted the ownership of one of the an- 
nuity certificates after a statement by 
the attorney for the plaintiffs reflecting 
upon the intelligence of a business man 
who would make such an investment. 
The Missouri department has taken 
the position that it will aid any legiti- 
mate effort to save the life company 
and protect the policyholders. It is 
the intention of the federal court to 
segregate the different interests of the 
policyholder, annuity-holder and stock- 
holder, giving first preference to the 
policyholder, and then to the annuity 
certificate holder, and it is not thought 
there will be anything left for the stock- 
holder. Judge Pollock took the posi- 
tion that the first thing to be done was 
to change the management of the life 
insurance company, so that it could 
continue business without interruption, 
and then an investigation should be 
made of its affairs and the affairs of 
the agency company. The Great West- 
ern Life has the sum of $225,000 on 
deposit with the Missouri department. 





Small Companies May Secede 

Several of the smaller southern life 
insurance companies may withdraw 
from the American Life Convention 
because they have been excluded from 
participation in the bureau which the 
convention maintains to exchange in- 
formation concerning refused risks and 
the records of agents. About a year 
ago the convention set a standard re- 
quiring a company to have a certain 
amount of busirless before it could join 
the bureau. The companies outside 
may form an association of their own. 





Expel Agent for Twisting 

The executive committee of the Lin- 
coln (Neb.) Life Underwriters Asso- 
ciation has expelled from the organiza- 
tion F. E. Saffold, general agent of the 
Northwestern Mutual, on the charge of 
twisting. Mr. Saffold came from 
Wyoming a few months ago as suc- 
cessor of J. H. Mockett & Son as gen- 
eral agent of the Northwestern at Lin- 
coln. The Mocketts still retain a re- 
newal interest in a large premium in- 
come of the company. The charge was 
made against Mr. Saffold that he in- 
duced a number of Northwestern pol- 
icyholders, who had limited payment 
or endowment policies partly paid for, 
to drop them and take life policies 
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| THE BANNER COMPANY OF THE WEST. 








Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT: MANAGERS AND AGENTS 
a hout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


fginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, W 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised, 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put om the market. OD MEN who can produce business 
can get an UNUSUAL CONTRAOT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG® 


5 tol 


Advantage to High Class Salesmen 
Selling Our 














Guaranteed Income Policy 


The Cleveland LifeInsuranceCo. 
Home Office: Rockefeller Bidg., CLEVELAND, OHIO 





NOTEWORTHY ADVANCE j 


The Berkshire Life Insurance Compan 


of Pittsfield, Massachusetts 
takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 
LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 


Thirty-one days of grace in payment of all premiums after the first year. 
Paid-up insurance, or cash surrender value or extended insurance after two years’ premiums have 


been paid. 
Loans for the full cash surrender value. 


Policy payable in one sum or in instalments for term of years. 


Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as to military or naval service in time of war. 


Right of the insured to change the beneficiary. 


Liberal re-instatement privileges. 


Every effort has been made to make this new policy the very perfection in a life insurance contract, 


For further information, apply to 
A. K. HANNEN, General Agent Northern Ohio 


{OHN A. RINGOLD, General Agent Southern Ohio F 
ILLIAM D. WYMAN, General Agent for Illinois 


819-820 Williamson Building, Cleveland 
° ° 21 Carew Building, Cincinnati 
° e 100 Washington Street, Chicago 


WE CAN OFFER 


Splendid epportunities and top notch contracts to expe- 
rienced and successful managers able to show clean 
records, Territory open in Indiana, Ohio an Michigan. 


The Lincoln National Life In- 
surance Company 


oF Fort Wayne, INDIANA 


The company that invites annually a thoro 
tion of all its affairs by the Insurance 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F. RUHLAND 
Secretary Superintendent of Agents 


h examina- 
epart- 








The NEW POLICIES (1908) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; 


CHANGE OF BENEFICIARY; 


ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 
PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOINES, IOWA 





A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IBA. 
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dated back to the date of the original 
policies, thus depriving the Mocketts 
of renewals on the difference in pre- 
miums. Mr. Saffold, it is said, did not 
deny the charge nor express any in- 
tention of discontinuing the practice. 
It was decided to notify the North- 
western Mutual of the situation. The 
matter also was called to the attention 
of State Auditor Searle and he is said 
to have threatened the revocation of 
Mr, Saffold’s agency license unless his 
methods are changed at once. 


oe 


COMMENT ON CLEVELAND LIFE 





Superintendent Lemert of Ohio De- 
partment Says He Is Not in 
Sympathy with Its Scheme 





In writing to the Eastern Under- 
writer of New York relative to a recent 
article in that paper concerning the 
Cleveland Life’s “guaranteed income 


policy,” Superintendent Lemert of the 
Ohio department says: 


The attitude of this department is the same 
now as under the former superintendent and is 
in accord with the departments of most other 
states in opposing the issuing of “special con- 
tracts,” “board contracts,” “advisory board con- 
tracts,” and other special forms of policies. 

The attorney-general advised this department 
on Jan, 17, 1908, that the “guaranteed income 
clause” proposed and now inserted by the Cleve- 
land Life in its policies would not violate any 
law of this state then in force and based his 
opinion we! on the fact that the company was 
a purely sto company and proposed to issue 
only policies containing this clause until a cer- 
tain amount of insurance had been secured. The 
attorney-general being the legal adviser of this 
department, by law, his opinion was followed. 
Had the department acted otherwise, it could 
hardly expect the companies over which it has 
supervision to comply with its interpretation of 
the law. The superintendent of insurance of 
Ohio is charged with the enforcement of the 
insurance laws and is not delegated power to 
enact legislation. 

The department believes the “guaranteed in- 
come’”’ clause inserted in the policies now being 
issued by this company is not in accord with 
sound business methods and prior to the publi- 
cation of the article heretofore referred to the 
department had been advised of some of the 
estimates furnished and representations made to 
the public to secure insurance and at once re- 
quested of the officers of the company a full 
eaenation, which has not yet been received. 
When complaint was first made an investigation 
was commenced and is now in progress as to the 
company’s manner of securing business and the 
representations it makes to the public. When 
that investigation is completed, the department 
will act upon the facts in accordance with law. 

When house bill No. 967, approved April 22, 
1908, entitled “‘An act establishing standard forms 
in which poicies of life insurance may be issued 
in this state and in which policies of life insur- 
ance companies organized under the laws of this 
state may be isswed; and regulating the conditions 
and provisions to be contained in policies of life 
insurance companies that do not adopt such 
standard forms,’”’ and which goes into effect on 
Jan. 1, 1909, this department will be able to ex- 
ercise some discretion in such cases as the law 
provides in part, “No policy of life insurance 
shall be issued or delivered in this state or be 
issued by a life insurance company organized 
under the laws of this state until the form 
of the same has been filed with the 
superintendent of insurance; and if the 
superintendent of insurance shall have notified 





any company of his — pe of any form, it 
shall be unlawful for such company to issue any 
such policy in the form so disapproved. The 
superintendent’s action shall be subject to review 
by any court of competent jurisdiction.” 

I do not hesitate to say that after that law 
goes into effect the superintendent will exercise 
the discretion therein conferred. 





To Hear Wisconsin Case 

Judge Stevens of the Dane county 
circuit court has settled upon June 1 
as a tentative date for hearing argu- 
ments on the question of the legality 
of the summons in the case of the state 
of Wisconsin against the Columbia Na- 
tional Life on the charge of violating 
the requirements in the laws of 1907, on 
filing of statements of Wisconsin busi- 
ness and the payment of taxes. The 
company retired from the state and 
claims it need not pay any taxes or 
fees on business in force. It is a test 
case for all companies that have re- 
tired. 





Rockford Life Selling Stock 

About $60,000 of the $100,000 of the 
stock of the Rockford Life has been 
sold so far, and the directors expect to 
dispose of the rest in a short time. The 
stock is selling at 150. Of the $50,000 
premium received, $25,000 will be cred- 
ited to surplus account and $25,000 will 
be used as “working capital,” so that 
the company will not have to encroach 
on its surplus in order to get started. 

The company will shortly be officer- 
ed entirely by Rockford men. Louis 
B. Grandes and Marcus A. Bettman, of 
Chicago, the promoters, being about to 
retire as secretary and treasurer respec- 
tively. 





Commercial Life’s Progress 


President Wise of the Commercial 
Life of Chicago announces that all 
stock option sales have been stopped. 
The company is not connected with 
any agency company. Straight non- 
participating insurance only is being 
sold. Last year the net premium in- 
come was $79,286, while the total dis- 
bursements were $75,442. President 
Wise himself looks after all the 
agency work as well as managing the 
company. He now has a man organiz- 
ing Illinois outside of Chicago and 
Minnesota is being developed. Most 
of the fire is being concentrated in 
Chicago. 

“The success of our company,” says 
President Wise, “is its economical ad- 
ministration.” 





Business in Washington State 
There was $18,400,900 ordinary busi- 
ness written in the state of Washing- 
ton last year. There is $89,256,761 in 
force. The premiums were $3,298,192. 
There was $2,380,500 assessment busi- 
ness written and there is $11,414,00 in 


| force. The 1907 premiums were $108,- 





How te Sell One Policy Each Day at Least 
This is for Life Insurance Agents 


If you will drop us a postal we will give you free of charge, iafor- 
mation that will lead to your being able to write 865 policies each year. 
It is a sure way to close every prospect you have immediately. 


Address BUSINESS MANAGER 
THE WESTERN UNDERWRITER COMPANY 





145 La Salle Street, Chicago, III. 





The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in lilineis, Ohio, Pennsylvania and Georgia 


organised = Uusiawe of Okie r— { alee cs 


ee ee Ree ete Onew 


De net delay investigation but begin at once to profit by selling the matchless comtractes of this 
Tess 


progressive company. Add 


The Columbia Life Insurance Company 
FBLIX G. CROSS, President 
Heme Office: Rawson Building, Cinoinnati, Ohie 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THE COMPANY, Columbus, O. 


NATIONAL LIFE INSURANCE COMPANY 
' of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 


























Insurance in Force December 31st, $50,066,932.77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,623.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Surplus Security to Policy Holders » 
Insurance in force - - ~ - . 








$ 1,856,364 ‘ 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bldg., Chicago, Ill. 


TE MINNESOTA MUTUAL | 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





co) Aas CMI 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. PALMER, President FRANK E. HITCHCOX, Field Mana, 


ger 
2nd V. Pres. and Gen’1 Gounsel 





eg tt _ | oneal and a OMAR D. PIPER, Med. Director 
Assistant Secretary 
CENTRAL LIFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 

Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods, Our record, our standing and our connections, particularly 
in Illinois, are in some respects a and clean, energetic men who act promptly, 
have before them Permanently Profitable Positions such as only a Live Young 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 





HOME OFFICE CHICAGO OFFICE 
Ottawa and Trust Building 829 First Nattonal Bank Building 
OTTAWA, ILL, CHICAGO 
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The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 


Never Had an Agency Stock Scheme. 


Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
yholders Well Satished. 

nts Making Money. 


Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgs 
Indianapolis 








Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 
Capital Stock $100,000.00. 
C. E. RAWSON, President. 


“WRITES NON-PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

w premium rates and high surrender values, 
based on a3% reserve. “’Tistrue. It's guaran- 
teed in the policy and_ secured 


o.°° censed in 20 states; 
$2,200/000. yieene contracts and good territory 


lor reliable agents. Not operating in New York. 
ddress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 








REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates under the 


Compulsory Debosit Law 


OF INDIANA 





Reliable Agents wanted. Address 





Pittsburgh Life & Trust 
Company 





W. C. Baldwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
over $4,500,000.00 
Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 


Assets 








The Fidelity Mutual Life 
INSURANCE COMPANY 
—OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McKENIGHT, Vice-President 


—L. G. Fousz, President— 
















277. The industrial business written 
was $1,739,261. The fraternals wrote 
$18,094,615 and have $124,873,183 in 
force. The premiums collected were 
$977,148. 





LIFE NOTES 


Frank H. Ulrey is appointed general agent of 
the Hartford Life at Cedar Rapids, fon 

John G. Little, special aot of the Travelers 
at St. Louis, has been transferred to Des Moines. 


Capt. Harold E. Elden of Duluth, Minn., takes 
po general agency of the Hartford Life in that 
city. 

Actuary J. J. Brinkerhoff is examining the 


Northern Life of Chicago for the Illinois depart- 
ment. 


Maurice G. Snyder of Akron, Ohio, becomes 
general agent of the Hartford Life in north- 
eastern Ohio. 

The Great American Life of St. Louis has sold 
about half its capital stock and expects to be 
ready for business in six weeks. 


‘The Missouri State Life has applied for ad- 
mission to Kentucky, Thomas C. Baskett and 
Henry C. Locker of Hopkinsville will be the 
general agents. 


Robert D. Dunway, manager of the Des 
Moines Life at Colorado Springs, has become 
manager of the Equitable there, the Des Moines 
having left the state. 


J. W. Bryan, formerly with the Great Western 
Life at Houston, Tex., has been appointed su- 
perintendent of agencies of the Great American 
Life of St. Louis. 


Isaac B. Snow, superintendent of agents for the 
Massachusetts Mutual Life, who has his head- 
quarters in Chicago, is to be transferred to the 
home office at Springfield, Mass, 

Charles P. Iler has resigned as secretary of 
the Northern Assurance Company (life) of De- 
troit and is succeeded by David M. Baker, who 
has done successful work in the field, 


C. C, Holley of Little Rock, Ark., has been ap- 
pointed assistant superintendent of agencies of 
the St. Louis National Life. He was formerly 
Arkansas manager of the Pacific Mutual. 

New business of old line companies in Mary- 
land last year amounted to $36,922,503. Premi- 
ums collected in the state were $9,011,630. The 
— have $71,364,493 in force in Mary- 
and. 

C, E. Griffe 


has been appointed agency di- 
rector of the 


ew York Life’s branch office at 
Denver, covering Colorado. He formerly was 
agency director at Cleveland and more recently 
at Pittsburg. 


The April leaders in new business for the St. 
Louis National Life were: C. H. Stine, Spring- 
field, Mo.; Awgust Goerts, Baird Pallette, St. 
Louis; C. J, Monckton, Hannibal, Mo.; Herman 
Kramer, St. Louis. 


The annual meeting of the Penn Mutual Gen- 
eral Agents’ Association began Tuesday at Phila- 
delphia and will close Thursday night with a 
banquet at the Bellevue-Stratford. This is the 
silver anniversary of the association. 

Winton & Pino have removed the district 
office of the Mutual Benefit Life from Ithaca, 
Mich., to Owosso. H. C. Campbell, a science 
teacher in the Cheboygan (Mich.) high school, 
will be associated with the new agency as soon 
as the school year closes. 

Plans are now being considered for the annual 
meeting of agents of the Northwestern Mutual 
Life, which will be held at Milwaukee, July 14- 
16. This being the company’s fiftieth anniver- 
sary, the agents’ meeting is expected to be of 
more than usual interest. 

J. W. A. Staudt, state agent of the Royal 
Union Mutual, of Canton, Ohio, states that in 
his experience this year, so far, the twenty-pay- 
ment life contract is selling better than any other 
form of insurance. All forms, however, are 
more difficult to sell now than during the first 
three months of the year. 


H. W. Buttolph of Indianapolis has been en- 
gaged as actuary for the Georgia insurance de- 
artment to reexamine the State Mutual Life of 
ome, Ga., the company having complained of 
the previous report made by Actuary S. H. 
Wolfe. It is understood that Mr. Wolfe will be 
represented on the reexamination. 


Fred E. Mockett of Lincoln, Neb., formerly a 
member of the firm of J. H. Mockett & Sons, 
general agents of the Northwestern Mutual for 
many years, but more recently managers of the 
Prudential, has left the partnership and _ the 
Prudential and become general agent of the Con- 
necticut Mutual for southern Nebraska. 





Commercial Life 


Insurance Company 
LOUIS M. WISE, Presideat 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 


950 First Natienal Bank Bidg. 
CHICAGO 





WANTED 
*"Hiuballitol 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.” Address 


W.B. LANE, Vice-President 
66 Broadway. New York 


WE WILL SUPPLY 
THE CONTRACT 


You Supply the Selling 
Energy and Ability, and 
Your Succese is Certain 


The NEW Low- 
Cost Life Insur- 
ance Policy. 

OP 


The 
Prudential 


We want Agents. 

We want Managers. 

We want YOU! 

THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 

Incorporated as a Steck Company by the State 
ef New Jersey 

JOHN P. DRYDEN, 
President. 











Home Office, 
NEWARK, N. J. 




















YOUR EYE, PLEASE! 
In Use May 1, 1908 
New Premium Rates—Low 
New Surrender Values—Large 
New Policies—Highly Liberal 
and back of them the 
MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. Inc. 1851 
Chi + L. Brackett Bussor, Manager, 
fie Merchante Loan & Trust Building. 





MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
=—§9 yars—— 


Our agents are representative citizens of 
their respective communities. 


Announcement} 
The COLUMBUS MUTUAL LIFE 
INSURANCE COMPANY}. 
has been licensed by the io Insurance 
Department. It has a capital of $100,000 and 
a strong board of directors, The company 
hasinfluential stockholders in practically every 
county in Ohio, who will assist agents in 
securing business. Agents will find this a 
good company to work for. It recognizes 
their interests by giving them representation 


on the board of direetors, For complete 
particulars, address, 


C. W. BRANDON, President, 
COLUMBUS, O. 








Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 
On account of low expenses, low mortality and high interest earnings, we are able to mature all our 


policies above our estimates and to give policyholders hi 
It is easy to build up a clientele of satisfied policyhol 


GOOD TERRITORY 
STILL OPEN 


gher dividends than most of our competitors de, 
ers for a company like ours. . 


Address Bankers Life Insurance Co., Lincoln, Neb. 





Provident Life and Trust Company 


FP PHILADELPHIA 


re) 
Insurance in Force, $191,986,786.00 


The NEW POLICIES of the Provident are un- 
su for conciseness and simplicity of form 
and for adaptability and liberality in all essentials 


Assets, $61,037, 581.59 
The premium rates of the Provident are exceed- 
tngly low and are still further reduced by large 
annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


Yaercsr & Eis, General Agents, Westera Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio 
Jaan Crook, General Agent 


AMES W. JANNEY, General Agent ee 
ASSETT 


Rezse,GeneralAgents . . « 


- « 812 Union Trust Building, Ciacinmati, Obie 
+ « 106-710 Garfield Building, Cleveland, Ohio 
. « ...720 Spitzer Building, Toledo, Ohio 

° ° 325 Marquette Buildin, Chicago, Ill, 
treit, Mich, 





ST. L 


contracts. 


UIS NATIONAL 


LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured 
reserve with *he State of Missouri. Something new in agency 

Aa excellent opportunity for a few good men. 
ADDRESS THE HOME OFFICE 
Missouri Trust Building 


by a deposit of the full legal 


ST. LOUIS 





We | Are Difterent 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members éring him a hundred 
more, Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 





A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, efferin 
a Permanent Guarantee of cost. Only one kind o 
Policy is issued to both men and women on ages 
from 18 to 55, in amounts from ene te five thousand. 

District Managers are wanted in Michigan, Indi- 
ana, Iowa, Missouri, Oklahoma, Kansas, Nebraska- 
Colorado, Wyoming, Wisconsin, North and 
Dakota, Texas, Tennessee, Virginia and 
Virginia, Utah, Pennsylvania, New Jersey and 
Delaware. 

If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Heme Office at 
once for full particulars. 


National Life Association 
DES MOINES, 1OWA 
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LIFE APPOINTMENTS. 
Onio 


N. W. Mutual—W. D. Gilbert, Newark; P. C. 
Given, Wooster; J. A. Church, Chagrin, Falls. 

New York—Frank Wagner, Cleveland; G. H. 
Barr, Lima; . Parker, Cleveland. 

Equitable, Ia.—E. M. Gregg, Waverly. 

Lincoln Nat’l—C. G. Forman, Austinburg; W. 
T._ Wells, Warren. - 

Mass. Mut.—M. I. Willard, Shelby. 

Aetna—J. J. Puder, Cleveland; W. H. Grabo, 
Cincinnati; Jno. S. Keoneey, Warren. 

Conn, Mut.—J. J. _W. Wilson, Toledo. 

Columbian Nat’l—J. H. Barniville, Chicago. 

Canada—J. R. Loafbourrow, Mt. Sterling. 

Equitable, Ia.—O, MW. Stephens, Reesville; W. 
S. English, New Philadelphia; S. L. Morrow, 
Carrollton. : f . : 

rederal—J. W. Frohmiller, Cinncinnati. 

Home—G. W. Morgan, Cleveland. 


on Hancock—U, $. Lybarger, Gambier. 
utual, N. Y.—H. J. Stelzer, Celina. 
Manhattan—H. R. Daily, Dayton; F. M. Con- 
sidine, Springfield; C. E. Sellars, Glouster; H. A. 
Van Heyde, Cleveland; W. M. e, Delaware. 
Mutual Benefit—C. J. Stein, Glandorf. 
New York—R. S. Spencer, Quaker City. 
N. W. Mutual—C, E. Flanagan, Steubenville; 
D. A. Dunsmoor, Fleming; S. C. Elson, Colum- 


bus. 

Provident L. & T.—G. P. Robert, Oberlin. 

Aetna—E. Howells, Cleveland; Grace 
O’Brien and Mary E, Sherwood, Cincinnati; S, 
W. Partridge, Southington; Geo. W. Troxell, 
W. Mecca. 

Bankers, Ia.—J. L. Weis, Ottoville; Frank 
Monroe, Lebanon; Cc. V. Terrell, Columbus; G. 
E. Wright, Granville. 

Equitable, Ia—W. A. McCullough, Nova; 
Newcomer & Salshaw, Fostoria; Margaret E. 
Brown, N. Baltimore. 

Equitable, N. Y.—T. M. Ryan, Toledo. _ 

Fidelity Mut.—L. R. Wasson, Cincinnati, 

Home—Geza Farkas, Cleveland. 

Illinois—Jonathan Karl and Kurtz McClelland, 
Canal Dover. : , 

Lincoln Nat’l—G. C. Hipp, Grover Hill. 

Mass. Mut.—Louis Holzapfel, Columbus. 

Manhattan—A. A. Crawford, Wapakoneta. 

Mutual, N. x.—R, R. Johnson, Salem; John 
Hathaway, Cleveland; D, L. Warden, Elyria; 
D. A. Seedy, Youngstown. ’ i 

N. W. Mutual—J. E. Keech, Painesville. 

New York—G. A. Sidley, Ashtabula; F. J. 
Souders, Cincinnati; R. Clements, Mt. Ver- 
non; J. Hay, Eaton; E. R. Roach, Alliance. 

North American—H, O. Kramer, Columbus. 

Pittsburgh L. & T.—Chas. Brown, East Liver- 

1; H. i. Tomberger, Lancaster; T. A. John- 
son, Youngstown; C. C. Weissinger, Kansas; C. 
E. Hunter, Bowling Green. k 

Pacific Mut.—J. L. Lenard, Bellaire; q**: P. 
Hoffman, Logan; Wm. E. Fite. m. . Fite 
and Ray D. Tjomas, Jackson; Hi. J. and Ed H. 
Watkins, Zanesville; C. M. George, Chandlers- 
ville. 

Royal Union Mut.—B. B. Schaberg, Nevada. 

Southern States Mut.—R. J. Christian, Geneva. 

Travelers—E. J ilson. Lisbon; C. E. Con- 
over and C. H. Brehaut, Greenville; Eunice E. 
Hurford, Canton; Chas. W. Voth, Cleveland. 

West Virginia 

Aetna Life—N. O. Bacon, Charleston; E. P. 
Chancellor, Parkersburg; E. W. McNeill, Mor- 
gantown; john F. N degeer, Elkins. 

Columbian Nat'l—}. . Faudree, Charleston. 

Equitable, N. Y.—E. G. Adams and W. A. 
Radford, Charleston; J. E. Eastham, Hunting- 
ton; R. A. Bickle, Fort Gay; S. W. Stalnaker, 
Flat Woods; C. L. Mitchell, Burning Springs; 
O. E. Gray, Williams Town; Ernest Mayer, 
Huntington; S. A. Kenny, Piedmont. 

Fidelity Mut.—E. B. Duffield, Sutton. 

Greensboro—Frink N. Appling, B. E. Boswell 
and C, T. Boykin, as is aT 

Meridian L. & T.—W. J. Kline, Seebert. 

Mutual Benefit—C. V. Moore, Huntington; S. 
M. Smith, Bluefield. 

Mutual, N. Y.—H. B. Fink, New Cumber- 
land; T. E. Keller, Middlebourne; J. J. O’Kane, 
bef yy 3 
New York—C. D. Frame, Gassaway; J. M. 
Williamson, Williamson; G. E. Benedict, Hunt- 
ington. 

. W. Mutual—C. O. Law, Buckhannon; J. 
H. Rohrabough, Coleton. 

Phoenix Mut.—J. E. P. Robey, Lawton; T. R. 

Jennings, Huntington. 


TAKE ACTION ON TWISTING 


(CONTINUED FROM PAGE 1) 


heart of the matter is that they are influenced 
not so much by solicitwde for the interests of the 
insured, as a desire to put into their own pockets 
the commission which will arise from the act of 
transferring a man from some other company to 
their own, some agents deeming it easier to pro- 
cure a commission by changing insurance which 
others have already induced a man to take, than 
to go out and initiate business on their own ac- 
count. 
Question of Individual Cases 


It may be true that there are individual cases 
in which the figures would seem to prove that a 
man insured in one company might make some 
direct saving should he discontinue that policy 
and take one in some other company, making 
perhaps at the moment a more liberal distribution 
of dividends, though even in such cases the ques- 
tion of ultimate benefit or loss is dependent upon 
the contingencies of the long years of the future 
and the question of whether the present com- 
parative management of the two companies as 
reflected in mortality experience, interest earn- 
ings and dividends, will remain the same or here- 
after be rev Any possible good which 
from change may accrue to a policyholder in an 
individual case, however, a hundred times 
offset by the evils arising from the practice, and 
those evils are such that they cannot be ignored 
by any man who has sufficient familiarity with 
the business to understand what they are, and 











who adequately appreciates their full effect, or 
the economic waste involved. The stock in trade of 
the agent who engages in the practice of twist- 
ing is his ability to run down his competitors, 
and he cannot be successful in his effort to 
transfer the policy upon which he is working, 
unless he convinces the insured (who has little 
familiarity with all the facts and wsually cannot 
be expected to reach a sound judgment on an 
ex parte statement) of either one, or generally of 
both of two things, namely, that the agent who 
sold the original policy has been incompetent or 
dishonest, and put him in a company or sold him 
a form of insurance not best adapted to his 
needs; or that the company in which the original 
policy is held is one which is not honorably or 
fairly conducted, and which is not treating its 
policyholders with equity or liberality—in short 
that neither the agent nor the company are 
entitled to his confidence. 


Business in General Is Defamed 


Thus in order to carry on a general business 
of twisting, the — who engages in the prac- 
tice, and indirectly the company which tacitly 
consents to such practices by its agents, has to 
become an expert in defaming the character and 
reputation both of competing agents and com- 
peting companies. He solicits it may be twenty 
men. Possibly two out of the twenty he suc- 
ceeds in twisting. With the other eighteen he 
has sown the seeds of dissatisfaction; in some 
cases the result of his talk has been to lead them 
to lapse their old policies and take no new in- 
surance; in other cases they have continued their 
policies, but, with their confidence shaken in all 
companies, they lude thereafter not to in- 
crease their insurance protection, but to use 
moneys which might otherwise go to the purchase 
of insurance for outside investments. Even 
where the twister is successful the effect on the 
mind of the policyholder is frequently unfortu- 
nate, as it practically always is where he is un- 
successful. This is true even when the agent 
cnangee in twisting has kept reasonably close to 
the facts in conducting his campaign, but the 
agents who engage in this practice, in an effort to 
accomplish the twist and pocket their commis- 
sions, very readily pass from the realm of fact 
to that of fancy, and to put it charitably are at 
least tempted to color their representations and 
not to present all sides of the situation freely 
and fairly to the man they are soliciting. 


Should Not Further Shake Confidence 


Owing to the disclosure of methods of man- 
agement on the part of some companies which no 
fair body of men will hesitate to condemn and 
regret, the confidence of the public in the insti- 
tution of life insurance was a year or two ago 
severely shaken. We have since passed through 
a period during which it should have been the 
especial effort of all insurance men, whether in 
the field or in home offices, to do everything 
within their power to see that the business was 
so conducted that the day might speedily arrive 
when public confidence in it was restored. Lack 
of confidence in some companies is to an extent, 
with the unthinking public, a lack of confidence 
in all, and we hold those men to have been the 
most far-sighted, and to have best served their 
own as well as the public interests, who have 
believed that, on behalf of the business as a 
whole, no attitude should be assumed toward any 
solvent company which would add to the general 
loss of confidence or postpone the day when it 
should be restored. 


Attitude of Some Companies 


This association desires to place itself on rec- 
ord as deeming it most unfortunate and against 
the best interests of the business of life insur- 
ance that at such a time, when an attitude of 
broad sympathy and far-sighted helpfulness to- 
ward competitors should have been adopted, 
some of the companies which were strong in the 
confidence of the public, and whose fair reputa- 
tions had been created by a gent history of clean 
and honorable dealing, should have permitted, if 
not encouraged, their agents in this and other 
localities to engage in wholesale efforts to raid 
and twist licies in force upon the books of 
other sound and solvent companies. Their ac- 
tion has been the more lamentable because of 
the fact that the chief stock in trade of these 
agents for some years has been the alleged virtue 
of their companies, and their upright methods 
of conducting business, upon which they have 
thus proceeded to cast doubt. The general agents 
of some companies have apparently openly sought 
to educate their solicitors to become “twisters,” 
and the latter have blossomed out in all sections 
of the city, using, not the stationery of the 
company with which they are now and have been 
for many years connected, but instead—private 
stationery upon which they describe themselves 
as “‘Advisers to the Insured,” or some such title 
by which they seek to indicate that they are 
anxious to serve the policyholders in a similar 
capacity. The city has been flooded with circular 
letters from these men, sent out from the build- 
ings in which are located the offices of the com- 
panies with which they are connected, offering 
to give the public free advice concerning the 
“adjustment” of their policies. 

“Independent Experts” and “Advisers” 

Under the guise of being independent ‘“‘ex- 
perts” they have sought to get interviews which 
possibly they would not have been able to procure 
had they disclosed their correct occupations as 
licensed agents of the companies referred to, and 
under the promise of disinterested action and 
guidance they have directed business to such 
companies when they might have been unsuccess- 
ful in doing so had they disclosed their true con- 
nection therewith. The business men of this city 
have been persistently solicited by these so- 
called “disinterested experts,” who call asking to 
see their policies in order to suggest how their 
insurance can be best “adjusted” to their needs, 
and who, if the man discloses the insurance on 
his life, generally start in either to twist it to 
some different amount or form of policy in their 
own company, irrespective of its age, or whether 
a change might work justice or injustice to the 

licyholder. The weakness of any attempted 
justification of twisting is that even those who 
offer it are loud to assert that no change should 














be made unless it is “better for the insured,” 
and then they leave as the judge of what is 
beneficial to the insured an_ agent who has a 
direct financial interest in effecting the change. 

Under such circumstances, it is not unnatural 
that the agent ae to twist should be quite 
sure that a change to his company would be a 
gs thing, for him at least, and when good for 
im it is not difficult to try to figure it is good 
for the insured, or to convince a policyholder 
not fully familiar with the facts that such is the 
case, even though no really disinterested and 
qualified judge could reach a similar conclusion. 


Economic Waste in Twisting 


It seems doubtful if insurance managers can 
have given thorough consideration of the 
economic waste involved in this practice of twist- 
ing. An officer of an extremely conservative 
company, issuing policies at premium rates so 
moderate and possessing a reputation so excellent 
that it is almost impossible to think of any other 
agent attempting to twist its business, informs 
us that in their home office city a personal in- 
vestigation is made of al! requests for loans, or 
cash or paid-up values, or other inquiries of a 
similar nature, and that in not less than 75 
percent of such cases the request is due to the 
fact that the business has been disturbed by an 
agent of another company. If instead of inter- 
fering with business already on the books of 
other companies, agents generally would devote 
their attention and efforts to induce men not 
insured to take insurance, or efforts to increase 
the amount of insurance by men already insured, 
a - deal of waste effort would be avoided, 
and the benefit which the business of life in- 
surance does the commonwealth thereby in- 
creased, 

The Life Underwriters Association of New 
York at this time thus specifically calls your 
attention and that of company officers and agents 

erally, to this subject, and hopes that it will 

e able to have the active and hearty cooperation 
of your company, its officers and agents, in an 
effort to put an end to a practice at once so 
injurious to the morale of the business and so 
demoralizing and wasteful in its general effect. 
An expression of your views will be welcomed. 





The installing of water colors in place of oil 
paintings in an art gallery is not equal to a 
sprinkler equipment. 





“Insurance Laws of 1907” 

The Law Reporting’ Company, 67 
Wall street, New York, has issued the 
third edition of “Insurance Laws of 
1907.” This is a book of over 1,300 
pages, with very wide margins, allow- 
ing room for notes, and comprises the 
full text, all the laws relating to insur- 
ance adopted by the various states last 
year, together with an index by states 
and subjects. It is intended to save 
attorneys and others the trouble of 
digging out of the session laws of each 
state those which relate to insurance 
or relying upon the summaries usually 
issued by the insurance departments. 

The book is published annually in 
connection with the reporting service 
of the publishers, which includes copies 
of all insurance laws, mailed to sub- 
scribers as soon as they are passed and 
approved. The cost of the service and 
annual book is $10 a year. 





To Head Off Cut Rate 

Companies represented in Louisville, 
Ky., are endeavoring to head off the 
line on the plant of the Kentucky Re- 
fining Company, which is about to go 
to New York. The tariff rate on the 
alkalj plant of this company is $1.25, 
but it is reported the brokerage firm of 
Samuel, Cornwall & Stevens, of New 
York, has entered into a contract with 
assured to place this risk at 25 percent 
less than tariff for a period of five 
years. This will probably be done by 
writing a certain percentage of the risk 
at the tariff rate and placing the bal- 
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ance abroad at very much less than 
tariff. 

It is pointed out that the only way 
to prevent the consummation of this 
deal would be for the companies to de- 
cline the risk at any rate unless all of 
it is written with tariff companies. The 
risk has been covered by a binder, but 
it is hoped concerted action will be se- 
cured to retain the line for local agents 
at the proper rate. 


ENORMOUS FIRE WASTE 
(CONTINUED FROM PAGE 2) 
appointment of an expert to assist in 
work already begun. A list of fifty-one 
cities and towns using the national 
code as a guide was presented. 

Committee on Adjustments 


The committee on adjustments, 
through Frank Lock, chairman, report- 
ed that the national board should be 
asked to check the hasty payments of 
fire losses, a practice which was charac- 
terized as a growing evil. The report 
said: 

It is a condition of the standard policies that 
the loss shall not become payable until 60 days 
after satisfactory proof has been rendered. The 
hasty payment of losses, frequently with no dis- 
count for prepayment, has become an injurious 
instrument of competition as between company 
and company. Almost any other form of com- 
petition is less: harmful. The committee there- 
fore recommends the adoption of a resolution as 
follows: . 7 

Resolved, That the committee on adjustments 
be and it is hereby instructed to take action to 
endeavor to secure an agreement among members 
of the board to discourage the hasty prepayment 
of losses and to maintain the sound practice of 
accepting discount where prepayment may seem 
desirable. 


Hare Elected President 

The following officers were elected 
for the ensuing year: 

J. Montgomery Hare, Norwich Union, 
president; A. Damon, Springfield 
Fire & Marine, vice-president; Chas. 
G. Smith, German American, secretary, 
and Marshall S. Driggs, Williamsburgh 
City, treasurer. 

Messrs. Smith and Driggs were re- 
elected. 

C. L. Case, Charles E. Chase and R. 
E. Warfield replace George B. Edwards, 
F. O. Affeld and R. M. Bissell on the 
executive committee. 








MESSAGE FROM ETERNAL CITY 





Departed Spirit Does Not Care to Be 
Bothered With Notices of Defects 
in Electrical Equipment 





Detroit, Mich—To the Editor: I 
am enclosing you a copy of a rather 
interesting letter which was received 
by this department a few days ago. It 
is an exact copy, except for the names 
and seemed clever enough to deserve 
a wider circulation. In explanation I 
may say that after finding the elec- 
trical equipment of a building in de- 
fective condition we send out three 
notices at suitable intervals. The last 
of these contains the following sen- 
tence: “We are desirous of making 
proper allowance for failure of mails 
or slowness of contractors, and so are 
writing you a third time before advis- 
ing an advance in the rate on insur- 
ance affected.” We have not as yet 
decided what action to take in the 
matter, but are in hopes of obtaining 
valuable information in regard to fire 
protection from the writer of the let- 
ter. J. H. Montcomery. 

Electrical Inspector, 
Michigan Inspection Bureau. 


Eternal City, May 7.—J. H. Montgomery, De- 
troit, Mich.—Dear Sir: Yours of recent date re- 
ceived, and I am glad that you make proper al- 
lowance for failure of mails and slowness of con- 
tractors, etc., for I must admit that the postoffice 
department is not very prompt in delivering mail 
at my present address. In fact, this is the only 
communication I have received from earth since 
I left some three years ago to take up my home 
in this beautiful city, and I have every reason 
to believe that when I was done with things on 
earth and came here I would not be annoyed by 
tax gatherers, insurance agents and inspection 
bureaus. I note that you call my “attention to 
the danger of using an equipment where condi- 
tions exist which are known to have been the 
cause of fire in other places” and that you 
threaten to advise an advance in the rate of 





insurance if I do not make a prompt reply. I 
beg to assure you that the same conditions do not 
cause a fire here as elsewhere, and I do not care 
what rate you advise, and if I did I fear you 
have very little influence and your advice would 
not be heeded. I am informed by my friend, 
David , who came here a little over a year 
ago, that you would not let him rest in peace, 
and that he has received a communication similar 
to my own. When on earth we were taught that 
when we reached this home we should no longer 
be annoyed by such things, and if you continue 
to send communications of this nature we shall 
file complaint and protest against your being al- 
lowed to come to this place for your final rest. 
Yours | 





2h, auneeees, 


POINTERS 


FOR LOCAL AGENTS. 














A new book for agents now being 
sold by The Western Underwriter 
Company, 145 La Salle street, Chicago, 
is called “A Fire Insurance Agency for 
Profit.” It sells for $1.05, postpaid. 

It tells how an agent can get the 
new business and how to hold it 
against competition after it is secured. 
It explains the various points regard- 
ing the standard fire policy, which 
every agent wishes to understand thor- 
oughly. It shows how to handle the 
inside work of an agency. It was writ- 
ten by a special agent who was former- 
ly a local agent and had many years’ 
experience in the conduct of an agency. 
The book is interesting throughout and 
is valuable for reference also. 

Question—Do you know of any 
company who will insure against loss 
on commercial paper? 

Answer.—There is no company that 
insures commercial paper. You may 
be interested to know that John 
Schuette of Oconomowoc, Wis., recent- 
ly had an article in the insurance papers 
suggesting that a company of this char- 
acter be organized, as he believes that 
it can be safely done. He asked those 
interested to communicate with him. 


Question.—Kindly advise if possible 
what old line companies are writing 
on greenhouse stocks, plants, cut flow- 
ers, etc. 

Answer.—We do not think there is 
any stock company that is seeking the 
line of business you indicate. It is 
very hazardous, as smoke or a little 
fire would play havoc with such a 
stock. Some of the companies write 
small policies on green house stock 
for an agent that gives them a good 
class of business and whom they desire 
especially to accommodate. There is 
a florists’ mutual in New Jersey that 
writes greenhouses, but so far as stock 
companies are concerned they keep off 
of them. Most of the companies will 
write a greenhouse building against fire 
provided that certain conditions are 
observed in construction. 


Question—Is there any company that 
will write popcorn wagons? 

Answer—We presume you refer to 
wagons of some considerable value. 
The usual popcorn caravan with peanut 
roaster attachment has not enough 
value to make it insurable. The larger 
and more ornamental equipage is in- 
surable although the gasoline hazard is 
imminent. But very few companies 
will write such a risk although occasion- 
ally one can be placed over at a good 
rate if the assured is all right. 

We happen to know that the Spring- 
field carries $1100 on a very fine wagon 
at Lincoln, Neb., and $400 on stock of 
popcorn. The policy covers the wagon 
wherever it is located in the city. 

The restaurant wagon, it might be 
remarked, is more readily covered than 
a popcorn outfit. 

Question—We write to inquire if you 
know of any insurance company writ- 
ing flood insurance, against loss and 
damage resulting from flooded base- 
ments, etc.? 

Answer — The Maryland Casualty 
writes a water-damage policy. It says: 

“Under our policy we are only ac- 
cepting flood and inundation and back- 
ing up of sewers and outside drain in- 





surance on risks away from river banks, 
which might be subject to flood and 
inundation from the backing up of 
sewers and outside drains which might 
be inadequate to carry off a heavy pre- 
cipitation of rain water or which might 
become clogged. We cover eight forms 
of water-damage insurance, providing 
indemnity for loss or damage to prop- 
erty caused by the leakage of water or 
steam from the plumbing, sprinkler 
system, hot water or steam heating or 
power pipes, stand pipes, roofs, lead- 
ers, spouting elevator tanks or cylin- 
ders, sewers or outside drains or by 
water admitted through broken or open 
windows or from inundation or flood. 

Question—I have a customer who de- 
sires to get fire insurance covering his 
baggage while traveling. Where can I 
secure a policy for him? 

Answer—Orr & Wall, 2 Sherman 
street, Chicago, or Chubb & Son, 5 
South William street, New York, can 
accommodate you. A good business 
for agents to work up is not only the 
individual traveler, but business houses 
that employ traveling men. Their sam- 
ple trunks and cases should be insured. 


Question—“A” has a dwelling which 
is insured for a five-year term. During 
the time he sells the property to “B” 
under contract for deed at some future 
time, “B” having paid part of the pur- 
chase price. Should the policy be as- 
signed to “B,” or should there be an 
endorsement on the policy making the 
loss payable to the parties as their in- 
terest may appear at time of loss? 

Answer—Where property has been 
sold under contract, will say that the 
policy should be issued to “A” with the 
following endorsement: “Loss, if any, 
payable to “B” as his contract interest 
may appear.” 


Question—We have a circular from 
N. E. Oglesby & Co., 155 Washington 
street, Chicago, soliciting agents to 
send in business on which he agrees 
to pay 23 percent. His concerns are 
the Individual Underwriters and North- 
ern Fire Association. 

Answer—These concerns are Lloyds. 
When a broker offers to pay 25 percent 
to agents on any kind of business, his 
proposition should be fully investigated. 

he concerns are not licensed in any 
state and are suffered to exist because 
of the lax Illinois laws. 


Question—Will you please inform me 
the correct short rate to be charged on 
a mutual policy (Wisconsin) having run 
twenty-four days, original premium, 
$6.25; policy fee, $1.50. I’ve figured this 
short rate on total $7.75. Am I right, 

Answer—As we understand it, the 
Wisconsin mutuals in cancellations al- 
low the policy fee to go to the agent. 
Therefore the short rate should be 
based on the original premium. The 
earned premium on a one-year policy 
cancelled at short rates having run 
twenty-four days, the original premium 
being $6.25, is $1.44. 








Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each por insertion. 





WANTED—Position as state or special 
agent, examiner or inspector of special 
hazards, by experienced underwriter pos- 
sessing executive ability, capable of taking 
charge of an office. Ten years’ experience 
with factory mutuals. M-28. 

WANTED—By an experienced western 
field man, well acquainted with the prac- 
tical application of the schedules, a spe- 
cial agency position in any western terri- 
tory. Highest references. Now employed. 








WANTED—A general agent for Cleve- 
land, Ohio, and contributing territory. 
First-class contract with continuous re- 
newals to the right man. Address The 
Ohio State Life Insurance Company, Co- 
lumbus, Ohio. 





D. Young man experienced in 
liability insurance to take charge of cas- 
ualty department of a large city fire in- 
surance agency; will pay about $1,000 
salary to start. R-20. 





Prominent Chicago Agents — 
Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Trafers,, Nadooal “of Hertiord, British Ameries, Ger 
maa . North British & Mercantile. met 
Ameren Boudin Cempany and Casualty Company of 
Por 


Lines, unexcelled facilities in Centra! 
ene Care daseeae 
RITCHELL, MILLER 


WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Sole Agents: Phoniz of 
; American 


Le 
pam. mtN. 3.1 United Plremen'sy 


Spring Garden; Security, Ct.; 
Camden; Teutonia, La.; Pel ; Westera Re- 
serve; Commercial ‘Union; Commonwealth. 


CHAS. A. NEWTON & co. 


159 La Salle St., Chicago 
Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 























Leading Agents and Brokers. 


ARRY M. COUDREY & SO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louls 
elunuenn ene. Commissions paid 








nion, 
Smiheand U Anagliey and cranty 


CHURCHILL WHITTEMORB CO. 
a Successors to Wall & Whittemore 





118-120 North Fourth Street - - 8ST. LOUIS 
Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO., Managers. 


Actuartal. 


M M. DAWSON, F. I. A. 
. OONSULTING ACTUARY 


rato of se Wnnitahe of haat hom 

the Beutseher Verein fuer Versichertngs W 

No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D, 




















(in mathematics) 
Consulting Actuary 
1312 Geddes Avenue . Ann Arbor, Mich. 
J H. NITCHIE, 
7 ACTUARY, 
553 La Salle Street, CHICAGO 
919 Association Building 
Taternonse: Central 739. Automatic 80909 








Tnsurance Attorneys. 


a 


J. Louis Kohl 








Hartwell Cabel. 
CAsELL & KOHL 
Attorneys at Law 


8130 First Nat'l Bank Bidg., Cincinnati, O, 


Special attention given to insurance cases, 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


Customers’ Expiration Books, 40 cents 
and 55 cents by mail 
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ILLINOIS LIFE 


INSURANCE COMPANY = :: CHICAGO 
JAMES W. STEVENS, President 
to selisie end enengene cose who oxo exgestenesd to or who woul the 
Address the HOME OFFICE; 


FORT DEARBORN BUILDING 


Offers pti = ' 





134 MONROE STREET 











Tnsurance 





Casualty Company — Fir wna 


Plate Glass 


of Meriva 


The Seventeenth (1908) Annual Edition 
OF 
THE HANDY GUIDE 


PREMIUM RATES, APPLICATIONS AND POLICIES 
OF 
American Life Insurance Companies 


PRICE (handsomely bound in flexible leather) $2.50 
PRICE, (with three supplements issued July, Octoberand January) 3.25 
PRICE, (with thumb index for thirty companies) 2.75 
This edition is the most important ever issued. It consists of 1024 pages, giving details relating to 
127 companies. Printed on fine imported Bible paper, reducing the thickness as compared with previous 
editions, No agent can afford to be without a copy of this valuable work. 








ADDRESS ALL ORDERS TO 


THE SPECTATOR COMPANY 


185 William Street, New York 








TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


$27,159,250 Insurance in Force Dec. 31, 1907 
THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 
HOME OFFICE - - - KANSAS CITY, MO. 














AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 














ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
— ____ SPRINGFIELD, ILLINOIS 
1060 47th Year 1907 


Home Life Insurance Company of New York 
Assets, $19,009,550.82 GEORGE B. IDE, President 





LIABILITIES, $17,925,901.84 
Dividend: Endowment Fund (Deferred Dividends) f $1,621 413.00 
— Soo in Fence, 86,113,559. 





“Mr. Hughes failed to bring out a single questionable transaction.” 
ew York Sun, 12-12-05 


THE YEAR 1906 SHOWS LARCEST GAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 








THE- 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which make its aap easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
weer are simple in verbiage and most 
iberal in provisions. THE UNION CEN- 


| TRAL has no investments in stocks or 


bonds. 


JESSE B. CLARK, £E. P. MARSHALL, 


The Call of 


| Modern Times 


in life insurance is for a Fixed Low Rate, 


{ a Clear Liberal Contract and Perfect 


Security. 
ESTIMATES ELIMINATED 
DIVIDENDS DISCOUNTED 

EVERYTHING GUARANTEED 

in the Massachusetts Low Premium (‘‘Non- 

Participating”) policies issued only by 

THE COLUMBIAN NATIONAL 

LIFE INSURANCE COMPANY 


176 Federal Street, Boston, Mass. 





Write for Territory and Terms. 





MUTUAL LI 


LIFE POLICIES 


ARE EASIEST TO SELL—BECAUSE 





Yearly dividends have been increased for the last three years 
1906-7-8 at a rate equalled by no ether company. 

Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive features have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 





For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 


34 Nassau Street, 


New York, N. ¥. 





The Company OF the People, 


The Metropolitan 


BY the People, FOR the People 


Lite Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 


other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 
452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. §162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








Capital fully paid 


i a a 


Total Liabilities Except Capit 
Be Ca dcktneneescdnsacns 


This Company will 


272,293.28 
109,499.61 
62,793.67 


al 
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consider proposals for 


insurance from responsible persons 
in all parts of the United 
States. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








HE other day a _ business man 
7 called at THE WESTERN UNDER- 

WRITER Office to ascertain if a cer- 
tain company were reliable. Its agent 
offered a very low rate to carry his 
liability insurance. He is paying a 40 
cent rate for his present policy and is 
satisfied. The offer was to take the 
business at 15 cents. The company is 
a respectable one, and that such a rate 
was quoted seemed surprising. 

“If this agent had offered to write 
our business at a small cut, I would 
not have been apprehensive,” remarked 
the business man, “but I could not see 
how a reliable company could carry the 
risk at so low a rate. I judged it must 
be shaky financially or was weak in its 
service. In my own line I know at 
what price I can sell goods and yield a 
profit. It seems to me that a repre- 
sentative of a liability company should 
realize what he is undertaking before 
he offers a cut. I know our business 
can not be carried at a profit at 15 cents. 
I would be suspicious of a company 
that issued a policy at that figure. It 
would convince me that novices were 
back of it. I will keep my insurance 
in a company that knows what it is 
doing.” 





That important results often come 
from aparently trivial incidents is 
shown in the following case: 

Several years ago one of the big cas- 
ualty companies was seeking a general 
agent in a large western city. A repre- 
sentative, after several weeks’ work, fin- 
ally rounded up a big fire agency, which 
was probably in a better position to get 
business throughout the state than any 
other agency that could have been se- 
cured. Another representative of the 
company went to close the deal. He 
was a fine man and understood the 
business thoroughly, but he had a habit 
of chewing his whiskers. The head of 
the fire agency took a violent dislike to 
him on this account and threw the deal 
over entirely. The company never se- 
cured the foothold in the state it prob- 
ably would have had but for that mis- 
carriage. 





It is difficult to overestimate the 
value of well kept records to the casu- 
alty agent. Of course the average local 
agent with a few risks on his books 
cannot have records that will compare 
in value with those of large general 
agencies, but even his are not to be 
despised. In one of the best conducted 
liability offices in Chicago the general 
agent has records which he would not 
let a competitor have for thousands of 
dollars. They show just what the com- 
pany has received from each risk and 
what it has paid out on it. By means 
of them the general agent holds his 
business to a large extent. He is able 
to show any assured on whom the com- 
pany has lost money just what he has 
cost the company and what advance he 
ought to stand in order to allow it a 
fair profit. On the other hand the 
general agent knows from those rec- 
ords how much money his company has 
made on a profitable risk and how much 
reduction in rate can be made and still 
leave a profit. 

Again these records are sometimes of 
great value in an argument with the 
agent’s own company. Some years ago 
a prominent company decided to quit 
writing a certain line in one large city 
because it was losing money on it there, 
in the opinion of certain of the officers. 
The general agent had better records 
than they had. By figures which they 
were able to verify he proved con- 


clusively that he was making instead of 





losing money for the company on that 
line. The previous action was re- 
scinded. 





Some agents appear to labor under 
the mistaken idea that their duty to 
their assured consists first in getting 
his business and then collecting the re- 
newal premiums. Agents who take so 
narrow a view of their business are 
likely to find themselves losing out in 
time to others who have a truer con- 
ception of their duty to their customers. 
The agent holds a dual position. Le- 
gally he is the agent of his company. 
In practice he is also the agent of the 
assured, and if he does not carry out 
this idea, the assured is likely to give 
his business to a broker who is solely 
his agent and does not recognize alle- 
giance to any company. 

The agent gets his pay from the com- 
pany for getting and renewing business, 
but the assured pays the commission as 
part of his premium. It is hard to see 
what excuse an agent could make to an 
assured for taking 25 percent of his 
renewal premium merely for writing a 
receipt and transmitting the net pre- 
mium to the company. He owes the 
assured something for that commission, 
and that something is service. The 
agent owes his customer the benefit of 
his oversight of his insurance business, 


of his knowledge and advice, and if he | 


does not know how to give the assured 
this service or neglects to do so, he is 
not entitled to hold his business. On 
some lines, like personal accident, there 
may be little chance to render service 
except to keep the assured informed as 
to the dates on which his renewals are 
due, but on bonding and liability the 
opportunities for giving valuable serv- 
ice are abundant. 





That associations of local fire insur- 
ance agents will have to take cognizance 
of casualty insurance is an opinion held 
by some men who have given the sub- 
ject much thought. At present the 
relations of the two lines of business 
are in many ways detrimental to both. 
The casualty business is very largely 
handled by fire agents and is in very 
many cases made the tail to the fire 
insurance kites. Under board rules the 
fire agent can not cut rates or rebate 
on his fire business. There are no re- 
strittions as to his casualty business. 
While it is a breach of his agreement 
not to rebate, the agent frequently does 
throw off his commission on the plate 
glass line or cut the rate on the liabil- 
ity line and thus capture the fire line. 

This is resulting in stultification of the 
casualty business and at the same time 
is hurting the fire business of agents 
who make a practice of getting full 
rates on everything. It almost forces 
fire agents to take on casualty compa- 
nies so as to be able to compete with 
other agents who have them and use 
them illegitimately. Possibly this in- 
creases the volume of casualty business 
done, but it results in much demoraliza- 
tion of rates and a lowering of the tone 
of the business not only in the minds of 
insurance men, but of the public also. 





When a person continually expects 
the best, works for the best, desires the 
best, and has full faith that the best 
will come, every change that comes to 
him will be for the best. 





So long as we call trouble troubles 
they will be very troublesome, but 
when we meet every trouble as an op- 
portunity, we shall find the opportunity 
and the trouble will disappear. 

















Liability Insurance 


A surety man recently in speaking of 
the different attitudes of contractors 
toward insurance companies said: “A 
contractor cares very little about the 
standing of a surety company. So long 
as the person in whose favor the bond 
runs will accept it, he is satisfied. It is 
not going to pay him any money in any 
event. It is altogether different when 
it comes to liability companies. He is 
the assured there The company is 
going to save him money if he has bad 
luck in the way of accidents. He wants 
a company that will be solvent not 
alone tomorrow or next week but five 
years hence, when perhaps some of the 
last of the judgments may be coming 
due.” _- 











The liability agent has a good sized 
army behind him, which in his own 


‘field of operation can be used indi- 


vidually or -concentrated, or in com- 
bination in a remarkably varied num- 
ber of directions. Call the roll and 


see. 

Employer’s liability policy. Several 
forms. 

Employer’s liability policy. Con- 
tractor’s form. 

Employer’s liability policy. Mining 


form. 

Public liability policy. 

Public liability policy. 
form. 

Owner’s protective liability policy. 

Contractor’s protective liability 
policy. 

Elevator liability policy. 

General liability policy. 

Residence liability policy. 

Theater liability policy. 

Marine liability _ policy. 
forms. 

Teams liability policy. 

Automobile liability policy. 

How great a diversity for the appli- 
cation of liability insurance exists may 
be seen by taking one trade (such as 
the printing trade) for an example 
which is classified under the following 
heads: 

Bookbinders. 

Electrotypers. 

Engravers. 

Hand printers. 

Label (not metal) manufacturers. 

Lithographers (including artists and 
engravers). 

Newspaper offices. 

Playing card manufacturers (print- 
ing only). 

Printers, hand. 

Printers, steam. 

Publishers. 

Tag, check and label (not metal) 
manufacturers. 

Wall paper printing (no paper mak- 
ing.)—Travelers Record. 


Several forms. 
Contractor’s 


Several 





Inspectors of liability companies are 
dispelling the popular notion that safe- 
guards for exposed machinery, open 
hatches, stairs, etc., are only to be in- 
stalled at considerable expense. These 
experts show that there is often plenty 
of material that is consigned to the junk 
pile than can be utilized by a handy 
mechanic to make guards. They are 
just as effective as the more elaborate 
and high priced devices. The assured 
appreciate suggestions whereby such 
safeguards can be put in at a small cost 
and thus minimize the danger points. 





As a general proposition it is held 
that liability companies can not get 
very large risks at a rate that will give 
a profit, as the assured knows too well 





what it will cost him to take care of his 
own claims. There are exceptions to 
this rule, however. One very large in- 
stitution, which carries liability insur- 
ance, does so because it prefers to have 
its accidents cost a fixed amount every 
year rather than take chances on their 
running far above that amount some 
years, even though they averaged some- 
what less than the liability premium 
paid. Another reason why big con- 
cerns carry liability insurance is be- 
cause of the service. Take, for exam- 
ple, one of the big Chicago meat pack- 
ers with abattoirs at several points and 
numerous city depots. It would have 
to employ a regular claim man, or per- 
haps several, and then there would be 
heavy traveling expenses in looking af- 
ter claims at different points. A liabil- 
ity company already has a fully organ- 
ized claim department with representa- 
tives at various points and it often is 
more satisfactory to have it handle the 
claims. 

Perhaps but few agents realize the 
fact that companies write liability poli- 
cies covering farmers. The policy is 
inexpensive the premium being from a 
tenth to a third of 1 percent on every 
$100 of payroll. With this should be 
combined a public liability policy. With 
more machinery being used about a 
farm than formerly there is greater dan- 
ger. Some of the big dairy and stock 
farms are as hazardous as industrial 
risks. Aside from the machinery, there 
is the danger due to being injured by 
domestic animals. There is also the 
peril of men being hurt by defect in 
buildings, etc. In these days when law- 
yers are so keen to prosecute damage 
cases, it behooves the farmer, especial- 
ly one who operates on a large scale, 
to protect himself. 





The statistics on elevator accidents 
show the numerous injuries and deaths 
due to persons falling down the shaft. 
Perhaps the elevator conductor has 
been negligent in not shutting the door 
tight or the doors were so poorly con- 
structed as to admit of being opened. 

Accidents due to persons being caught 
between the elevator and floor or ele- 
vator and wall are numerous. At the 
end of the day elevator men are not as 
careful as usual and accidents are more 
liable to happen. In stores and office 
buildings there is always much danger 
due to congestion of people. 





Where an intricate liability proposi- 
tion is presented, it is well to begin 
work on it some time before the policy 
must be delivered. A broker recently 
was working for about two months on 
such a proposition. There were feat- 
ures about it which caused most com- 
panies to decline it. He found one 
company that would write it and quoted 
him a rate, but the owners of the plant 
did not know the company and re- 
quired arguments to be presented to 
satisfy them that it was of sufficient 
strength to handle so ‘arge a risk safely. 
The case required ~ .ach correspondence 
and frequent visits. Such propositions 
can not be handled in a few days, and, 
if the agent or broker waits until almost 
the time when the policy is required, 
he is likely to fall down. 





Liability agents who fail to go after 
automobile business are neglecting a 
good line. Most of the companies 
write it and the volume is very large. 
The Ocean has never made much of a 
drive for it until recently. Neverthe- 
less its automobile premiums amounted 
to over $50,000 in 1907. 
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Surety and Fidelity | 


So many companies have had a most 
unfortunate experience on _ contract 
bonds running to the federal govern- 
ment that many managers are turning 
such business down almost universally. 
Some of them object to the form of 
bond, which is made to cover the con- 
tractor’s obligations to subcontractors 
and theirs to their subcontractors. Oth- 
ers regard the business as hazardous 
chiefly when the contractor has not had 
experience on government work. They 
say that men not used to dealing with 
the United States do not know how 
strict it is in its requirements and that 
they bid on much the same basis as 
they would on other similar work and 
then find that the government inspect- 
ors condemn their work and require 
it to be done again. 








In a case recently decided in the 
United States Circuit Court of Appeals 
(Crowe vs. Surety Company: 154 Fed- 
eral Reporter, 545), one of the points 
at issue was whether the assured had 
given the bonding company “immediate 
notice” of the loss. No notice was 
given to the bonding company until 
thirty-six days after the assured first 
learned that a small shortage certainly 
existed and a large one possibly. The 
bond provided that the assured, when 
it learned of any act “involving a loss 
for which the company is responsible,” 
should give the company immediate no- 
tice. 

A curious thing happened when the 
bond came to be construed by the court. 
The obligation of the bond was to in- 
demnify the assured against “fraudulent 
or dishonest acts amounting to embez- 
zlement or larceny.” These last quali- 


bonding companies are much less lib- 
eral in writing contract business than 
they used to be, such a course is more 
easily followed now than formerly. A 
contract bond should be protected by 
liability insurance especially in the case 
of small contractors who might be seri- 
ously embarrassed by a heavy judgment 
or two against them; and the agent who 
furnishes the bond is in a good position 
to demand the liability line also. 


SOME POINTS FOR SURETY 
AND FIDELITY SOLICITORS 


(By H. V. D. Johns of Borland & Johns, 
managers United States Fidelity & Guaranty at 
San Francisco.) 








Solicitors, like poets, are born and 
not made. While it is true that syste- 
matic effort backed by persistency will 
eventually accomplish results, the man 
not equipped by nature will always be 
at a disadvantage with one whose nat- 
ural trend finds congenial outlet in 
such class of work. With a view, how- 
ever, of assisting those in whose make- 
up the qualifications of a solicitor may 
be latent, the following suggestions 
are offered: 

The essential quality a solicitor must 
possess is confidence; confidence in the 
company he represents, its executive 
management, policy and methods; con- 
‘fidence in himself as a result of his 
knowledge of the business and desira- 
bility of the insurance offered. 

Of almost equal importance is sys- 
tematic effort in developing prospective 
business. To this end a card system 
embodying the various lines it is pro- 
posed to work will be found helpful. 
A solicitor while covering the field rep- 
resented by such a record enters on the 
card a notation indicating from whom 


Miscellaneous Lines 


Agents should impress on plate glass 
assured the necessity of immediate no- 
tice of even slight damage. The higher 
courts have decided that if the assured 
does not notify the company of a dam- 
age and later on the entire pane is de- 
stroyed the company is not liable un- 
der its policy. A small break is liable 
to impair the whole pane. Hence a 
company desires to make repairs at 
once. The weakening of a pane by a 
small crack may not impress itself on 
the assured. It is the duty of the agent 
to tell the assured to give immediate 
notice. 








During the past three years the de- 
sire of architects and owners to fur- 
nish an absolutely uninterrupted win- 
dow display has resulted in the adop- 
tion of a style of setting plate glass 
which renders the glass practically un- 
insurable. We refer to the practice of 
setting a number of lights alongside of 
each other, the lights being clamped to 
a four or five-inch mullion of plate glass 
set between the two lights at a right 
angle to the main plates. When fronts 
are set in this manner, there is abso- 
lutely no provision made for support- 
ing the weight of the glass or of resist- 
ing wind pressure. The result in innu- 
merable cases has been disastrous to 
the glass and, incidentally, to the com- 
pany carrying the line. Risks contain- 
ing glass set in the manner described 
are positively on our prohibited list.— 
F. & C. Bulletin. 


SOME ARCUMENTS AGAINST FLY- 
WHEEL INSURANCE ANSWERED 











he has received encouragement, and 





fying words proved to be the undoing 
of the surety company, for the court, 
construing the immediate notice clause 
in the light of the obligatory clause, 
held that the assured was not bound to 
give notice upon mere suspicion of dis- 
honesty, or even upon a strong indi- 
cation of it, but only when it had knowl- 
edge of a dishonest act amounting to 
embezzlement or larceny. A_ small 
shortage might occur from carelessness 
ora bookkeeping error, and thirty-six 
days was not too long a time in which 
to make sure that a downright felony 
had been committed. In finding rea- 
sons for construing an insurance con- 
tract against the insurer, the courts may 
be fairly styled astute. 

If the much-vaunted American Bank- 


ers Association form of bond had been 


issued in this case, the surety company 
would probably have prevailed; because 
that disjointed document would have 
required the assured to give the surety 
notice of the first sign or suspicion of 
wrongdoing.—F. & C. Bulletin. 





It is not unlikely that the prohibition | 
wave going over the country will have | 


a beneficial effect on excise bond busi- 
ness. The brewers have really been 
responsible for many of the excise 
losses, by setting up in the saloon busi- 
ness irresponsible persons of no char- 
acter. The brewers are thoroughly 
scared now and are having much to say 
about making the saloons law-abiding 
and respectable. If they act as they 
talk many of the saloon keepers who 
have been causing the losses to surety 
companies will be put out of business. 





Surety agents often will find it to 
their advantage to cultivate the ac- 
quaintance of the officers of fraternal 
orders as they can swing business in 
the agent’s direction if they will. For 
that matter a good part of any agent’s 
capital consists in knowing many 
people who have business to give or 
who can influence it their way. 





A general agent who represents a 
company which writes both bonds and 
liability insurance always treats the is- 
suing of a contractor’s bond as a favor 
in return for which he demands the 
liability insurance. As some of the 


carries such prospects forward in the 
record for future solicitation. These 
prospects, therefore, receive preferred 
attention in addition to the general 
canvass by which the full list is cov- 
ered in regular rotation. 

In soliciting bank business much de- 
pends upon the adaptability of a solic- 
itor—particularly does this apply where 


bonded by a competitor. It is a recog- 
nized fact that the insuring public, as a 
rule, does not read its policies or bond 
| forms, and many bankers if asked the 
| question would be unable to state 
| whether their employes are covered un- 
| der the American Bankers Association 
| form or a form of bond prepared by the 
| insuring company. 

Ater having formed the acquaintance 
| of the bank officials, a wide-awake so- 
| licitor can usually obtain the informa- 

tion he desires as to the expiration of 
the competitor’s bond and the rate at 
which it is written by some prudent 
question as to the form and conditions 





| inquiry as to the protection afforded if 
tactfully made will usually result in the 
bond form being produced, thus furnish- 
ing a solicitor at a glance with the in- 
formation desired. 

In developing mercantile lines, aside 
from the regular visits of a solicitor, 
the daily papers should be watched 
closely. If it is noted that an employe 
has defaulted, such an occurrence may 
be used as an argument in soliciting 
the fidelity bonds not only of that par- 
ticular concern, but also others con- 
ducting the same line of business, and 
a special canvass to that end should be 
made without delay. 

To secure judicial lines it is neces- 
sary to form an extended acquaintance 
among attorneys, particularly those 
handling probate matters; also the 
friendship of officials in the various 
courts should be cultivated. 

The adaptability of a solicitor will 
suggest many innovations, the means 
of securing advance information and 
of holding the interest of prospective 
patrons, but with confidence and sys- 
tem, coupled with the ability to resist 
and overcome obstacles, success must 
follow. 





the employes of a_ bank are already | 


of the bond held by the bank. Such | 


| (From the Maryland Casualty Budget.) 


| In soliciting fly-wheel business the 
agent perhaps meets with the follow- 
ing arguments more frequently than 
any other. 

First—The engine is first-class in 
every respect, and the valve gear and 
governing mechanism are of the most 
| modern type and are in perfect work- 
ing order. It would, therefore, be im- 
| possible for this engine to race and ex- 
| plode the wheel. 
| Second.—In addition to the engine 
and governing mechanism being in per- 
|fect working order, the engine is 
equipped with an independent automatic 
speed limit engine stop, so that a fly- 
wheel explosion would be out of the 
question. 

Third.—The engineer is a man of ex- 
ceptioral ability. He understands the 
| valve gear, the governor, and, in fact, 
|the entire engine so thoroughly and 
| keeps the engine in such perfect condi- 
| tion, that the possibility of a fly-wheel 
| explosion is so remote as to be not 
worth considering. 

* * 


The first argument, while often made, 
|is hardly worthy of serious considera- 
tion, for the simple reason that fly- 
wheels on engines at the most modern 
plants are exploding continually. More- 
over, it should be apparent even to the 
layman that with the complicated 
gearing and connections of a modern 
| engine some part of the mechanism is 
liable to break or become deranged at 
any time, and cause disaster. Take, for 
example, the cut-off valve of a high 
speed engine. It is by no means un- 
common for this valve to break. If this 
occurs with the valve in the open posi- 
tion, the engine would at once start to 
race, for the reason that it would be 
| beyond the control of the governor. 
The same thing would happen if the 
valve or rocker arm were to break. 
Also an accident may be precipitated 
merely by the working loose of a key 
or set screw, the shifting of a cam, or 
the breaking of one of the small arms 
or rods, etc. 

* ~ * 

The answer to the second argument 

is that explosions of fly-wheels on en- 





| 
| 
| 
| 
| 


engine stops are of frequent occurrence. 
As an instance of this, take the flywheel 
explosions at the Otis steel plant, and 
at the Youngstown Sheet & Tube Com- 
pany. Of the fly-wheel explosions 
where the insurance was carried by 
this company, there were no less than 
three cases in the last nine months 
where the engines were equipped with 
independent speed limit engine stops. 
We do not wish to be understood as 
not favoring safety stops. On the con- 
trary, we think a good safety stop an 
excellent appliance, and if kept in proper 
working order it will often prevent an 
accident. A safety stop, however, like 
all mechanical devices, is liable to get 
out of order. -The safety stop of an 
engine practically fills the same place 
as the safety valve of a boiler, but no 


one would claim that boilers with 
safety valves could not explode. As a 
.matter of fact, boilers with safety 


valves, and fly-wheels of engines 
equipped with safety stops, continue to 
explode. 

The answer to the third argument is 
covered by the first and second. It is 
self-evident that if fly-wheels of mod- 
ern engines, in perfect working order 
and equipped with special automatic 
speed limit engine stops, explode, the 
engineer, no matter how capable, can- 
not prevent such accidents; but with 
due deference to those engineers’ who 
are really competent and understand 
their engines thoroughly, are there not 
some who do not know? 

* * x 

We will cite a few cases and let you 
judge. 

One of our inspectors recently in- 
spected a large cross compound engine 
of 2,400 horse-power. It was found that 
the valve gear was so adjusted that 
with a light load the throttle valve 
could only be opened partly; that is, if 
the throttle were opened wide, the en- 
gine would race. This engine had two 
governors—one was to regulate the en- 
gine, the other connected with an auto- 
matic stop valve in the main steam pipe 
—and it was intended that if the speed 
increased a certain number of revolu- 
tions above normal, that this automatic 
valve would close and stop the engine, 
but this governor and valve were also 
out of order. Several experts had been 
sent to try and locate the trouble, but 
without success. Our inspector re- 
mained at this plant several days, and 
after the final adjustment was made, 
the governor controlled the speed of 
the engine perfectly. With the throttle 
wide open and the engine running from 
no load to full load, there was prac- 
tically no variation in the speed. 

* * * 


In another case a large repair shop 
contracted to make extensive repairs on 
an engine. The engine was started and 
ran for six days, when the steam bonnet 
broke. A new one was put on, after 
which the engine ran five days longer, 
when it raced and exploded a six-foot 
driven pulley. Fortunately, the en- 
gineer succeeded in closing the throttle 
before the main fly-wheel burst, other- 
wise the damage would have been very 
much greater and probably some loss of 
life would have resulted. Application 
was then made for fly-wheel insurance 
in this company, but upon inspection it 
was found necessary to make several 
changes before the policy was delivered. 
This engine is now in good working 
order. ; 

In another instance one of our in- 
spectors, while making an inspection, 
was told by the engineer that he was 
having trouble on account of the en- 
gine racing. The inspector found that 
the dash pots were not properly ad- 
justed. The cushioning was so great 
that when the valves were only raised 
part of the distance they would not 
come down all the way until forced 
down by the crab claws, consequently 
the engine was taking steam from the 
full stroke. A slight adjustment reme- 
died the trouble. 

These are a few of many instances 
that prove the fallacy of the statement, 








gines equipped with the most modern 








“the engineer always knows.” 
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Accident and Health 


The agent in order to be able to meet 
objections must get the point of the 
prospect. He must be in the position 
of the canvassed and see the various 
excuses that will be made. The well 
poised agent is seldom surprised. He 
has thought it all out. He knows he 
will meet opposition and has figured 
out just how to overcome it. 





The Travelers gives the following 
classification of accidents on which it 
paid claims during 1907 from causes to 
which all are exposed regardless of oc- 


cupation: 

Accidents— For Death Indem. Total 
Peaestsians ceccccccce $37,437 $149,476 $186,913 
Horse and vehicle..... 38,350 140,357 178,707 


At home and in office.. 51,625 150,548 202,173 
Recreations — including 
auto., hunting, sports, 
drowning, etc. ...... 53,533 
Railroads—Steam _rail- 
ways, steamboats, ele- 
vators, burning build- 
ings, accidents doub- 
ling the face of the 
policy and accumula- 
GOES cccccccccscess 69,000 


117,656 171,189 


92,210 161,210 





er $249,945 $650,248 $900,194 
Miscellaneous claims paid in addition to 
Che GUGM Of ..c.cccccccccsecesescoes 394,707 


Takes Dem ic kideticctdigck sess $1,294,901 





Percy T. Griffith of E. E. Clapp & 
Co., the New York managers of the 
Fidelity & Casualty, said in a recent 
talk: 

“Many life agents sell a great deal of 
disability insurance, and it is a life 
agent’s chief hope of building up a 
permanent income. In life insurance, 
the renewals are small, few or none. 
It is a steady grind for new business 
all the time. Life agents are like bees 
who patiently build up their cells and 
fill them with honey, which some man 
comes along and takes away from 
them, and they have to begin all over 
again. In a life company all the of- 
ficials and the home office people, from 
the president down to the office boys, 
get paid for handling old business re- 
gardless of whether new business comes 
in much or little. For faithful service 
their incomes usually increase as the 
years go by. Go to their home office 
buildings any evening and watch all the 
employes high and low come out—per- 
haps thousand of them—all sure of their 
weekly or annual income and promo- 
tion for valuable service. Of the entire 
organization of a life company, what 
employes are put in a class alone whose 
incomes depend wholly on the new busi- 
ness coming in? Simply the agents— 
those who built up the old business for 
handling which all the other employes 
of the company get steady pay. In dis- 
ability insurance, as in all other term 
insurance, the agent’s position is more 
important. He is more a real part of 
the whole. He is as necessary to the 
business as all the other workers of the 
company, and, like them, is paid each 
year a fair value for his service. Like 
them, his income ordinarily cannot go 
down, and increases as he gets in a 
bigger business each year. Better still, 
there is no limit to his income, except 
his particular ability to build up a big 
business.” 


_ The Woodmen’s Casualty of Spring- 
field, Ill, is another company that 
writes health independent of accident. 

The Maryland Casualty has an inde- 
pendent healthy policy. 


Why are there so many lapses? One 
cause is the way the business is put on 
the books. When an agent considers 
only the commission and is after that in 
the easiest manner possible, he does not 
stop to sell policies that will “stay put.” 
he assured is not given enough knowl- 
edge of the contract he is buying. Some 
one else will come along and lift the 
policy because he will explain his con- 
tract. The assured will believe he. is 
being deprived of something that per- 
haps he really possesses. When the as- 
sured appreciates the value of his pol- 





icy he is not inclined to give it up. 
When deceit and misrepresentation are 
employed as selling devices, a policy- 
holder will not only lapse his contract | 
when he finds he has been duped but he | 
ever afterward will seek revenge on the | 
company. 
} 

With the vacation season at hand, the | 
personal accident agent has some strong | 
talking points. Statistics can be given | 
showing the numerous accidents of play 
time. 








ARE WOMEN DESIRABLE AS 
ACCIDENT AND HEALTH RISKS 


(By George F. Zaneis, department special of 
the Standard Accident for Llinois), 

Are women desirable risks for per- 
sonal accident and health companies? 

It has been my experience in the past 
ten years in writing women (employed) 
for personal accident and health insur 
ance, that this line of protection has 
been very satisfactory to the company 
as well as to myself, although very few 
companies are willing to write women | 
at all. To the company writing a large 
majority of women, the risk is as de- 
sirable as any other, and one on which | 
money could be made on carrying the 
business. 

In the first place employed women | 
that are classified in select occupations, | 
such as saleswomen, stenographers, 
teachers and women in _ professional 
lines whose duties are classified as se- | 


lected risks, are just as much in need of | 
this form of protection as are men. In 
many instances they are more so. In 
nearly all cases they are the entire sup- | 
port of some mother, child or relative, 
and in many instances they have to sup- 
port a disabled father or husband, and 
are obliged to seek some employment 
for their support. Taking it for granted | 
then that this be true, is it not neces- 
sary for them to protect their time in 
case of accident or illness? 

The undesirability of the risk as 
looked upon by most companies when 
an accident happens to them, is that 
they will be disabled for a longer pe- | 
riod of time for the same injury than | 
man. The companies also feel that wo- 
men are more susceptible to illness, 
which is perhaps true. 

The health contracts now being is- 
sued to women are only for a limited 
number of diseases for which an extra 
premium is charged. The liability 
seems to be no greater than the same 
policy issued at a lower rate of pre- 
mium. 

The ratio of loss from accident and 
illness on women taken from my own 
records for 1907 only shows 25 percent. 

The Standard, my company, seems to 
have very definite forms of accident 
and health policies issued to women. 
It issued the double benefit accident 
policy. The limited health policy is 
also a good contract for women. The 
Standard also issues accident policies 
to unemployed women, housewives, non- 
wage earners and women with inde- 
pendent incomes. This policy is for 
specified amounts in case of accidental 
death, loss of both hands, feet or eyes, 
and also for minor jnjuries, dislocations, 
fractures, etc. No weekly indemnity is 
provided for on this contract. 

An important point in writing women 
for personal accident and health insur- 
ance is that extreme care should be 
taken in not writing them for more than 
their weekly income, keeping the in- 
demnity down and below their weekly 
salary. Another important feature is, 
when writing their applications, to see 
that all the questions on the applica- 
tion are answered correctly. Many a 
claim is held up on account of the ques- 
tions having not been answered at the 
start. 

In summing up the subject as to 
whether woman risks are desirable I 
will say I can see no reason why se- 
lected risks for women are not as de- 
sirable for any company as those for 
men under similar occupations. Andon 
the whole they will prove to be one of 


| that a “drop of honey catches more flies 


| tion, or to mark him as one 


| would lead him, even to his own best 





the strong assets of any company. 


Industrial Disability 








the new agent has to meet is his ten- 
dency to lay too much stress on ex- | 
cuses offered by prospects to postpone 
taking a policy. Excuses are always at | 
hand. To the average man the payment | 
of a premium is looked upon as a sac- | 
rifice. An agent has to learn to dull | 
his ears to excuses. It is a mistake to | 

| 

| 

| 


One of the features in soliciting that | 


argue about any excuse. While now 
and then there is a reason given that is | 
insurmountable, the vast majority of 
excuses are but makeshifts to get rid 
of a duty that should be performed. 
When an agent begins to think the | 
prospect has an excuse the case is as | 
good as lost. 





When the conduct of men is designed 


|to be influenced, persuasion, kind, un- 


should ever be | 
It is an old and true maxim 


assuming persuasion, 
adopted. 


than a gallon of gall.” So with men. 
If you would win a man to your cause, 
first convince him that you are his sin- 
cere friend. Therein is a drop of honey | 
that catches his heart, which, say what 

he will, when once gained, you will find 

but little trouble in convincing his 

judgment of the justice of your cause, 

if indeed that cause really be a just one. 

On the contrary, assume to dictate to | 
his judgment, or to command his ac- 
to be 
shunned and despised, and he will re- 
treat within himself, close all the ave- 
nues to his head and his heart; and 
though your cause be naked truth itself, 
and though you throw it with more 
than herculean force and precision, you 
will be no more able to pierce him than 
to penetrate the hard shell of a tortoise 
with a rye straw. Such is man, and so 
must he be understood by those who 


interests —Abraham Lincoln. 


One of the companies contrasts the 
difference between a timid agent and 
the plunger. The timid agent is a good 
one to work up schemes and think out 
arguments. He has excellent ideas. He 
fails to test them. He holds back. He 
hesitates. He fears he may offend peo- 
ple. He can’t make up his mind. And 
the result is he fails or at least does 
not attain any great success. 

The plunger jumps in without any 
fine spun schemes. He goes after peo- 
ple hard. He makes a splash. Mis- 
takes come to him, but he learns and 
does better next time. The timid agent 
stands on the bank and figures on the 
temperature of the water and whether 
he could swim if he jumped in. The 
plunger rushes in and gets the benefit, | 
although he may be far inferior to the 
timid man in ability. 


John A. Watfield, a Philadelphia agent | 
of the American Assurance, says con- 
cerning the best way to get prospects 
and new business: 

“I do not believe in straight canvass- 
ing,” and I never have time to do so. 
My method is to canvass everybody, 
minister or layman, merchant or me- | 
chanic. I have canvassed in the church, 
and I have canvassed in the theater; as 
I consider our profession an honorable 
calling, and one to be proud of. You 
can canvass anywhere there are people, 
but I find the best, easiest, and most 
profitable way is to obtain two names 
and addresses of friends from the per- 
son you have just assured. (My stamp 
reads: You know a good thing when 
you see it. Recommend this one to 
your neighbors and friends.) It will not 
make any difference whether it is a 
male or female, we make just as much 
commission, and by this it means you 
will always have plenty of calls. You 
cannot help but have back calls if you 
ask your customers for them, and they 
will recommend you; and when you 
have seen the ones recommended, have 
a little tact, which is the backbone of a 
successful agent; and from their talk 





| work. 


| bright days. 


| ties, and the policy 


find out how heavy their pocketbook is, 
and what life insurance they carry, and 
by that you can judge (if you are post- 
ed in our different policies), which one 
will suit them. But do not say, like an 
agent I heard say the other day, 


| “Would you like a policy, lady?” Rather 


say, “I have got just the policy to suit 
you, and it costs only 23 cents per week 


| or $1 per month; and then spread out 


your goods and tell their worth, what 
good they did to Mrs. Brown or Jones, 
and do not have a long face and a woe- 
begone look; but be bright and cheerful 
Remember you are not begging, but try- 
ing to do good, and intend to sell them 
a blessing in disguise. Tell them a lit- 
tle tale or incident that happened, or 
draw on your imagination, if you have 
nothing ready. Always be a gentleman, 
and be careful and do not talk too 
much. Never run any other man’s goods 
down. He js all right. But your's are 
the best and cannot be beat. Canvass- 
ing is the happiest part of. insurance 
You meet all sorts and condi- 
tions of the human race, and many a 
one will call you blessed.” 





Many agents make the mistake of 
getting the prospect into an argument. 
His statements may be fallacious, but 
the agent who ridicules them reflects 
on the intelligence of the man and he 
resents it. Some men are opinionated 
and even stubborn. It is well in a quiet, 
tactful way to point out the incorrect- 
ness of a man’s conclusions, but not in 
a way that will antagonize. An agent 
should travel cautiously until he knows 
his ground. He needs to stimulate and 
warm the prospect. Use some strategy 
in the canvass. A sharp attack is un- 
wise. 


An agent who can not adapt himself 
to changing conditions will not achieve 
success. There are dark days and 
Some agents succeed only 
in the sunlight when applications come 


| easily and men are eager to buy. 


Let periods of depression come when 
‘arder work has to be done and new 
arguments employed and the agent fal- 
ters. It requires fertility of mental re- 
sources to sell during hard times. Then 
is when the real test is made, The busi- 
ness is there and the agent must know 
how to get it. 

The policy made no reference to an 
application, but was issued, as stated 
therein, “In consideration of the policy 
fee, the premiums and of the statements, 
warranties, and agreements in the 
schedule indorsed hereon and made a 


| part hereof, which statements the as- 


sured makes on the acceptance of this 
policy and warrants to be true.” Held: 
That the warranties contained in the 
schedule were made and became opera 
tive and binding upon the acceptance of 
the policy. The court said: “The warran- 
ties are contained in a schedule which 
formed a part of the policy and became 
operative and binding when it was ac- 
cepted. The testimony offered 
contradicted all three of these warran- 
having been re- 
ceived by the plaintiff, with these war- 
ranties therein contained, and having 
been offered in evidence as part of his 
contract with the defendant company, 
he is bound by them, and the defend- 
ant should have been allowed to show 
that these representations were false, if 
it could do so.”—Stewart vs. The Gen. 
Acc. Ins, Co., 35 Superior Court Pa., 
120. 





If a man succeeds in selling insur- 
ance he must view every man entirely 
from .the insurance standpoint. His 
whole intent must be to land him. He 
must think and plan over a case just 
as a man does over a business proposi- 
tion. A hit or miss canvass will fail. 
Persuasive power must be used. An 
agent must believe in himself, his com- 
pany and his business. Enthusiasm is 
a necessary adjunct to the equipment of 
an agent. It is as necessary as the 


hammer to a carpenter. 
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Calendars That Pay 


Larger returns for less money: Use calendars 
that from their very nature are bound to give you 
more value in results than any other proposition 


can possibly do. 


MEYERCORD DECALCOMANIA WOOD PANEL 
CALENDARS are the advance guard of progress 
in this line, “‘Messengers of Prosperity.” Satisfac- 
tion assured. The letter below is one of many 
testifying to the absolute superiority of MEYER- 
CORD DECALCOMANIA WOOD PANEL CALEN- 
DARS over all others. 


orrices: 
213-215-217 WEST WATER STACEY 





The Meyercord Company, 


1107-12 Chamber of Commerce, 


Chicago,I11. 


mn Gentlemen: 





“ PILWAUER, 
GERMAN FIRE 


HAWKEYE 


INSURANCE COMPANY 


DES MOINES IOWA 


Meyercord Decalcomania Wood Panels 


not only the most artistic but “tthe most valuable 
method of publicity for Insurance Companies.” 

The true worth of these Panels can not be esti- 
mated. Bear in mind the value of a lasting and 
attractive advertisement always before your ‘cus- 
tomers. ‘Convince yourself by the experience of 
others.”” After looking into all other lines, the fact 
will come home to you that 


Meyercord Decalcomania Wood Panels 


are without a peer. 
Permanent and high-class. 
**‘Unexcelled for results.”’ 


WALTER SCHROEDER, Seov 


INSURANCE CO. 


OF MILWAUKEE, wis. 


” ‘TELEPHONE. 3277 GRAND 


Milwaukee, Wis. Mar. 27 '0 


We are more than satisfied with the calendar and have 


I consider it the best 





¢; ~e %, recetved many compliments from our agents. 
> as ~% % 
+. a ~*~ ® investment, from an advertising standpoint, that the Milwuakee 


German has ever made, 



















Yours very truly, 


fi Secretary. 


The Meyercord Co., Inc. 


1107-1112 Chamber of Commerce 
CHICAGO 


American Manufacturers of Guaranteed Decalcomania Transfers 
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